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THINKS BOSTON ALSO 
SHOULD HAVE FUND 
TO FIGHT ARSON 


President Davenport, of Hub’s Board, 
Sees Evidences of Operations to 
Defraud Companies There 








NEW YORK BOARD’S MOVE WISE 





Davenport Was Active in Placing 
Public Adjusters’ Licensing Act 
on Statute Books 





Boston, Feb. 6-—President Alfred 
Davenport, of the Boston Board of Fire 
Underwriters, when interviewed by 
The Eastern Underwriter regarding his 
opinion of the $100,000 fund appropri- 
ated by the New York Board of Fire 
Underwriters to investigate charges of 
arson and fraud, in co-operation with 
the public officials, had the following 
to say: 

“In my opinion this action should 
have been taken long ago, not only by 
New York but Boston as well. There 
is every indication that the criminals 
who make a business of defrauding in- 
surance companies are once more ex- 
ceedingly active. There have been 
many cases that have come to my no- 
tice in the City of Boston within the 
past six weeks, and it has been my 
duty to co-operate with the authorities 
in securing all of the evidence that we 
possibly could, to convict some of these 
criminals. 

Acted in Legislature 

“This type of investigation is some- 
thing that has always interested me, 
and I have been active in, fighting this 
class of criminal for the past ten years. 
I was instrumental in getting placed 
upon our statute books the law to 
license public adjusters, and have an 
intimate acquailtance with the leading 
authorities who have been active in 
fighting the Arson squad in this field. 

“Tf it is in any way possible for the 
Boston Board. of Fire Underwriters to 
take the same action that the New York 
Board have taken, I will be the first 
to hasten and approve of that action. 
Unless concerted action is taken in 
Some of the cities most concerned, 
It seems to me that the companies and 
the insuring public will suffer greatly.” 





KNOX GOES SOUTH 
Harold Knox, who resigned February 
1 as fire secretary of the Importers & 
Exporters to become secretary of the 
hewly organized Hampton Roads Fire 
& Marine, left New York early this 


Week to take up the duties of his new 
bosition, 





























First British Insurance Office Established in United States A. D. 1804 


~PHCENIX« 


ASSURANCE COMPANY LT® OF LONDON 


(ESTABLISHED 1782) 


A Corporation which has stood the test of time! 
140 YEARS of successful business operation. World- 
wide interests. Absolute security. Excellent service 
and facilities. 


UNITED STATES HEAD OFFICE 
100 WILLIAM STREET, NEW YORK CITY 


PERCIVAL BERESFORD, U. S. Manager 























“The Goodwill of our Agency Force— 
Our Greatest Asset” — 


Capacity! 


Strength!! 
Service!!! 


THE COMMERCIAL UNION 


FIRE INSURANCE COMPANY 


114 Fifth Ave. 





New York City 

















1867 1922 


EQUITABLE LIFE 


Insurance Company 
OF IOWA 
Results of 1921 


Insurance in Force............... $286,934,616.49 
BI I «ks edie oe th deeninn’ $ 39,234,839.04 
Ratio of Actual to Expected Mor- 

tality: . nc cccviee erent rere Sis 34.7% 


68% of all business written since eteeutiiitin 
still in force. 


For information regarding Agencies 


Address: Home Office, Des Moines 


MUTUAL BENEFIT NEED 
NOT PAY $98,156 IN 
NO-PREMIUM CASE 


Insured Who Got Premature Premium 
Receipt Died While Hesitating 
About Making War Service 
Declaration 








DR. C. E. ALBRIGHT WAS AGENT 





Judge Hand in Federal Court Rules in 
Favor of Company; E. E. Rhodes 
a Witness 





The mere fact that the applicant for 
a life insurance policy received a pre- 
mium receipt together with a policy and 
an application is not sufficient evidence 
that the first premium was paid, ac- 
cording to the decision of Judge Hand, 
of the United States District Court, 
New York, in the Estate of N. B. Me- 
Kelvie vs. the Mutual Benefit Life In- 
surance Company case. The plaintiff 
maintained that the receipt indicated 
that the company had extended credit 
to Mr. McKelvie, who had applied for 
$100,000 of life insurance. The case 
was on dgring the latter part of last 
week, among those testifying being 
E. E. Rhodes, vice-president; and David 
Kay, counsel. 

Wvidence presented before Judge 
Hand showed that Neil B. McKelvie, 
who had offices at 75 Broad street, New 
York City, had applied in the spring 
of 1918 for $250,000 of life insurance 
through Dr. C. E. Albright, of the 
Northwestern Mutual Life in Milwau- 
kee. Dr. Albright is the leading agent 
of the West in point of production. Ar- 
rangements were made by Albright 
for the Northwestern Mutual Life to 
take $100,000, for the Penn Mutual to 
take $50,000 and for the Mutual Benefit 
Life to take $100,000. George Pick, 
who was then manager for thea Mutual 
Benefit in Chicago and who is now in 
the banking business, came to New 
York and had Mr. McKelvie examined 
for the Mutual Benefit Life. 

Had $1,844 in Mutual Benefit 

Mr. McKelvie’s application for $100,- 
000 of life insurance was forwarded to 
the home office of the Mutual Benefit 
and his record showed that he already 
had $1,844 of insurance with that com- 


pany. The maximum limit for the com- 
pany at that time was $100,000, so the 
company prepared a new application 


for the reduced amount, $98,156, and al- 
so prepared a policy which the com- 
pany forwarded, along with the war 
clause and the premium receipt, to 
General Agent Pick, who in turn sent 
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them on to Dr. Albright. He forwarded 
them to Mr. McKealvie and stated that 
he was now insured in the Mutual Ben- 
efit Life. Mr. Albright received the new 
application, the policy and the premium 
receipt on August 10, 1918. 


McKelvie Hesitates 


Mr. McKelvie immediately wrote 
back to Mr. Albright saying that he 
wanted advice in regard to the war 
clause before he paid the premium. He 
maintained that he couldn’t answer 
definitely questions in the clause be- 
cause he was within the age limits 
(he being thirty-eight) for the next 
draft. Mr. Albright answered him at 
once, advising that he hold the papers 
until this matter could be straightened 
out. Then Mr. Albright got into tele- 
phonic communication with Mr. Pick 
(in Chicago) and asked him to attend 
to it. Before Mr. Pick’s letter reached 
Mr. McKelvie’s address, Mr. McKelvie 
died, his death occurring August 17, 
1918. 


Albright testified that he did not re- 
ceive the premium for the $98,156 and 
that he had not extended credit to 
Mr. McKelvie for payment on the Mu- 
tual Benefit Life’s policy. 


E. E. Rhodes, vice-president of the 
Mutual Benefit, testified that the com- 
pany neither received Mr. McKelvie’s 
signed application for $98,156 nor pay- 
ment for any premium on that policy. 
The plaintiff's counsel admitted that 
the Guaranty Trust Company, executor 
for Mr. McKelvie’s estate, could find 
no trace of the premium having been 
paid, 

The Premium Receipt 


Counsel for the plaintiff emphasized 
the fact that Mr. McKelvie received 


the premium receipt which was signed * 


by the company and the agent and that 
it could, therefore, be reasonably pre- 
sumed that the company had extended 
credit to Mr. McKelvie in payment for 
the first premium. Counsel pointed out 
that Mr. Albright had written a letter, 
which he sent with the policy and ap- 
plication and premium receipt, stating 
to Mr. McKelvie that he was now in- 
sured for the maximum in the Mutual 
Benefit Life Insurance Company. Coun- 
sel also maintained that the giving of 
credit did not violate face of receipt 
which states that it can only be issued 
for settlement in cash and he cited 
cases to show that settlement did not 
necessarily mean cash payment. At 
the conclusion of his summing up, 
counsel for the plaintiff suggested that 
the court ask the jury to decide the 
case. 


No Contract 


Counsel for the Mutual Benefit Life 
asked for a direct verdict on the 
grounds that the policy had never been 
accepted, that there was no contract 
because there had been no meeting of 
the minds, that the policy was not to 
take effect until first premium had been 
paid and that there was no evidence 
submitted that it had been paid, and 
that the face of the policy shows it 
was incomplete and no evidence was 
offered that it ever had been completed. 


Judge Hand granted the motion for 
direct verdict because it appears on 
the face of the policy that it cannot 
g0 into effect until payment of premium 
is made, and no evidence of payment 
being made had been given. No evi- 
dence of extension of credit had been 
given either. And that the provision 
in the policy concerning payment is 
mandatory. The evidence showed that 
the decedent had hesitated about sign- 
ing policy before the war clause had 
been cleared up. There were no facts 
in dispute, just legal points. 


Counsel for the plaintiff took position 
that estoppel was created and further 
asked that the case zo to the jury 
on questions which court held were 
questions of law. The motion was de- 
nied. When interviewed later by a 
representative of The Eastern Under- 
writer, counsel for the plaintiff stated 
that the case would be appealed. 


Hoover Has New 
U. S. Insurance Plan 


WOULD TAKE PLACE OF BONUS 








Unemployment, Sickness, Accident and 
Dependents Covered; Hunter Re- 
. fuses to Discuss Proposition 





Carter Field, Washington correspond- 
ent of the New York “Tribune,” pub- 
lishes a despatch in his paper to the 
effect that Herbert C. Hoover, Secre- 
tary of Commerce, has suggested a 
new plan to take the place of the 
soldiers’ cash bonus, which has so 
much opposition. His plan provides 
for no cash feature at all, but protects 
war veterans through a brand of blank- 
et insurance against unemployment, 
sickness and accident, and also for de- 
pendents in event of the soldier’s death. 

The “Tribune” correspondent under- 
stands that in the estimates a base 
pay of $30 a month was taken, although 
Mr. Hoover thinks this insufficient. 
The capital cost of the entire plan 
would be three billions. 

The correspondent says that the 
proposition has been worked out with 
life insurance actuaries, and in actu- 
arial circles the name of Arthur Hunt- 
er, of the New York Life, was gossiped 
as one of the actuaries who probably 
consulted with Mr. Hoover. Mr. Hunter 
declined to make any statement to The 
Kastern Underwriter. He still has a 
government connection which grew out 
of his fine work with the Bureau of 
War Risk Insurance. 

At the offices of James D. Craig, 
Metropolitan; and Henry Moir, Home 
Life, it was said that the “Tribune” 
story was news to those actuaries. It 
is known that Mr. Hoover wrote letters 
on the subject to presidents of several 
life insurance companies. 


$< 








MR. SUCCESSFUL LIFE INSURANCE AGENT: 


Do you want to secure a General Agency for yourself? If so, read 
this, it is 


WORTH KNOWING 





Policy, will be paid. 








A $5,000 Policy in the United Life and Accident Insurance Company 
guarantees 


FIRST, that in case of death from any cause, $5,000, the face of the 


SECOND, that in case of death from any ACCIDENT, $10,000, or , 
double the face of the Policy, will be paid. 


THIRD, that in case of death from certain specified accident, $15,000, 
or THREE TIMES the face of the Policy, will be paid. 


FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the insured at the rate of $50 
PER WEEK during such disability, but not to exceed 52 weeks, after 
which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? And 
why should any man be satisfied with a policy that would do less? 


Annual Premium, Age 35, Ordinary Life, $128.05. Twenty Payment 
Life, $167.10. Twenty Year Endowment, $235.10. 


United Life and Accident Insurance Co. 
Home Office, United Life Building, Concord, New Hampshire 














College Boys Wait on Travelers 
Employes 
A ton and a half of chicken, enough 


to feed a regiment for a day, 225 gal- 


lons of ice cream, 1,000 dozen buns, 
200 gallons of coffee and 300 waiters 
(all boys from Yale, Wesleyan and 
Trinity) were among the outstanding 
features in the house warming that 
the Travelers Insurance Company gave 
to its employes in its new building in 
Hartford on Thursday. F 

It was said to be the biggest event 
of its kind ever pulled off in the east 
by any insurance company, upward 
of 3,800 peonle including employes and 
their wives and husbands attending the 
event. 





novelties on the merit basis. 


contracts. 


Vice-President 





Home Office . f : 





_ 1922 will be a Big Year for Guardian Agents 


New features of Agency co-operation and policy improve- 
ments equip Guardian field men for unsurpassed production. ! 


1. Educational Course—A complete and original Agents’ 
Training Course for new and old agents. 


2. Advertising Helps—In addition to 


established PROSPECT BUREAU, the Company now 
furnishes its representatives a wide variety of advertising 


3. New Policy Forms—Increasing the salability of our 


4. Sweeping Liberalization of Disability and Double 
Indemnity provisions—Double Indemnity will be issued 
for the entire life of the policy contract. Total Disability 
will be presumed to be permanent when it has existed 
continuously for three months, irrespective of its cause. 
For information regarding the opportunities in our agency force, address: 


T. LOUIS HANSEN, or 


The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of the State of New York 


a_ successfully 


GEORGE L. HUNT, 
Supt. of Agencies 


50 Union Square, New York 

















T. R. Gaffney Not 
Losing Any Bets 
INSURANCE 


REFORMER ROLE 





Goes to Hearst, Untermyer, Labor 
Unions and Legislature Asking 
for Investigations 





T. R. Gaffney, the Jersey man who 
copyrighted circulars telling the public 
how to cash in on loan values so that 
they may make 8% investing in 8% 
securities, is not losing any bets in his 
role as enemy in chief of present life 
insurance practices. According to his 
own confession he has persuaded labor 
unions to adopt resolutions for life in- 
surance investigations; he has been in 
conference with the New Jersey legis- 
lator who is after life companies de- 
manding an insurance investigation; he 
has tried te induce Hearst’s financial 
editor to “show up” insurance prac- 
tices; and he has gone to Samuel Un- 
termyer with allegations against the 
New York Life The Central Labor 
Union and the Hudson Building Trades 
Council (Northern New Jersey), have 
passed these resolutions: 

“Whereas, Judge John Warren, of 
Jersey City, and T. R. Gaffney, of Wee- 
hawken, have shown us, with official 
data that life insurance companies have 
been making foreign investments and 
have rendered little financial assistance 
in xid of housing in the state of New 
Jersey; 

“Therefore, be it resolved that we 
do hereby go on record as denouncing 
the acts of the insurance companies 
end department officials who have not 
seen fit to help America, American 
labor and American homes in the pres- 
ent emergency, and hereby petition the 
governor and legislature of the state 
of New Jersey to institute an investi 
eption into the investments of the life 
insurance companies doing business In 
New Jersey and that the laws of the 
state of New Jersey be amended so as 
to compel life insurance companies [0 
invest the moneys received and to be 
received from the citizens of New Jer- 
sey, which is now being held and to 
be held as reserve, in mortgage loans 
on improved property in New Jersey 
(including construction loans), and in 
bonds of the state of New Jersey and 
any political subdivision thereof.” 





MAKES NEW HIIGH RECORD 
Both the amount of new insurance 
issued, and the amount actually paid 
for during January by the Equitable 
Life Assurance Society of the U. §. 
exceeded the business of any previous 
January in the history of the Society. 
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Say Another Body 
Was Substituted For 
$103,250 Insured 


CASE IN COURT OF APPEALS 





fravelers Claims Fraud When Sued 
By Widow of Hudson, (N. Y.), 
Undertaker 





The Court of Appeals, New York 
State, has before it for argument the 
Edwin W. Ensign case, about which 
much has been written in law journals. 
A verdict against the Travelers in a 
lower court was for $36,808, awarded 
the widow. The defense is fraud. A 
mere recital of the story reads like a 
novel. 

Ensign, an undertaker of Hudson, 
left his home on the afternoon of De- 
cember 12; 1918, in his auto truck, os- 
tensibly for his summer camp at Lake 
Charlotte, twelve miles east of Hudson. 
That was the last time his wife, Kath- 
ryn D. Ensign, saw him alive, according 
to her testimony. Soon after 1 o’clock 
the next morning the body of a man 
was hauled out of the ruins of the 
burned summer camp of the Ensign fam- 
ily. It was recovered by Ray T. Bates, 
Ensigh’s partner. The head had been 
burned partly away, but the flesh on 
the chest was unharmed. The hands 
and feet were missing. 

Ensign, witnesses at the trial testi- 
fed, had a number of gold crowned 
teeth. No teeth were found in the 
burned camp, although the Coroner said 
he scraped up all the ashes about the 
head, which rested in a granite pan. 
The teeth were missing, but a bunch 
of keys was found undey the body. 

The Travelers contended that the 
body was not that of Ensign; that the 
man had been dead before the fire 
and had died from influenza-pneumonia. 
It averred that a week before Ensign 
disappeared there were in his morgue 
in Hudson five bodies of several per- 
sons who had no home or who had died 
from pneumonia. The company’s law- 
yers insisted that a dead man had 
been placed in the camp before the fire. 

Ensign was insured for $103,250. The 
fre was a nine days’ wonder in Hudson 
and its vicinity, where Ensign was well 
known. The night before the fire he 
had been elected master of Aquila 
Lodge of Masons in his home city. He 
had the respect of people generally and 
his death was mourned. 

On the day he left home, the testi- 
mony ran, Ensign ate a hearty break- 
fast of pancakes and sausage, bread 
and butter and coffee. He had lunch- 
eon about 11 o’clock and took two 
sandwiches with him to the camp. 





MASONIC MUTUAL’S BEST YEAR 


The Masonic Mutual Life Associa- 
tion of the District of Columbia shows 
the best record of its history during 
1921. The surplus was increased by 
$225,000, listed assets by more than 
$1,500,000, and insurance in force by 
$30,000,000. Members of the associa- 
tion numbered 55,148 on December 81st. 
The growth during the year was re- 
markable. The insurance in force 
limped from $71,097,545 to $101,222,295 
%” more than forty per cent. The legal 
'eserve igs based on the American 
‘xperience table of mortality. The re- 
corded assets have grown from $24,459 
'n 1908, to $4,603,095 at the end of 
1921. William Montgomery is _ presi- 
dent of the association. 





JOINS A. L. C. 
Connecticut General Life, Hartford, 
onn., has been admitted to member- 
thip in the American Life Convention. 
This makeg a total membership of 140 
‘ompanies. 





MOIR IN NEW ENGLAND 


Henry Moir, vice-president and actu- 
ty of the Home Life, is making a trip 








New England. 








ANYWAY you view it the world is a great harvest house of boun- 
teous opportunity. Through it life is but a journey from the starting 
point of Decision to the far-away mountain heights of Ambition. The 
path is long and tortuous. It leads through the dark depths of Indeci- 
sion, over the rough hills of Disappointment, by the jagged cliffs of 
Discouragement, past the signposts of Temptation, and sometimes 
across the rivers of Sorrow. But always ahead is the star of hope. It 
takes a strong man to make the journey, one who knows the forests and 
who has been hardened to the storms. Only a man whose will has been 
beaten into steel on the forge of life, who feels the sweet peace of rest 
after fatigue, who has no fear because he has always overcome danger, 
and who is certain that just beyond the clouds the golden light still 
shines, can wear the halo of success. Such a one was Lincoln, America’s 
great son. 


Of the Great Teacher himself it was said: “Can any good come out 
of Nazareth?” About Homer the poet wrote: “Seven Grecian cities 
claimed the Homer dead, through which the living Homer begged his 
bread.” Mahomet had to flee in the night from Mecca to Medina. The 
Duke of Wellington was threatened with the vengeance of a drunken 
mob three years after Waterloo, and this while his wife lay dead in his 
home. Nicholas Callender, editor of a scandalous sheet, was paid to 
publicly call Washington a scoundrel, a liar, a traitor, a robber and a 
perjurer. The street gamins of Athens hooted Socrates and threw refuse 
at Diogenes. Yet it can be said of every one “He was a divinely gifted 
man whose life in low estate began.” 


And so it was of Lincoln. Laughed and scoffed at, he declared every 
man his friend and decided that he must follow in the lead of public 
opinion. He had faith in numbers and his practical philosophy was that 
life was decided mathematically. To prove his philosophy it is written 
of him by one of his bosom friends, Henry C. Whitney, in his “Life on 
the Circuit with Lincoln,” that Lincoln never entered a town in southern 
Illinois for a day or two’s stay without he had-personally met, shaken 
hands and conversed with every resident in the place. Unlike Napo'eon 
he had no ambition to indulge in the pomp and pageantry of a court, 
but he did seek the simple tastes and personal contact that woes with 
individual fellowship. The citizens of Sangamon and Champaign coun- 
ties, every one of them, knew Lincoln and knew him intimately, and 
knew him because he saw them and made them know him. He straight 
canvassed every man he noticed, he cheered the women with words of 
encouragement or praise for the excellency of their household labor, he 
patted the tousled hair of every child in the home. Father, mother, 
brother, sister, aunt, uncle and grand parents, felt the warmth of his 
association and gloried in his acquaintance. 


Suppose Lincoln’s purpose in all this was ulterior, and it must not 
be assumed it was, he made his way by his canvass. He was a success 
because he sought out people, gave them the best he had and got from 
them the best they had. He made friends and had these friends help 
him as he helped them. When he came up for public attention no one 
in Illinois had to ask “Who is Abraham Lincoln?” He was known. 
How about you? Are you straight canvassing in the Lincoln style? 
Is every man, woman and child on your debit your friend, and are you 
theirs? Does anybody on Main Street between Academy and Wickliffe 
have to ask “Who is Robert Jackson?” If they do—you lose. No one 
suffers but the one about whom such an inquiry is addressed. 


The Prudential 


Insurance Company of America 
Incorporated under the laws of the State of New Jersey 


Forrest F. Dryden, President 





Home Office, Newark, New Jersey 








Doing Well At 
Travelers New 
23d Street Branch 


W. S. WARNER IS MANAGER OF IT 








Paid for $1,100,000 of Life and $11,000 
Accident Premiums for 
First Year 





The Twenty-third street, New York, 
branch of the Travelers has written 
$1,100,000 paid life insurance and $11,- 
000 paid accident premiums during the 


first year of its existence. This accom- 
plishment is notable because of the fact 
that brokers were not solicited for any 
appreciable part of the volume. Twenty 
all-time agents were under contract at 
the end of the year, and only one man 
had quit during the period. Not one of 
these salesmen had any previous insur- 
ance training when he began this agency 
service. The first man to begin work 
had been an executive in an export 
house, the second was a tailor, and the 
third an automotive expert. 

W. S. Warner, manager, opened the 
offices January 3, 1921, with a determi- 
nation to build substantially for the 
future in spite of what appeared to be 
a difficult year. “As I view the building 
of a large branch office it is a mere 
matter of arithmetical progression,” 
Mr. Warner told The Eastern Under- 
writer. “If we can get twenty good 
agents in one year we should have forty 
in two years, and so on up. Figuring 
this way, we of the Twenty-third street 
office long ago decided that in from five 
to ten years, it will lead all the Travel- 
ers’ offices of the country. 

“We had no nucleus from which to 
start, no transfers of agents from other 
offices, no candidates for appointment 
waiting for the office to start. My first 
agent started work January 17. By 
March we had four going agents, men 
without selling experience but with lat- 
ent selling ability, which is just as 
desirable, 

“Not a single man on our staff had 
any previous insurance selling experi- 
ence, a8 we much prefer to create an 
all-time insurance agent from a man 
without previous experience in the line 
because he can be trained and moulded 
to much better effect.” 

Mr. Warner has been in the insurance 
business for twenty-three years. In 
1902 he was appointed manager of the 
St. Louis general agency of the Employ- 
ers’ Liability. From 1909 to 1912 he 
served as special agent in various ter- 
ritories; district agent at Minneapolis, 
and assistant resident manager for Ken- 
tucky, Tennessee and Southern Indiana 
for the Fidelity and Casualty. In 1913 
he was elected superintendent of agen- 
cies of a casualty company in the mid- 
dle west. Mr. Warner joined the Trav- 
elers in 1913 as special agent in North- 
ern Ohio. He was made manager of 
the Travelers at Kansas City in 1914. 


TWO NEW APPOINTMENTS 





Philadelphia Life Names E. T. Powell 
As Supervisor in West Virginia, 
W. S. Manderville in New Jersey 





The Philadelphia Life announces the 
following appointments: Edwin T. 
Powel, of Grafton, W. Va., supervisor 
of the State of West Virginia, and Wal- 
ter S. Manderville, supervisor of North- 
ern New Jersey. 

Mr. Powell was formerly connected 
with the Sweeney Agency of the Equita- 
ble Life of New York as supervisor at 
Clarkesburg, W. Va. Mr. Manderville 
was for a number of years in the ser- 
vice of the Mutual Life and the Equita- 
ble Life of New York. He was district 
manager in Kentucky for the Mutual 
Life and he was general agent in Vir- 
ginia for the Equitable Life. He was 
recently in the automobile business and 
represented the Packard company at 
Reading, Pa. 
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Local Institutional 
Advertising Grows 


SEEN IN VARIOUS SECTIONS 





Being Watched With Interest By Advo- 
cates of National Campaign; 
Views of “Insurance” 





Advocates of institutional advertising 
have by no means given up the ship, 
and interesting comments upon it are 
drifting through from numerous chan- 
nels. This is what “Insurance,” a 
clear-thinking insurance newspaper, has 
to say on the subject: 

“Numerous schemes for ‘institutional’ 
advertising by life companies—or ‘co- 
operative’ advertising as it is being 
now more frequently called—-have been 
before the companies in various forms 
of late. 

“These schemes are all very well in 
their conception and have considerable 
merit, but at the present time so far 
as the companies are concerned, the 
discussion seems to be in the purely 
academic stage. 

“It is generally known that this mat- 
ter has been discussed among the com- 
pany managers. It is conceded that 
life insurance lends itself rather well 
to the institutional advertising idea, 
but when it comes to planning details 
it is difficult to please everybody. 
Those who have worked on the propo- 
sition thus far have found it rather 
discouraging, 

Localized Exneriments 

“Several interesting experiments are 
being tried locally by life underwriters 
associations. While opinions differ in 
regard to this effort, it would appear 
to be the best way to work out the 
proposition, because each locality can 
thus consider its own needs. The costs 
on the local co-operative basis are 
not excessive. Of course the real value 
of this, or any other kind of advertis- 
ing in life insurance, comes generally 
from a continuous program. 

“The institutional or co-operative ad- 
vertising must be considered simply 
one means by which the producer ap- 
proaches the public. It is the insist- 
ent aggressive agent, backed by care- 
ful, progressive management of com- 
panies, which has made the life busi- 
ness the institution that it is today. 
Its further spread depends primarily 
upon the active and aggressive agent. 
Advertising per se never has and never 
will build up life insurance to any 
appreciable dezree. 

“Having said this, however, we feel 
inclined to concede that well thought 
out, general advertising of life insur- 
ance as an institution helps to educate 
the local community and therefore im- 
proves the atmosphere and enlarges the 
field in which the life insurance agent 
must work. 

“Therefore we feel that the various 
efforts now being tried out locally are 
worth study and if found to be benefi- 
cial, it may be that the companies will 
try to find a common basis upon which 
they can act in matters of this kind.” 





VERMONT UNDERWRITERS MEET 





Hold Business Sessions and Enjoy a 
Chicken Pie Supner in Baptist 
Church Vestry 





The Vermont Association of Life 
Underwriters held its winter meeting 
at Barre, Vt., with a business session 
at Bailey Hall in the afternoon, and 
. chicken pie supper in the evening in 
the Baptist church vestry. Speakers 
included Franklin W. Ganse, chairman 
of the executive committee of the Na- 
tional Ags 


ociation; Paul F. Clark, 
Charles W. Gammons and Charles Gil- 
man, of Boston; and G. H. Olmstead, 


of Cleveland. Between fifty and sixty 


Vermont underwriters attended. 

Loriman P. Brigham of the National 
Life of Montpelier acted as chairman 
of the meeting. 


PHILADELPHIA CONGRESS 





Harrisburg, Trenton and Wilmington 
to Co-operate; Will Be Held 
on March 31 





The Philadelphia annual life insur- 
ance sales conzress (the second), will 
be held Friday March 31, 1922, in the 
Bellevue Stratford Hotel—morning and 
afternoon sessions in the ball-room, 


‘and the evening banquet in the “Rose 


Garden.” 
1,500. ; 
National President John L. Shuff will 


Expected attendance is 


attend all sessions, and these associa- 


tions will co-operate: Philadelphia, 
Harrisburg, Trenton and Wilmington. 

The program committee, Frank D. 
Buser, chairman; and the publicity 
committee, Arthur D. Murphy, chair- 
man, are already at work. Other com- 
mittees are being formed; and there is 
enough enthusiasm to warrant the ex- 
pectation of a better and bigger Con- 
gress than the fine one held here last 
year. 





SENT TO CLIENTS 
Los Angeles, Feb. 1.—-Editor The 
Eastern Underwriter: Your issue of 
“Kconomic and Social Aspects of In- 


surance” is a masterpiece and I desire 
to congratulate you. Enclosed find a 
check for extra copies which I desire 
to send out to clients and prospective 
clients where their educational value 
will be most appreciated.—D. C. Kemp, 
Equitable Life Assurance Society. 





AHEAD OF LAST YEAR 

Hall & McNamara, general agents for 
the Penn Mutual, have had a constant 
increase in the volume of business writ- 
ten since the opening of the agency in 
1919. Five new agents are now in the 
instruction class and will take places 
as full-time agents. 





The Pacific Mutual Life Insurance Company 











| Gain in Surplus 


Gain in Reserves 


Loans on Real Estate 


| 
| ASSETS 
| 
| 


Total Paid Policyholders 
Grand Total Paid Policyholders Rinse Organization. ... 
Surplus, Assigned and Unassigned (Exclusive of Capital)... . 


| Gain in Admitted Assets. . 


Average Rate of Interest Earned 
Death Rate, Actual to Expected 


... .$25,898,442.79 


Amount of Loan does not exceed the 
Statutory percentage of appraised value. 


OF CALIFORNIA 








RESULTS FOR 1921—FIFTY-FOURTH YEAR 
New Life Insurance Issued (Paid for Basis) 


Total Life Insurance in Force, December 31, 1921 
Gain in Life Insurance in Force 
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| Premium Income, Accident Department 
Gain in Accident Premium Income 





BALANCE SHEET, DECEMBER 31, 1921 


LIABILITIES 
Reserves on Policies.............. $55,663,726.75 
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Seat 2 ee ee 


6S 2 6 6 Os O68 Oe Oe Oe © 


se Oe 0 + 0 OS 6 E68 eB ew ee a 


$ 81,184,108.00 
390,156,043.00 
39,747,092.06 
20,980,926.96 
2,140,127.00 
7,612,662.09 
76,205,029.31 
6,139,589.72 
681,477.62 
6,904,754.66 
—-6,021,426.23 
3,809,801.60 
483,310.04 
6.31% 

és 54.3 % 
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Loans on Approved Collateral..... 5,226,711.53 Cintas in Process of Adjustment. . tat ld 
Loans to Policyholders............ 11,218,243.48 Premiums and senene Paid in 
- no case -— ee ey “ Laos exceed ND. oak pon 0-5 OO Marck PORES 321,942.15 
the reserve hek xy the Company. 
Bonds Owned ......-....0.++- ‘+ 10,823,637.87 Reserved for Taxes Payable 1922.. 360,000.00 
Real Estate Owned............... 6,812,931.82 eet 
ladubion Gane O@iss tulliiog. All Other Liabilities.............000. 400,468.07 
Interest Due and Accrued......... 890,607.37 Including $160,993.48 for Agents’ Com- 
Outstanding and Deferred Premi- missions in Accident Department. 
ums— amas 57 
Life Department ............ 1,545,454.65 al Liabilities 55 
mini 535°165.77 Total Ligbilities ...........6... $57,559,661.44 
Lc iagataaaa Reserve Charged in Lia- Capital NE. Sai haaeeledcsese 1,500,000.00 
pe en a 2,245,832.70 Surplus Set Aside for Future 
Including $1,981,802.11 of Deposits draw- Dividends to Policyholders viper 4,423,821.04 
Other AMOS <..<sicncscacesceess 2,223.18 Surplus Unassigned .............. 1,715,768.68 
TOTAL ADMITTED ASSETS. .$65,199,251.16° Ly ig; re nn ee arr aera $65,199,251.16 
TEN YEARS’ GROWTH 
Cash Admitted *Total Life Accident Paid Policy- 
Year Income Assets Surplus Insurance Premiums holders 
| | ee $ 7,445,494 $23,363,287 $2,461,326 $122.514,447 $1,515,622 $2,511,358 
| ee 9,079,866 29,338,152 3,379,530 145,040,193 1,944.836 3,478,698 
| ee 9,753,687 35,656,611 4,504,807 160.659,702 1,794,095 3,939,594 
Eat 6svAunws 11,192,850 42,068,783 5,270,128 185,.958.459 2,082,032 4,527,607 
LL rer 14,767,476 50,641,694 5,831,422 265,796,787 2,492,844 4,878,279 
DU need stave 18,840,800 58,294,497 6,958,112 350,408,951 3,326,492 5,358,054 | 
4 Laer 20,980,927 65,199,251 7,639,590 390,156,043 3,809,802 7,612,662 
*Includes Surplus Assigned and Unassigned, and Capital Stock. | 
+Paid Business. | 
| 
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The Flaw in Compulsory 
Life Insurance Investments 


By BENJAMIN GREENWALD, Expert Analyzer of Life 
Insurance Investments, New York City 
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In the forthcoming report of the Lock- 
wood Committee of the New York State 
Legislature recommendation will proba- 
bly be made for legislation on the sub- 
ject of investments of insurance com- 
panies, particularly, legislation to com- 
pel insurance companies doing business 
in the state to invest a portion of their 
reserves in real estate mortgage loans 
on property within the state. 

At the present time the laws of the 
state of New York restrict the invest- 
ments of life insurance companies do- 
ing business within the state to certain 
fields of investment. Stocks of cor- 
porations are on the forbidden list. The 
investments of other forms of insurance 
companies are not so closely restricted. 
Fire and casualty companies can and 
do invest their surplus funds in cor- 
porate stocks or in collateral loans se- 
cured by stocks. Needless to say, some 


of these stocks are of a highly specula- 
tive nature. * * * 


The funds of life insurance companies 
in particular must be carefully pro- 
tected. The late Grover Cleveland once 
said “the fact must be recognized that 
has to do with the most 
sacred things that stir the human affec- 
tions and that its management involves 
a higher duty and more constant devo- 
tion than is generally associated with 
a mere business enterprise.” 

The Right Kind of Trustees 

While the investments of life insur- 
ance companies should be restricted to 
certain fields, the companies should not 
be compelled to invest in any one of 
them to the exclusion of others, pro- 
vided, of course, the other fields are 
just as safe and remunerative. The 
amounts to be invested in any one field 
should be left to the discretion of the 
trustees or directors of the companies. 

Trustees of these funds should be 
men of high calibre and their judgment 
should prevail. Rather than limit the 
investments of insurance companies an 
effort should be made to supervise the 
selection of the trustees. 

Money, like water, will seek its own 
level. If the return from investments 
in mortgage loans is less than that safe- 
ly obtainable from other legal invest- 
ments, then the funds of an insurance 
company should be allowed to flow in 
that direction where they will earn the 
most, with the same degree of safety, 
without any hindrance on the part of 
legislators or others. 


This legislation will be proposed in 
an effort to ease the present acute 
shortage of habitable dwellings in the 
state, particularly New York City. If 
enacted, what would prevent other in- 
dustries from appealing to the Legisla- 
ot for similar ameliorating legisla- 
ion. 

Quotes Darwin P. Kingsley 
ee 


I believe that Darwin P. Kingsley, 
President of the New York Life Insur- 
ance Company, in his letter of resigna- 
tion from the Organizing Committee of 
the Citizens Proteetive Housing League 
was fully justified in saying: 


If the Legislature this year can force sav- 
ings banks to invest in mortgages to relieve 
the housing situation, next year they can com- 
pel savings banks to invest in municipal bonds 
to relieve the necessities of the municipalities, 
and, later on, in some other particular line that 
appeals to the judgment of the legislators. 

he application of such a law to life insur- 
ance companies: would speedily invite the sub- 
Stantial destruction of their entire business 
organization. Practically all the states would 
Tetaliate, and I must say with very good rea- 
son. It must be a pg that the building 
crisis is not confined to New York City, that 
it extends to all the principal cities of the 


United States, that the people of the different 
states pay their money into these corporations, 
which are nominally New_York corporations, 
with just as much claim for consideration in 
the investment of the money as the people of 
New York have, and that there is a wide- 
spread feeling now all over the country that 
money is paid by the residents of the other 
states and piled up in New York for use in 
what they technically call Wall Street. 

Another thing should be remembered. Every 
one of the life insurance companies now under 
discussion has more money invested in real 
estate mortgages in the City of New York than 
the City of New York, on any basis which 
recognizes the so-called rights of other cities, 
is entitled to. Indeed, I see some peril, in the 
fact that certain companies have a dispropor- 
tionate amount of their assets invested here in 
that class of securities. I sometimes wonder 
that the issue is not taken up by insurance 
commissioners of other states and the point 
made that such investments must be decreased 
or the companies will be denied the right to do 
business in the state objecting. 

Fairness to policyholders all over the United 
States does not call for an increase in mort- 
gage loans in New York hestadi it calls for just 
the opposite. 


New York City needs additional 
transit facilities and the railroads of 
the country are estimated to need one 
billion dollars a year for the next ten 
years for improvements and develop- 
ment. Why not compel insurance com- 
panies to invest their funds for these 
purposes? The need for the one is as 
great as the need for the other. 

Would the proposed legislation be in 
the interests of policyholders or for the 
benefit of real estate operators and 
builders? 

What the Policyholder Desires 

What the policyholder desires is a 
policy that he need have no worry over, 
ere that he is sure will be paid in full 
when it becomes a claim, particularly 


as a death claim, when he is no longer 
here to look after his loved ones. He 
does not care how the funds of the com- 
pany he is insured in are invested so 
long as they are not being wasted or 
used in speculation. 


What the real estate operator and 
builder wants is an unlimited supply of 
cheap funds. He does not care where 
he gets it just so long as he gets it and 
does not have to pay exorbitantly for it. 

Compelling insurance companies to 
invest a certain portion of their funds 
in mortgage loans can only be to the 
interests of real estate men. A con- 
stant supply of new money flowing into 
the mortgage field will have a tendency 
to lower the rate of return on mortgages 
while increasing the interest rate of 
other securities. The economic law of 
supply and demand cannot be interfered 
with with impunity. A penalty for do- 
ing so will be exacted at some time or 
other and will have to be paid, and paid 
with interest at a usurious rate. 


Compulsory Investment in Texas 

Some fifteen years ago somewhat 
similar legislation was enacted in 
Texas. The Legislature of that state 
did not believe that the companies do- 
ing business there were investing a 
sufficient portion of the reserves on 
Texas policies in Texas securities and 
so passed a bill (the Robertson Act), 
compelling the companies to invest a 
certain percentage of their reserves on 
Texas policies in Texas securities. In- 
vestments in bonds of railroads passing 
through the state were not considered 
as being investments in Texas securi- 


ties. What was the result? Most of 
the large companies promptly ceased 
doing business in the state. Texans 


today are probably paying more for 
their borrowings than are the citizens 
of most other states. They are sadder 
if not wiser. 

Passage of a law by the New York 
Legislature compelling insurance com- 
panies to invest a certain percentage 
of their reserves on New York policies 
in mortgage loans on property located 
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within the state may not drive out any 
company now doing business here, but 
it certainly would tempt other state 
Legislatures to pass similar acts. 

An act of this kind would flood the 
market with mortgage money and drive 
the interest rate on same to a very low 
level. Further, the action of a law of 
this nature would tend to cause the 
erection of more dwellings than are 
actually needed, thus depreciating the 
value of all dwellings and result in 
countless foreclosures. 

What R. L. Cox Said 

Back in 1912 Robert Lynn Cox, then 
of the Association of Life Insurance 
Presidents, in addressing the Texas 
Welfare Commission, said: 

There are many people who think that the 
assets of all life insurance companies should 
be invested in real estate mortgages alone, but 
they are not people familiar with other classes 
of securities nor with investment fields in rela- 
tion to the investment of such enormous sav- 
ings funds. Neither are they familiar with the 
life insurance business as done by large com- 
panies which. requires that at all times a large 
percentage of assets shall be either cash or of 
a kind that can be quickly converted into cash, 
This need comes not alone from death claims 
but grows out of the provision of modern policy 
contracts, which permits policyholders to have 
their individual reserve funds returned to them 
on demand either by surrendering the policy 
cr borrowing upon it. This feature of policy 
contracts required life insurance companies to 
advance large sums of money to their policy- 
holders during the panic a few years ago, and 
it is said that one of the large companies whose 
assets are largely in real estate mortgages had 
to make a substantial sacrifice in order to get 
money to meet loans called for by its policy- 
holders. For this reason a large proportion of 
readily convertible assets is very necessary to 
life insurance companies, and that such assets 
are not to be found in real estate mortgages is 
so well known among bankers as to prevent 
commercial banks from investing their funds 
largely in such securities. 

A few large life insurance companies and 
many small ones are investing satisfactorily 
and safely in real estate mortgage loans, but 
even their ability to do so would be impaired 
and perhaps destroyed if all companies were 
compelled to do likewise. 

This last sentence is worthy of a 
great deal more thought than is usually 
given to the subject. 

Borrowed $15,000,000 

More than one company was obliged 
to borrow money from its bankers dur- 
ing the recent influenza epidemic be- 
cause of the fact that maturing short- 
ttrm securities and current premium in- 
come was insufficient to meet death. 
claims and policy loans. The sale of 
bonds and mortgages would have en- 
tailed needless sacrifices. One company 
alone is reputed to have borrowed $15,- 
000,000. 

People in general do not think of the 
amount of work involved in examining 
mortgages, titles, abstracts, etc., see- 
ing that taxes are paid, that interest 
payments are met when due, that suffi- 
cient fire insurance coverage is furnish- 
ed and maintained and that the prop- 
erty is kept in good order. 

People in general do not realize the 
number of mortgages that have been 
foreclosed during the past few years 
and the greatly increased number that 
will in all probability be taken over in 
the next five years or so. 

Mortgage Loan Investments 

Officers of life insurance companies 
realize only too well the number of 
loans that were foreclosed a number of 
years ago and the small return they 
received on their involuntary invest- 
ment in real estate up to two years or 
so, when values increased so enormous- 
ly and permitted them to get out from 
under. Does anyone think they are 
anxious to load up again, particularly 
in these uncertain days? 

The manager of the real estate and 
bond and mortgage department of one 
of the smaller companies, a company, 
by the way, that invested practically 
only in guaranteed mortgages when in- 
vesting in mortgages at all, recently 
said: “Why should I buy mortgages 
at 5% to 6% and have all the worry 
when I can buy Liberty Bonds to yield 
5% and go home carefree? He might 


have added “or good railroad and in- 
dustrial bonds yielding from 6% to 7% 
and see a generous profit in the years 
to come.” 

One of the large companies is now 
doing quite a bit of investing in mort- 
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gage loans, principally loans on resi- 
dential buildings. The practice of this 
company is to have mortgages run for 
fifteen years and repayable in semi- 
annual installments of 3% of the face 
of the mortgage. The amount loaned 
averages about 50% of the appraised 
value and the interest rate is 6% 

There is no question but that these 
loans, due to the amortization feature, 
are safe, that a fair return is being 
earned, that the company is protecting 
itself against a possible and very prob- 
able decline in interest rates in gen- 
eral, and that this form of loan is of 
advantage to the borrower in that it 
assists him in paying off the loan and 
obviates the necessity for constant re- 
newals. 


Mortgage Loans Not More Stable Than 
Bonds 

It is claimed that mortgage loans are 
more stable than bonds. I do not fully 
concur in this belief. Mortgage loans 
do not fluctuate because they can be 
liquidated only at a sacrifice. The pay- 
ment of principal and interest depends 
upon the success or failure, usually, of 
an individual. If stability means lack 
of fluctuations in published market 
quotations, then mortgages do possess 
more stability than bonds, but it must 
not be forgotten that it is the actual 
and not necessarily the published quota- 
tion that governs the sale of securities. 
In this respect, bonds have the advan- 
tage over mortgages. The only bond, 
the price of which fluctuates to any 
great extent is the so-called long-term 
bond. A five-year mortgage given late 
in 1916 or early 1917 at say 5% cer- 
tainly could not have been sold any 
nearer par than a similar bond in 1918 
or 1919, when interest rates sky- 
rocketed. 


The charge has been frequently made 
that the insurance companies have of 
late been doing most of their investing 
in Wall Street. What a heinous offense! 
However, this charge is true to a cer- 
tain extent, and that is that the various 
companies have been going to ‘Wall 
Street to buy the Liberty Bonds that 
other people are so foolish to sell. 
"hey are also purchasing bonds of the 
same particular issues which they pur- 
chased years ago at higher prices, but 
whose value today is the same, if not 
greater, than it was when the first in- 
vestment was made. They are also 
buying current issues at 6% to 8% in- 
stead of making loans on real estate at 
6%. For a time they also helped out 
our Allies by buying back their hold- 
ings of good American bonds that had 
found lodgment on the other side for 
years and years prior to the outbreak 
of the World War. 

Wing Table 


The following tables, prepared by 
President Wing, of the Provident Life 
& Trust Co., shows the investments of 
life insurance companies in 1911 and 
in 1920: 


Notes——Mortgage Loans include Farm Loans. 
(2) included in State, 
(3) included in State, County 


The great increase in life insurance 
investments during these nine years has 
been distributed as to class of securities 
as follows: 


240 Companies 


Table No. 2 


Class of Security 
Mortgage Loans 


foreign governments 
Policy Loans 
Collateral Loans 
Cash 
Miscellaneous Assets, including non-ledger assets 
Total Increases 


Real Fstate 


Total Reductions 


Net Increase in Investments... .ccccccsccccccces 


An examination of these tables proves 
that the main changes during these nine 
years have been in rail bonds and 
stocks, United States Government and 
domestic and foreign state, county and 
municipal bonds. These figures are as 
follows: 


Table No. 3 
Railroad Bonds. and Stocks... coéc0c000000001000 


PRICERINDS GL DOLE: ROBE. oosccccanckedsbsnepes 
U. S. Government and Domestic and Foreign State, 


and Municipals 
Percentage of Total Assets 
Statistics showing the 
are quite interesting and are as follows: 


sset 


LT; S, Gowermment Beness.cscscccccscscescccetee 
State, County and Municipals, including government bonds of 


Railroad Bonds and Stocks.......cccccccccccces 


Other Bonds and Stocks.<.cccccovescccesvveceses 


1911 
ere $1,383,537,213 
35.64 


Amount 

Increased Investments % of total 
Fee rer re ie $978,300,000 33.15 
Re ates Slee 771,900,000 26.15 
PP Oe ee Pe 302,400,000 10.24 
5 Ae 314,500,000 10.66 
SES ELAS SOR Oe 409,900,000 10.47 
dpleieersiesinieaiee 18,300,000 3.42 
wale sia aes 20,800,000 62 
Re emer ne ON 150, 800,000 5.11 
wwwid wee eee den ~ $2, 906, 900, 000 100.52 

Reduced Investme nts 
eeehepneeeeee $15,200,000 51 
seis ea ieee eam 300,000 -O1 
ene baleen eeu ~~ $15, 500, 000 252 
‘tenene eeeeee ~ $2, 951,400, 000 


"100.00 


amount of work covering such details 
as interest and tux payments, insurance 
and supervision over the care and up- 
keep of mortgaged property. The finan- 
cial standing of individual mortgagors 
is difficult to trace from year to year. 
Roger W. Babson in his course on 





1920 
$1,793,518,980 
26.25 
County 


237 —— 1,312, ~ “e4 


13 
holdings of so-called Wall Street securities ye Liberty Bonds) 


1911 % of total 1920 % of total 
State, County and Municipals........cessee $237,706,529 6.13 $539,616,238 7.91 
Railroad Bonds and Stocks.........ccceeees 1,383,537,213 35.64 1,793,518,980 26.25 
Other Bonds and Stockss.cccccvesscscseves 202,851,793 5:22 202,483,568 2.96 
EOE Ie Me ORs en Ae OE $1,824,095, 535 46.99 $2,535,628,787 37.12 


The 1920 mortgage loan figures show 
an increase of $978,300,000, or 33.15% 
over 1911, but the change in the ratio 
of loans to total assets was from 31.65% 
to only 32.29%. 

Discusses Yields 

The assertion is also made that mort- 
gage ‘loans yield more than bonds. Un- 
less second thought is given to this 
question, the answer would appear that 
it is true that mortgages yield more 
than bonds, but I believe analysis will 
prove its utter falsity. Mortgages being 
usually for short periods, do yield more 
than bonds, which, on the average, are 
issued for long periods, sometimes ex- 
tending for 100 years. The West Shore 
R. R. has an issue maturing in 2361, 
and | believe it is the Williamsport & 
Elmira R. R. that has an issue that does 
not mature until 2468. 

I believe that bonds will show to bet- 
ter advantage when consideration is 
given to the cost of maintaining a mort- 
gage department, the losses often taken 
in the sale or management of fore- 
closed properties and the necessity of 
frequent reinvesting, with the possible 
loss of interest in the interim. 

It must also be borne in mind that as 
a general rule, all things considered, 
the higher the yield, the lower the 
security. 

Storage in secure vaults and cutting 
of coupons is all that is required in the 
case of bonds. Heavy losses need not 


Asset - Ratio 1920 Ratio 
DR sche ce see echo sheassecees $151,962,224 92 $136,771,432 2.00 
Diartwame LOOMS coccccccccccccccccvcscecs 1,228,359,347 31.65 2,206,661,727 32.29 
Railroad Bonds and Stocks................ 1,383,537,213 35.64 1,793,518,980 26.25 
oy, ey Cemwerement Bonds... oi. ccccscccscece (2) ica 772,410,125 11.30 
Domestic State, County and Municipals.... 155,600,410 4.01 288,817,542 4.23 
Canadian State, County and Municipals.... (3) nee 134,287,337 1.97 
Foreign State, County and Municipals...... 82,106,118 2.12 116,511,359 1.71 

Total State, County and Municipals.... $ 237, 706, 52 9 6.13 $1,312,026,364 19.2 
Other Bonds and Stocks........cccsccccses 202,851,793 5.22 202,483,568 2.96 

Total Bonds and Stocks...........se0. $1, 824, 095, 535 46.99 $3, 308,028, 912 2 48.42 
Collateral Loans 2000s csccsecccosesccces 2,482, 932 BY 30,819,226 45 
‘Premium Notes and POUly TWRNB. 6c sic sc 505,609,506 13.03 820,071,906 12.00 
Cash on Hand and in Bank.............0.. 59,736,944 1.54 80,531,812 1.18 
Pe PRE PRONOUN Sy oo 5 55.0 0's ed va ed oe 6055.60 99. 013, 377 2.55 249, 839, 541 3.66 

Total Admitted Assets (of Companies 

ee EY, ae es Ee eS ae $3,881,259,868 100. $6,832,724,560 100. 
39 Companies 47 Companies 
Total Admitted Assets (of all Companies 
oe ROR NR is cancasvaessccakan’ 4,164,491,688 7,319,997,019 soos 


272 Companies 


County and Municipals (Domestic). 
and wusceamnteed (Foreign). 





be incurred if study and comparisons 
are made of the annual and other re- 
ports of the debtors. Mortgages, on 
the other hand, require an enormous 





investments gives the accompanying 
comparison between bonds and mort- 
gages, which comparison I _ believe 
proves that bonds are the far more 
preferable form of investment. 

In conclusion, and as an answer to 
the question at the head of this paper, 
“Should Life Insurance Companies Be 


Compelled to Invest in Real Estate 
Mortgage Loans?” I would like to quote 
again from Mr. Kingsley’s letter: 

“Speaking without reference to loca- 
tion, and without reference to the char- 
acter of the institutions, I must re- 
iterate the proposition that laws com- 
pelling trustees to take such action are 
utterly unsound economically, very dan- 
gerous, and worse than unnecessary, 
because they make more trouble than 
they would cure.” 





THEATRE VICTIMS’ INSURANCE 

Eight policyholders of the New York 
Life, insured for $23,000, were among 
the killed at the Knickerbocker Theatre 
disaster, in Washington, recently. One 
death has been reported to the com- 
pany, that of Chauncey C. Brainerd, for 
many years Washington correspondent 
of the Brooklyn “Daily Eagle,” who was 
insured in the New York Life for 
$10,000. 





GAIN OF 61%. 

The Metropolitan Department of the 
Manhattan Life, George Loesch, man- 
ager, wrote $3,612,000 in 1921, a gain of 
61%. The average premium of the 
agency was $40.17 per $1,000. ag lead- 
ing producer paid for $519,75( Mr. 
Loesch has been an insurance man for 
twenty- “five years. 


—_—— = 


BIG WRITERS 








| 


READ 
THE EASTERN UNDERWRITER 
Each Week for New Ideas 


DO YOU? 
Subscription $3 a Year 








BABSON ON BONDS AND MORTGAGES 


A comparison showing that bonds are a far more preferable form of invest- 


ment than are mortgages. 


Mortgages 


Bonds 


Security 


Safe when carefully selected. Pur- 
chaser must usually make his own ex- 
amination and look after details. 


Safe when carefully selected. Details 
are usually taken care of by banking 
house floating the issue. After issue, 
by the trustee. 


Equity Value 


Difficult to arrive at a just valuation. 
Expert appraisements frequently ungat- 
isfactory, and, to an extent, unreliable. 


Represents the market value of capi- 
tal stock and junior issues which are 
usually readily obtainable. 


Convertibility 


Have a very limited market, as there 
is no well-organized medium of ex- 


change. _Also have limited loan value 
at banks. 


Usually readily negotiable whether 
listed or not. Maximum loan value at 
banks. 


Yield and Reinvestment 


Generally short term, therefore usual- 
ly yield more. Constant reinvestment 
makes possible loss of interest. 


Issued for variable periods. Greater 
choice of maturities. Yield is variable, 
depending on character of security. 


Legality 


Must be investigated by purchaser at 
his own expense. 


ivery precaution is taken by banking 
house floating the issue and at no cost 
to the purchaser. 


Chance of Appreciation 


Real estate mortgages _ practically 
never increase in market value. 


Default and Realization 
Owner of the mortgage alone must 
take the necessary steps to protect his 
interests. He must find a buyer, or pur- 
chase the property himself in case of 
foreclosure. Financial embarrassment 
of individuals is a much more frequent 
occurrence than of corporations. Usual- 
ly unable to discover true financial con- 
dition of mortgagor until too late. 


Periodic rises and declines in market 
values permits possibility of profits, 
also losses. 


in Case of Depreciation 


As a rule, there is a market for bonds 
even when in default. Trustees and 
bondholders’ committees attend to 
necessary details of foreclosure or re- 
organization at minimum expense. In- 
formation regarding financial condition 
of corporations can usually be obtained 
from annual and other reports and the 
bonds sold before any great loss is in- 
curred. 


Care and Worry 


Maximum. 


Minimum. 


Principal 

Various denominations, allowing di- 
versification, and sale of any portion 
of holdings in case of need. 


Lump sum. 
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Educational Policy 
Literature in St. Paul 


AN AGENT’S CONCRETE PLAN 








$5,000 Policy of Provident Life & Trust 
Man Finding Good Sale in 
That City 


Tho St. Paul Agency of the Provident 
Life & Trust is having a marked suc- 
cess with the concrete’ proposition 
given below: 


Froposed Educational Policy for the 
Benefit of the Son of 
Mr. John Doe 
$5,000 Off the: .. ccc cee Plan 


In the event of death, $5,000 pro- 
ceeds are held by the company. Inter- 
est is payable yearly at the then de- 
clared interest-earning rate of the 
company which is at present 4.4 per 
cent. At this rate. interest amounts 
to $220 per year, which can be used 
for minor school expenses. 

Beginning with the fourteenth birth- 
day of your son, $1,000 of the principal 
sum shall be paid in four equal yearly 
installments for the purpose of provid- 
ing for a high school education. 
Ist year $250, + interest $220* $ 
2d year $250, + interest $209* $4! 
3d year $250, + interest $198* — $ 
4th year $250, + interest $187* —= $ 
*Computed at present rate of 4.4%. 

Beginning with the eighteenth birth- 
day of your son, the remaining $4,000 
of the principal sum shall be paid in 
five equal yearly installments for the 
purpose of providing a university edu- 
cation. 


Ist yr. $800, + int. $176.00* $976.00 
2d yr. $800, + int. $140.80* $940.80 


$800, + int. $105.60* 
$800, + int. $ 70.40* 
$800, + int. $ 35.20* 


$905.60 
$870.40 
$835.20 


3d yr. 
4th FY. 
5th yr. 


*Computed at present rate of 4.4%. 


The agent calls attention to the fact 
that if John Doe should die less than 
a year before his son is fourteen the 
excess interest would only be for the 
actual time elapsed and would there- 
fore be less than $220. It would like- 
wise be true that if John Doe dies after 
his son has attained the age of four- 
teen but before the son has completed 
his education, the income for the re- 
maining years would be increased. It is 
explained that the document is an 
“approach” document rather than a full 
description. It is intended to gain the 
attention of the prospect sufficiently 
for the details to be explained at 
greater length viva voce. It can be 
used not only for life but for short 
endowments which would provide the 
fund whether the insured lived or died. 





ON LEGAL RESERVE BASIS 





Provident Friendly Society of Philadel- 
phia to Be Provident Industrial 
Life, Health & Accident 





The Provident Friendly Society of 
Philadelphia, after thirty years’ exist- 
ence on the mutual plan, has changed 
to a legal reserve stock corporation, 
chartered under the laws of Pennsyl- 
vania, having the title of the Provident 
Industrial Life, Health and Accident 
Company and a paid-in cash capital of 
$25,000, issuing non-cancellable policies 
and paying immediate sick, accident 
and death benefits. 

In making the change the net surplus 
‘und of the Society was distributed 
among the membership. The capitalized 
company is practically under the same 
executive management as the mutual 
organization. President Charles Q. Fin- 


ley was the secretary and treasurer of 
the Society for thirty years; Vice-Presi- 
dent David M. A. R. Wilder was the 
president during the same period, and 
Secretary and Treasurer William B. 
Corey was the general manager for 
twenty-five years. 


AUTOMOBILE DEATHS 
Rapicly Increasing, Says Metropolitan 
Life; Higher Diphtheria Mortality 
Than Since 1917 





Automobile fatalities are increasing, 
and deaths from alcohol jumped 21% 
in 1921 over 1920, says the Metropoli- 
tan, in discussing its 1921 mortality. 
‘‘he company says in part: 

“For ten successive years the death 
rate trom this cause has registered an 
increase. The 1921 death rate is more 
than five times that recorded for 1911; 
it is four times as high as the 1912 
figure; it is more than twice as high 
as the death rate recorded for 1915, 
and 61 per cent higher than the figure 
for the year 1916. The control of the 
rising death rate from this cause is 
one of the unsolved problems of police 
and accident prevention work in Ameri- 
can cities. There is small consolation 
in the fact that the number of auto- 
mobiles has also increased, and that, 
in consequence, there are fewer deaths 
in automobile accidents per automobile 
in operation than there were five or 
ten years ago. The outstanding fact 
is that, whether being killed by the 
first or fifth or tenth automobile, the 
number of deaths caused by motor 
vehicles and the automobile death rate 
continue to grow year after year. 

“The most conspicuous bad spot in 
the record of the year is the increased 
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BANKERS LIFE COMPANY LEADS 
ENTIRE UNITED STATES 
The Only Life Insurance Company in America, writing 
$100,000,000 a year or more, to show a gain over 1920. 
(Excluding companies writing industrial insurance) 


Paid-for business for 1921 (Issued, increased 


66666 66 € € 6.468 . 


Paid-for business for 1920 (Issued, increased 


eee e reese eee ewes 


Bankers Life Company 


iennenien $111,000,000 


95,000,000 
sce etacean scam 








Geo. Kuhns, Pres. 








death rate for diphtheria. The mor- 
tality from this disease was higher than 
in any year since 1917. This is all the 
more deplorable because the means for 
the suppression of case incidence and 
case fatality should be known to every 
health officer and every physician in 
the United States and Canada. 

“The scarlet fever rate was higher 
than for any year since 1914.” 





The surplus of the Manhattan Life is 
now $1,020,534, as compared to $795,330 
at the end of 1921. 


ADVANCE MATHEMATICIANS 

The Mutual Benefit directors have 
elected two new assistant mathemati- 
cians, Herbert W. Rhodes and Alfred J. 
Riley. Mr. Rhodes has been with the 
company thirty-three years and is in 
charge of the statistical and valuation 
divisions of the mathematical depart- 
ment. Mr. Riley has been in the de- 
partment for fourteen years. 





R. A. Corroon, president of the — 
Knickerbocker and the American Equit- 
able, is in Florida. 





Total Dividends ........ 


UMS ..ccccccee 





Total Gross Premiums.... 


Excess of Dividends over Premi- 





Tower 
Home Office 
Building 


HOW MUCH WILL IT COST? 


“How much will it cost?” sooner or later interrupts every selling talk. Life Insurance 
Agents who can show the low nét premium deposits of Union Central insurance need not 
evade this question. Estimates of future cost are best based on past performance. Union 
Central history is full of enviable records demonstrating that our policyholders have 
benefited over a long period of years on account of Union Central Low Net Cost. 


A policy which covers the entire period of the Company’s existence recently became 
a claim. The exhibit below shows how liberal dividends made possible a most remark: 
able return to this insured. 
Policy No. 11 Amount: $2,000 Age: 22 


Period covered: Entire Company history 
1867—1921 


Premium $83.90 Plan: 10 Payment Life 


Amount of Policy.............. $2,000.00 
Additions purchased with $341.83 
DRUM eo 6 56 koe x eae PSOE 437.00 


Dividends taken in Cash........ 556.86 
Total Cash received by Policy- 
veeees $839.00 holder and Beneficiary........ $2,993.86 
coese BGO Premium Deposits (less $166.61 
—_—_ Dividends applied) ........... 672.39 


$226.30 


The Union Central Life Insurance Company 
CINCINNATI, OHIO 


Excess Receipts Over Deposits. . $2,321.47 


A booklet further describing this interesting policy will be sent on request. 
For further information address 
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Cerf Agency Makes 
Record Start for 1922 


JANUARY 





$4,000,000 IN APPS 





Young Men Made Remarkable Produc- 
tion Records Last Year; Leader 
Keane 28 Years Old 





Enthusiasm ran high at the eighth 
annual convention of the L. A. Cerf 
agency of the Mutual Benefit Life when 
it Was announced that this agency wrote 
$3,990,000 of new business during the 
month of January. Just ten thou- 
sand short of tour million is a won- 
derful starter for the new year and 
the record has filled the members with 
an enthusiastic desire to pay for more 
business during 1922 than any other 
agency in the city. That the agents 
are determined to better all previous 
records was clearly manifested by the 
spirit of co-operation which was the 
key-note of the big gathering in the 
Hotel Astor last. week. 

The convention opened with an ad- 
dress by Oliver Thurman, superintend- 
ent of agencies for the Mutual Benefit 
Life, who emphasized the good results 
of team work and pointed out the fact 
that solidarity is the most important 
factor in the success of any agency. 
Mr. Thurman warmly praised the New 
York City agency and paid high tribute 
to its strength and power. In con- 
gratulating Mr. Cerf, he said that the 
agency represents greater solidarity to- 
day than it ever has before. 

Thurman on Team Work 

Speaking directly to the agents, Mr. 
Thurman said: “Co-operation in the 
individual transaction by two, three or 
more agents works toward the success 
of all. Team-work is the concentration 
of the thought and effort on one case 
by two or more agents. Our Detroit 
agency is conspicuous for its team- 
work and is a splendid example of the 
success of such a system. Every agent 
will benefit from solidarity, for power 
comes to the individual from solidarity.” 


Papps Gives Company Figures 

P. C. H. Papps, mathematician for 
the Mutual Benefit Life, gave an inter- 
esting and detailed explanation of the 
annual statement. He pointed out that 
the percentage of new business in 1921 
was a little more than 14 per cent and 
that the gain from loading was over 
a million. The mortality record for 
the company was very favorable, being 
48.65 per cent of the expected. Through- 
out the country the mortality record 
was the lowest in the history of the 
United States, so all companies benefited 
in this respect. Another interesting 
bit of information was that taking all 
the annuities together the company 
made a profit on its mortality, an al- 
most unheard of occurrence. 

Mr. Papps stated that the Mutual 
Benefit Life increased its mortgage 
loans during 1921 by more than $10,- 
000,000 and that the company still finds 
railroad bonds a favorable investment. 
He emphasized the fact that the com- 
pany has no 60 or 90 days’ clause in 
respect to policy loans as it believes 
that when a policyholder wants a loan 
he wants it at once, not 60 or 90 days 


later, As usual the termination record 
was a very favorable one, it being 3.7 
per cent. Mr. Papps said that the com- 
pany’s non-forfeiture system is working 
out satisfactorily. 

The increasg in insurance in force 
was 62.4, the second largest increase 
of any company in the country accord- 
ing to Mr. Papps’ knowledge. The only 
company whose increase in insurance 
in force exceeded that of the Mutual 
Benefit Life is the Massachusetts Mu- 
tual Life, the figures being 66.8. 

Leaders Speakers 


Tyler H. Bennett, who ranked fourth 
among the agency’s fifty leaders in 
paid-for business written during 1921, 
gave a short talk on the prerequisites 
of morale. Mr. Bennett believes that 
keeping oneself presentable is essential 
to success. He urged that all agents 
read Scovel’s pamphlet on “Stability,” 
saying that it gives the best explana- 
tion of the life insurance business. 
“Life insurance,” he said, “is the only 
safe method of providing for one’s 
future. Romance, knowledge and per- 
sistence will bring success to the life 
insurance agent, but he must devote all 
of his business time to life insurance.” 

D. C, Keane—28 years old and looking 
22—who was the leading producer for 
the agency during 1921, emphasized 
the necessity of fixed ideas and ideals, 
together with a fearless attitude. He 
has found it a good plan to give the 
prospect good and sufficient reason for 
buying his proposition, and said that 
he believes that one must touch both 
the mental mind and the feeling mind 
in order to sell the majority of pros- 
pects. Mr. Keane is a new-comer in 
the field of life insurance, having had 
about three years’ experience. He spe- 
cializes in income and inheritance tax 
insurance and his average policy for 
1921 was $40,000. 

“Dave” Evans, who ranked second 
among the leaders, spoke in his cus- 
tomary witty fashion entertaining an 
interested audience with several amus 
ing stories. C. W. “Doc’’ Wunder, who 
acted as toastmaster in the afternoon 
session, introduced Mr. Evans as “the 
telephone’ shark,” but Mr. Evans 
warned his hearers that no agent can 
do much business over the telephone. 
He gave a short talk on equipment, 
emphasizing the need of knowledge, 
the ability to know human nature and 
the value of possessing confidence and 
assurance, 

Spalding and Monser Talk 

Two educational and inspiring ad- 
dresses were delivered by two visiting 
general agents, L. A. Spalding of Balti- 
more and C. G. Monser of Buffalo. Mr. 
Spalding displayed charts which at- 
tracted close attention and which con- 
tained valuable information in regard 
to inheritance tax and income insur- 
ance. In speaking of the reasons why 
men buy life insurance, Mr. Spalding 
said that there are but two fundamental 
reasons: namely, to create an estate 
and to preserve, protect and pre-admin- 
ister an estate which is already ac- 
quired. 

He pointed out, on his chart, the 
slowness in settling estates which are 
administered in the usual fashion as 
compared with the speedy settlement 
when the owner of the estate carried 
life insurance. Another strong point 
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LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 
In Business Since 1862 


Insures all classes of selected lives, issuing policies on the ordinary, in- 
termediate and industrial plan at all ages. It also insures against total 
and permanent disability. Policies of the company are made secure by 
reserves maintained on the highest standard, with additional contingent 
reserves providing protection against all emergencies. 
Advice on any matter relating to Life Insurance is Available at any 
time through the Agencies or Home Office of this Company. 
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which he emphasized was, “Is there 
any investment other than life insur- 
ance that can today contract to pay 
a certain rate seventy-five or a hun- 
dred years from now?” Mr. Spalding 
said that a trust estate has very little 
supervision whereas the insurance com- 
panies are under the strictest sort of 
state supervision. “Life insurance,” he 
said, “is the only definite security which 
can guarantee productivity for an un- 
limited number of years.” 

Mr. Monser urged the agents to ana- 
lyze their time for waste effort. His 
experience has shown him that the 
young man in the business is inclined 
to waste his time on non-essentials. 
“Make a schedule of your time; success 
is easy; it is the building up of it that 
is hard. Set yourself a definite task.” 
was the advice he gave his ‘audience. 
He spoke of the Detroit agency’s con- 
secutive weeks’ record and stated that 
ten men with consecutive weeks’ rec- 
ords averaged $184,909 more than ten 
men without a consecutive weeks’ 
record. 

Dr. W. R. Ward, medical director of 
the Mutual Benefit Life, entertained 
the agents with a man-to-man talk on 
the functions and diseases of the liver, 
gall, bladder and the kidneys. The 
interest with which the audience fol- 
lowed Dr. Ward was manifested by the 
number of questions which he was 
asked to answer at the close of his 
description. The agents gave him a 
rousing reception when he took the 
platform and it is evident that both 
Dr. Ward and Mr. Papps are favorites 
of the agents because of the care each 
takes to make his subject clear to the 
lay mind. 

The annual banquet, held at the 
Astor, was addressed by E. E. Rhodes, 
P. ©. H. Papps, Oliver Thurman, L. A. 
Cerf and Lawrence Priddy. Medals 
and other honors were awarded. R. A. 
Sasseen. one of the guests, was ac- 
companied by his seventeen year old 
son, who is soon to enter Harvard, but 
is learning sales methods by selling life 
insurance. The number of young men 
in this agencv who are making good 
shows that Mr. Cerf is building for 
the future. 





Thomas C. Cheltham has been ap- 
pointed general agent for the personal 
accident and health department at 
Washington, D. C., for the National Life, 
OU, 8. Ay 


Cleveland Life’s Gain 
Of $508,672 in Assets 


HUNT’S 





ANNUAL STATEMENT 





Life and Health Extension Department 
Kept Mortality Low; Beautifully 
Printed Financial Statement 





With a painting in colors of a young 
mother and her child, and with beauti- 
ful typography, press work and cuts, 
the annual report of William H. Hunt, 
of the Cleveland Life, is one of the 
most attractive financial documents 
that the fraternity has seen. 

For thirteen years the company has 
been under unchanged management 
and has pursued a fixed and predeter- 
mined business policy which Mr. Hunt 
characteristically epitomizes as “Thou 
Shalt Not” rather than “We Will.” Ad- 
mitted assets at the close of 1921 show 
an increase of $508,672. Total assets 
are nearly $4,000,000. Income during 
the year was $1.186,348; excess of in- 
come over disbursements $475,850. The 
company earned an average rate of 
interest on morigage loans, policy loans 
and bonds, of 650%. Insurance in 
force is $30,711,433. In Cleveland it 
has $8,500,000 in force, 

The company’s life and health exten- 
sion devartment helned keep down the 
mertality to a low figure. 

J.-N. Alvis has joined the company 
as manager of field organization; and 
C. L. Miller as agency director. 





TO ASSIST MORRILL 

George H. Trundle, formerly a cap- 
tain in infantry, has been appointed 
superintendent of the brokerage and 
agency department of the New York 
Branch Aetna Life Insurance and affili- 
ated companies, to act as immediate 
assistant to Manager FE. H. Morrill, Jr., 
of that department. Mr. Trundle has 
been a special agent. largely working 
with brokers with whom his personal- 
ity and ability has acquired for him 
many friends. 

A new garage schedule has just been 
adopted by the schedule committee of 
the Underwriters Association of the 
Middle Department granting a lower 
basis rate on automobile garages. 
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MASSACHUSETTS 
LIFE INSURANCE COMPANY 


A company which throughout the seventy years of its history 
has ever enjoyed—hecause of its square dealing toward all 
and its long record of low net cost—the good will of its 
policyholders, the confidence and esteem of the insuring 
public, and the loyalty of its representatives. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MUTUAL 


Springfield, Massachusetts 























Seventy-seven Years of Faithful Service 





Confidence - Ability - Service 


The Splendid Record of the Past Year is a Challenge that will 
be met by every Fearless Agent who Grasps the Fact that 
Nothing can Defeat Diligent and Honest Toil. 


1921 Will Reward Workers, but not Shirkers 


New England Mutual Life Insurance Co. 
87 Milk Street, Boston 
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Englishmen Slow? No; 
Look What Stone Did! 


HE CAME FROM LONDON “COLD” 





Had No Friends; But Soon Made 
Them; Now Writes App 
a Day 





O, I say, have you heard about Augus- 
tus Stone and the sensation he has 
made along William Street? 

Well, if you haven't it’s time you did 
because after you have met him: you 
never again will say that the British 
are slow or not up to snuff. 

A quick-thinking and hard working 
chap, Stone quit his job as assistant 
manager of the Sun Life of England 
in order to try his luck in Yankeeland; 
left Piccadilly flat; arrived here in Sep- 
tember; hardly knew a blooming soul; 
didn’t know whether Brooklyn was in ~ 
the Bronx or New Jersey; didn’t care; 
associated himself with the Travelers, 
Perez F. Huff agency; and, really, old 
top, and no squiffing, he’s writing an 
application a day in life insurance and 
doing a jolly bit of accident and health 
too. 

It all came about because Stone 
grew tired of working at a salary in 
Ingland; got ambitious to bag the big 
game of business; and felt that Amer- 
ica was the happy hunting ground. His 
success here has been the talk of the 
Travelers offices and he’s the original 
Exhibit A demonstrating that the mes- 
sage of life insurance is universal; you 
can write ’em if you see ’em, and all 
that sort of thing. 

Began Life as a Fire Insurance Clerk 

To get back some years Stone started 
with a fire insurance company; then 
he got a clerkship with the Sun Life, 
which is only a century old, a mere 
baby compared with its running mate 
the Sun Fire Insurance Office. Stone 
climbed the ladder until he became 
one of six assistant managers whose 
jebs were to chase all about dear old 
London and train agents. Over there 
the agents are “spare time men” 
lawyers, brokers. doctors, bankers and 
others who write life insurance when 
they are not working at something else 
or drinking tea, or playing cricket or 
going to the Gayety or punting on the 
Thames or—well, fill in your own at- 
mosphere. They need considerable life 
insurance training and Mr. Stone was 
a trainer par excellence and also a 
closer but he was working on 4 salarv, 
end vou simply can’t buv any Warwick 
Castles with weekly pay envelopes. 


(The man who owns Warwick Castle, 
by the way, is a New York insurance 
broker.) 

Probably Stone heard about Warwick 
Castle. Anyway, he did hear about 
the hundreds of millions which some 
American companies write a_ year, 
whereas the Sun of England only writes 
a jot of that and he also felt sure 
that the business did not write itself. 
Some one had to do it; and so he de- 
cided to come to America and be one 
of the “someones.” Friends of Perez 
F. Huff told Stone about that general 
agent; a correspondence ensued; then 
Huff went to Kngland and _ brought 
ftone back with him. 

For four days Mr. Stone remained 
in the office getting Mr. Huff’s ideas 
cf insurance needs, fitting the contract 
to the individual case, necessity of 
systematic work, methods of approach 
and of handling difficult clients; and 
then he started out) on his own. Dur- 
ing the second day he wrote his first 
app. It was hard sledding during the 
first month, but then he caught on. He 
used the chain system of getting names 
or introductions from people’ with 
whom he came into contact. At the 
start he saw numerous Englishmen, 
but after he got into his writing stride 
he balanced it up until now, as he 
expresses _ it: “Tt write them 50-50, 
which is, I think, the way you Ameri- 
cans express it.” Righto! 

Stone begins work at 9 o’clock in 
the morning; leaves the office at 9.30; 
and is back at 4.30 o’clock. He writes 
his letters after office hours. He ex: 
pects to write at least $750,000 his first 
year. 
could start cold in London and do 
what Stone has done in New York. 


THURMAN CHAIRMAN 





Meeting of Executive Committee of 
New Carnecie Life Insurance 
Research Bureau 


At the first meeting of the executive 
committee of the new Life Insurance 
Research Bureau held in Pittsburgh 
six companies were represented. Oliver 
Thurman, Mutual Benefit, was elected 
chairman; G. i... Hunt, Guardian Life, 
vice-chairman. 

Research work at Carnegie was de- 
scribed by Dr. W. V. Bingham, head 
of the division of co-operative re- 
search; and Dr. C. S. Yoakum, per- 
sonnel research director of Carnegie. 
Carnegie is contributing $10,000 of the 
total necessary for the Bureau’s budget. 
John Marshall Holcombe, Jr., is busi- 
ness manager of the Bureau. A three- 
dayy conference at Carnegie on March 
7, 8, 9 will be held by co-operating 
companies. 





H. B. Mistrot, president of the 
Southern Union Life, Waco, Tex., is 
dead. 


Wonder how many Americans: 
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Founded 1865 


The Provident Life and Trust 


Philadelphia 


(Pennsylvania) 





therein all hope for America lies.” 


The man who is looking well 
out an endowment policy. 


the provision for his own old age. 


Vice-President Coolidge says: “Look well then to the hearthstone; 


1 to his hearthstone is very apt to take 
It will carry out his purposes for his home 
if he dies, and it will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift upon his children 








Fourth and Chestnut Streets, 


Philadelphia, Pa. 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 











This Company has always pursued those 


Has always rendered the highest grade 


Has always extended reasonable 
to develop and hold theit business. 


Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
W. D. WYMAN, President 
policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 
of service to its policyholders. 
assistance 


WINFIELD S. WELD, Supt. of “Agencies 


and encouragement to its representatives 




















- Why Girard Life Sine 
Modified Preliminary Term 
Method of Reserve Valuation 


By ALBERT SHORT, Secretary and Actuary of Girard Life 














next birthday 


and are up-to-date in every respect 


are guaranteed by State Endorsement. 





BASIL S. WALSH, President 
JOSEPH L. DURKIN, Secretary 


DR. 
INDEPENDENCE SQUARE 


HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 60 years 


INDUSTRIAL POLICIES are in ian IMMEDIATE BENEFIT from date of issue 


ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 


JO 
E. BRYAN KYLE, Medical Director 





P, PE CUNNINGHAM, Vice-President 
HN J. GALLAGHER, Treasurer 
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Life, Accident and 





The Columbian National Life Insurance Company 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Issues the best forms of policies of 


Our Complete Protection Combination 
is the ideal form of insurance coverage 


Health Insurance 








No. 1 


I think it would be well for me to 
first explain in a brief way the different 
methods of reserve valuation now in 
use among the companies in this coun 
try, which are as follows: Full Pre 
liminary Term, Modified Preliminary 
Term,-and Net Level Premium. I will 
omit the Select and Ultimate method, 
as its use is confined entirely to the 
state of New York. It is rather arbi- 
trary, being based to a considerable ex 
tent on assumptions that are not in 
accordance with the experience of the 
business, is not popular, and as a stand- 
ard for New York state is likely before 
long to be superseded by some form of 
Modified Preliminary Term. We will 
take first: 

Full Preliminary Term; by this 
method the first year of the insurance 
is valued as one-year term insurance, 
and the subsequent years on the Net 
Level Premium basis, according to the 
attained age of the insured at the end 


of the first year and the plan of the 
policy. 

For example, an Ordinary Life Policy, 
at age 35, the net premium for the first 
vear term insurance (American Mor- 


tality Table, 342%) is $8.64, and the 
Net Level Premium (at age 36) for each 
year thereafter is $20.55. This really 


amounts to two contracts in one policy, 
a one-year term insurance for the first 
year at age 35, followed by an Ordinary 
whole life insurance beginning at age 
36. As the reserve, irrespective of the 
method used, is based on the net pre- 
mium, ard not on the gross or office 
premium, it follows that the first year 
reserve in the case of Full Preliminary 
is besed on the net one-year term pre- 
mium. In caleulating the reserve lia- 
bili», mean (mid-year) reserves are 
used on tiie theory that at the end of 
any calendar year the premiums col- 
lected for that year were collected in 
the middle of the year, which is based 
on the assumption that the business 
was written on the average in the mid- 
dle of the year, which is practically 
correct, so that the first year reserve, 
in the case of an Ordinary Life Full 
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Preliminary Term, Is one-half of the net 
premium of $8.64, or $4.32, the other 
half having been used to carry the in- 
surance for the half year which it has 
been in force. The reserve after the 
first year is calculated precisely the 
same as if the insurance was written 
on the Net Level Premium basis, but 
one year later, and the age of the in- 
sured one year older, which method 
will be explained presently. 

First Year Reserve 

In the case of a Limited Payment 
Life or an Endowment Policy, Full Pre- 
liminary Term, the first year reserve 
would be exactly the same as for the 
Ordinary Life, and the reserve for sub- 
sequent years would (as in the case of 
the Ordinary Life) be the same as if 
the policy were written on the Net 
Level Premium plan one year later with 
the insured one year older, except that 
the term of the Limited Payment or 
Endowment would be one vear less; 
that is, in the case of a Twenty-Pay- 
ment Life or a Twenty-Year Endow- 
ment—after the first year they would 
be valued as a Nineteen-Payment Life 
or a Nineteen-Year Endowment. 

We will take next Modified Prelimi- 
nary Term. This method, as its name 
implies, is a modification of the Full 
Preliminary Term. There are a num- 
ber of these modifications in use, and 
each has its advocates. The two prin- 
cipal ones are those commonly known 
as Straight Modified Preliminary Term, 
and Modified Preliminary Term, “Tlli- 
nois Standard;” the latter being legal- 
ized by the States of Illinois, Indiana 
and some others, and is the one most 
used by the companies using a method 
of valuation lighter than the Net Level 
Premium basis. Personally, IT do not 
like it, but prefer the first form which 
calls for somewhat higher reserves. 1] 
will explain these two forms of Modi- 
fied Preliminary Term only. 

By the first form, Straight Modified 
Preliminary Term, the Ordinary Life 
plan is valued the same as by the Full 
Preliminary Term method, which IT have 
just explained, but Limited Payment 
Life, Endowment, and all other plans 
(except straight term, of course) are 
valued differently and on a basis calling 
for added reserve; both as to the first 
and subsequent years until the policy 
becomes fully paid up in casesof a Lim- 
ited Payment Life, and until maturity 
in case of an Endowment. Instead of 
valuing these plans (Limited Payment 
Life, Endowment, etc.), the first year 
as one term insurance, as is done by 
the Full Preliminary Term method, 
there is added to the one-year term net 
premium a certain sum, which is ap- 
proximately the difference between the 
net premiums of the Ordinary Life and 
the Limited Payment Life, or the En- 
dowment, etc., as the case may he. 
For example, the net first year premium 
for a Twenty-Payment Life, Full Pre- 
liminary Term, at age 35 is $8.64; the 
net first year premium, Straight Modi- 
fied Preliminary Term, is found by add- 
ing to this amount the sum of $7.74, 
making a total of $16.38, and the mean 
first year reserves are: Full Prelimi- 
nary Term $4.32, Straight Modified Pre- 
liminary Term $12.24. The reserves 
for subsequent years are found by add- 
ing annually to the reserves of the 
Ordinary Life (Full Preliminary Term) 
such an amount of pure endowment as 
will bring the reserve when all the pre- 
miums specified by the policy have been 
paid up to the reserve according to the 
Net Level Premium method. By the 
second form, Modified Preliminary Term 
(‘Illinois Standard”), the Ordinary Life 
P) in the case of Full Preliminary 

| Straight Modified Preliminary 

tlued the first year as one- 

insurance. All Limited Pay- 

twenty or more 
ilued the first year 
as one-year term insurance, All Lim- 
ited Payment Life plan ith less than 
twenty premiums and all Endowments 
are valued the first year by usine the 
differences between the net premiums 
on these plans and the net premium on 
the Twenty-Payment Life plan. Briefly, 
the essential difference between these 


ins With 


premiums are also v 


two forms of Modified Preliminary Term 
is, by Straight Modified Preliminary 
Term, all policies calling for a higher 
premium than the Ordinary Life, from 
that portion of the net premium in ex- 
cess of the net premium of the Ordi- 
nary Life, is set up a reserve in addi- 
tion to the Ordinary Life reserve; while 
by the Modified Preliminary Term (“Illi- 
nois Standard”), only that portion of 
the net premium in excess of the net 
premium of the Twenty-Payment Life 
is so used. 
Net Level Premium Method 
Now we come to the Net Level Pre- 
mium method. By this method, the net 
premium for all plans (except term, of 
course) is level; that is, it is the same 
for the first and each and every year. 
This is the oldest method of net pre- 
mium valuation in this country, and is 
the method used by nearly all the old 
companies. It produces higher reserves 
for the first and every year during the 
premium-paying period of the insurance 
than any of the preceding methods; for 
the purpose of this discussion, however, 
the chief difference is in the first year 
reserve. In order that you may better 
understand the argument that will fol- 
low, I will give the first year initial 
reserves (or first year net premiums) 
on Ordinary Life, Twenty-Payment Life 
and Twenty-Year Endowment policies 
at age 35, according to the four differ- 
ent reserve methods to which I have 
referred, using the American Mortality 
Table with interest at 314%. They are 
as follows: 
Ordinary 20-Pay. 20-Yr. 
Jife Life End’m’t 


Full Preliminary Term.. $8.64 $8.64 $8.64 
Modified Preliminary Term 


(Illinois Standard)...... 8.64 8.64 21.36 
Straight Modified Prelimi- 

a: ee ee 8.64 16.38 29.10 
Net Level Premium...... 19.91 27.40 40.12 


By taking the Girard’s premiums on 
these three policies and subtracting 
these first year net premiums, we get 
the margins which the company would 
have to meet the first year expense, or 
cost of securing new business, accord- 
ing to these different reserve methods, 
which are as follows: 


Ordinary Life 


20-Pay. Life 


Per Cent. of Margins 
20-Yr. Endowment to Premiums 


» we “ 

é é g = F 
> Bi ~ i ~ es = he Ps 

Bede HE es wats 
7) = = F C) re 
fs 8 § S$ sé & 8 gs +2 & & 
je 42464 8 & 2a. a & Ch So ' S> S 
Full Preliminary Term..... 27.56 8.64 16.92 37.99 8.64 29.35 50.60 8.64 41.96 61 71 83 
Mod Prelim. ‘Verm, Ills... 27.56 8.64 16.92 37.99 864 29.35 5060 21.36 29.24 61 71 58 
Straight Mod. Preliminary.. 27.56 8.64 16.92 37.99 16.38 21.61 50.60 29.10 21.50 6! 57 42 
Net Level Premium ........ 27.55 19.91 7.65 37.99 27.40 10.59 50.60 40.12 10.48 28 28 21 





In addition to these margins, the com- 
pany would also have any saving in 
first-year mortality, and if we assume 
a 50% saving, this would give approxi- 
mately an additional 15% on Ordinary 
Life, 12% on Twenty-Payment Life and 
9% on Twenty-Year Endowment poli- 
cies. Whether these mortality savings 
may safely be anticipated and taken 
into account in regulating agents’ first 
year commissions and other first year 
expenses is a matter for each company 
to decide for itself, but if we use these 
assumed savings this way, then accord- 
ing to the Straight Modified Prelimi- 
nary reserve method, we would have for 
all first year expenses the following 
percentages of first year premiums: 
Ordinary Life 76%, Twenty-Payment 
Life 69%, Twenty-Year Endowment 
51%. 

(To be continued) 


SAYS DEPRESSION IS MENTAL 

C. H. Kederich, New York Life, Grand 
street, believes that a condition of de- 
pression in the life insurance business 
is largely mental. He has demonstrated 
this fact to his own satisfaction through 
fifteen cases in which he proved that 
life insurance is saleable if the agent 
is in the right frame of mind and goes 
out to sell his policy and not merely to 
take orders. The five men who were 
affected in the experiment are now 
writing more business than ever before, 
according to his reports. “I expect 
1922 to show wonderful results,’ Mr. 
Kederich says. “January has been a 
good month and prospects are excel- 
lent.” 














Insurance 
M. E. Singleton, 
President 








Life Accident 


$101,066,946 


NEW BUSINESS PAID FOR IN 1921 


Revivals and Increases 
included 


GROWTH 


Admitted Assets 


c. 31, 1917 
<4 


»,067.71 
Dec. 31, 1918 
$19,895,653.58 
Dec. 31, 1919 
$23,096,073.03 
Dec. 31, 1920 
$28,213,266.79 
Dec. 31, 1921 


$33,844,502.91 
$340,417,028.00 


Insurance in Force 


WE ARE GOING FORWARD 


Our Expansion Program is rapidly progressing. Branch 
Managers and General Agencies in large industrial centers 
offer attractive connections to big writers and brokers. 


MISSOURI STATE LIFE 


De 
$17,028 





Company 
Home Office 
Saint Louis, Mo. 














Health Group 








GRAHAM’S INDIANAPOLIS TALK 


Discussed Business Insurance, Recent 
Interesting Applications and 
Income Tax Law 


W. J. Graham, vice-president of the 
Equitable Life Assurance Society, in 
addressing the Life Insurance Sales 
Congress held under the auspices of 
the Life Underwriters’ Association of 
Indiana on “Business Insurance,” was 
optimistic about the life insurance out- 
look for 1922. He stated that business 
men were undertaking plans for 1922 
with care, conservatism and unending 
attention to the reduction of costs and 
avoidance of losses. The adaptability 
of business insurance to the avoidance 
of losses and the extension of credit 
was stressed as one of the reasons 


why the life insurance situation for 
1922 looked good for a record year. 

Mr. Graham presented to the con- 
vention letters from the leading bank- 
ers of Indiana endorsing this form of 
protection. In substance, Mr. Graham 
stated that business insurance serves 
to offset the loss of a life valuable to 
a business. He illustrated his point 
by citing the fact that at the time 
“Babe” Ruth, the Home Run King, 
was purchased by the New York 
American Baseball Club from the Bos- 
ton American [aseball Club the life 
of “Babe” Ruth was insured for an 
amount sufficient to indemnify the 
“Yankees” in the event of the loss of 
Ruth’s life. He then told why the 
Famous Players - Lasky Corporation 
had applied for five million dollars of 
life insurance payable to the corpora- 
tion on the life of Adolph Zukor, to 
indemnify his company against the loss 
of Mr. Zukor’s life. 

The new Income Tax law of 1921 
which introduced features favorable to 
life insurance was then discussed in 
detail. Mr. Graham stated that the 
proceeds of life insurance paid upon 
the death of the insured are. as they 
should be, exempt from the Federal 
Income Tax regardless as to whether 
the insurance was paid to an individual, 
a partnership, or to a corporation. 





DISABILITY CLAIMS 

Since the introduction of its first 
Total and Permanent. Disability Clause 
by the Equitable in 1912, 668 claims 
have been approved under Life Insur- 
ance policies involving $2,360.404 of in- 
surance. At the close of business on 
December 31, 1921, there were in addi- 
tion 71 claims awaiting decision. In 
each instance, following approval of the 
claim, premium payments were waived 
and the insurance continued in force. 
In numerous other instances under the 
liberalized clause added to more recent 
policies an Income has been paid to 
the insured in addition to the waiving 
of premiums. 





NEW WORLD DIVIDEND 

A. dividend of 8 per cent on the earn- 
ings of the New World Life Insurance 
Company for 1921, amounting to $90,- 
000, has just been declared, according 
to John J. Cadigan, president. In addi- 
tion, the company has laid aside $60,000 
in its surplus fund, which now amounts 
to $563,000. 





MUTUAL BENEFIT’S PAID FOR 
During 1921 the Mutual Benefit’s 


paid-for insurance was $167,872,149, and 
the amount of assets on an amortized 
basis. New York Standard, was $360,- 
440,100.71, on December 31, 1921. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















‘ By monthly - income 
Good Reasons insurance we mean 
For insurance that is pay- 
Monthly Income able to the benefici- 
ary in the form of 
monthly installments, whether the in- 
stallments continue for one, ten, twenty 
years or for the life of the beneficiary. 
Do not get the erroneous idea, as many 
have, that the only kind of income in- 
surance there is, is the form which is 
payable for the life of the beneficiary, 
guaranteed for ten or twenty years. 

Why is it better for the beneficiary? 
This usually -means a man’s wife -or 
children. Statistics show that about 93% 
of all small estates are dissipated in 
seven years time. This is a natural re- 
sult of the system under which women 
are trained to spend money—the month- 
ly household budget. Practically every 
man who gives his wife an allowance, 
household or otherwise, gives it to her 
by the month. She does not under- 
stand the difference between principal 
and interest. So when a man leaves 
his wife $10,000 in a lump sum at his 
death he cannot expect her to do any- 
thing but spend it and quickly, too. 
The most she has been in the habit 
of having at one time is probably a 
few hundred dollars a month. If it is 
left her in the form of a monthly in- 
come it cannot be anticipated, lost or 
given away. She is protected against 
herself and others. There are thousands 
of people ready to swindle her out of it, 
says the “International Life.” 

Why is it better for your client? All 
insurance which is bought for family 
protection—that is the bulk of our busi- 
ness—is bought by the husband with 
the idea’ of continuing his income to 
his wife and kiddies in case of his pre- 
mature death.. This is the big funda- 
mental purpose behind the purchase of 
most life insurance. Show him how he 
can accomplish this purpose through 
the means of monthly income insurance. 
When you allow him to leave his insur- 
ence in a lump sum he is not getting 
what he thinks he is buying. He means 
to buy protection for his loved ones, 
but he certainly does not protect them 
if the money 1s dissipated in a few 
years and they are left in want. 

Why is it better for you to sell? 
When you sell monthly income insur- 
ance you perform a real service and 
service is the basic creed of the insur- 
ance salesman. There is no truer say- 
ing than “he who serves best profits 
most.” You will find that you profit 
more in a tangibie way. It will surprise 
you, if you are not now selling monthly 
incomes, to find that the average size 
of your policies will double or treble. 
Many a man can be persuaded to try 
$100 a month income for his wife who 
would not listen to the idea of buying 
$18,000 of insurance in a lump sum. 

The heart of your insurance contract 
is in the special options or modes of 
settlement. Study these—see the many 
different things you can accomplish by 
their use. Diagnose your client’s needs 
and then prescribe for them. Get him 
tc tell you how much income he wants 
his wife to have, a month, then quote 
him the monthly - premium on _ the 
amount of insurance it will take to pro- 
vide that income. The monthly pre- 
mium will look small compared to the, 
monthly income. 

For example a man age 25, earning 
$2,500 a year, has a wife and a boy 
one year old. The minimum amount 
he would want to leave his wife would 
be $50 a month for twenty years, or 
until the boy was grown. He could 
accomplish this by taking a $18,000 
policy and leaving it payable under the 
special privileges in monthly install- 


ments for twenty years. You would of 
course quote bim the twelfth of the 
annual rate on $10,000 ordinary life— 
say to him approximately $15 a month 
will provide $50 a month for 20 years. 
If he saved his $15 a month and 
accumulated it at 6% compound in- 
terest it would take him 27 years—pro- 
vided he had no losses—to get together 
a sum large enough, which when in- 
vested to yield 5% would give his wife 
$50 a month. Under your plan he would 
leave this guaranteed to her the minute 
the policy was placed. 

Study your cases—continue to study 
your special modes of settlement. Fit 
the policy to each case and sell monthly 
income insurance. Your increased pro- 
duction will astonish you. 

* * a” 


Arthur M. Kemery, 
WhatCanBe district superintendent 
Done With for The Prudential, in 


Small Poticies Central Ohio territory 
has just made known 
the results of an eight-day contest 
among solicitors in Columbus. Over 
$800,000 was written during this time, 
making an average of better than 
$100,000 a day. This is considered a 
remarkable record, inasmuch as most 
of the policies were written among 
industrial workers, where money is at 
the present time scarce, and none of 
the policies exceeding $5,000. This is 
taken as an indication that this class 
of people are realizing the value of life 
insurance, and xre willing to forsake 
even minor necessities that they may 
leave something of benefit to their 
heirs. Premium collections are re- 
ported as good. 

During the same period, Ohio as a 
whole reported only $8,801,000, show- 
ing that Columbus territory for its 
size was well to the front. 

Last May 4% similar contest was held 
in Columbus, which, however, lasted 
14 davs. During this time a total of 
$1,032 000 was made. 

















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST—LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: 


Payments to Policyholders 
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Total Payments to Policyholders since Organization 


datdstinctetechiavsaductesenasdea $ eee nes 
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Insurance im FOPce. ......0.rcccccccccccccccccccs 


JOHN G. WALKER, President. 








NEW GENERAL AGENCY 





Connecticut Mutual Opens in Liggett 
Building at 41 East Forty- 
second Street 


The Forty-second street district is 
growing rapidly as an insurance center. 
The latest to open is a new general 
agency of the Connecticut Mutual in 
the Liggett Building, at 41 East Forty- 
second street. S. D. Jones, who was 
head of the company’s Woolworth 
Zuilding agency, has been made head 
of the new general agency. Assistant 
General Agent James F. Toomey will 
continue his work under Mr. Jones in 
the new office. A general agent for the 
Woolworth Building will be appointed 
soon. Mr. Jones took charge of the 
Woolworth agency in 1917, and before 
that was a general agent at 170 Broad- 
way. 

With three general agencies in town, 
including Fraser & Abry, the members 
of which are among the most progres- 
sive general agents in the city, the 
company will roll up a large volume of 
good business here. 


RE-INSURES IN MET. 

The New Jersey Life Insurance Co., 
of Newark, N. J., has reinsured its 
outstanding business consisting of 166 
policies, the amount of which was $282,- 
000, in the Metropolitan Life. This is 
the company of which Judge McCall 
was president. 
































HOME LIFE 


INSURANCE CO. 
NEW YORK 


WM. A. MARSHALL, 
President 








The 61st Annual Statement 
shows admitted Assets of 
$40,465,508 and the Insurance 
in Force $212,483,100—a gain 
for the year 1920 of nearly 
$27,000,000. The insurance 
effected during the year was 
nearly $43,000,000. The 
amount paid to policyholders 
during the year was over 
$4,196,000. 


Kor ayency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 




















Improved Disa 


period. 

Payments begin immediately 
tionary period. 
ability. 


[Immediate waiver of future 
anniversary 


the insuring public. 














Claim may be made us soon as disability occurs-—no p.obationary 
Monthly payments, lifelong, conditioned on permanence of dis- 


Full amount of insurance paid when insured dies, without deduc- 
tion for disability payments or for premiums waived. 


This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Str-et, New York 


bility Provision 
on approval of cfaim—no proba- 


premiums—no waiting until] next 


























GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 
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FIRE INSURANCE EXPENSES 

Now that premiums are going down 
as compared with the high level of 
1920 there will be a close examination 
of the expense accounts of companies 
and some surprise in ill-informed quar- 
ters decreasing expenses of 
the outside business world and fire in- 
surance 


because 


expenses may not appear to 
be walking hand in hand. But it only 
requires a little thought to demonstrate 
that the drop in fire insurance expense 
cannot have an immediately correspond- 
ing drop with the declining premiums. 
While policies are for a_ smaller 
amount than they were two years ago 
and there are not so many of them, 
companies report that there are just 
as many agents as there were; yes, it 
is even stated by some companies that 
In view of the 
changing conditions logic of the situa- 
would argue that the hangers-on 
should left in droves, but ac- 
counting departments say this is not 
true. There must be at least 175,000 
agents in the United States. The mail- 
ing list of the National Board of Fire 
Underwriters contains the names of 
93,000 agents and no attempt has been 
made by the National Board to reach 
every agent in the country. There are 
a great many cross-road agents, non- 
recording agents and direct solicitors 
not on this list, so a pretty 
fair estimate of the number of agents 
in the United States is 175,000. When 
considers the number of clerical 
workers necessary to handle the trans- 
actions of each agent one reason for 
the high expense is seen and yet it 
is the opinion of all experienced un- 
derwriters that the most efficient and 
economical way to transact the 
insurance business is through 
agency system. 

While every attempt is being made 
to economize in the insurance district, 
alaries are not going down much nor 
can they be reduced perceptibly for 
ihe reason that trained people who are 
efficient are always im demand. There 
has been created a higher standard of 
salaries for clerical the 
result that business generally 
have become accustomed to paying 
these higher salaries. It does not come 
as a shock to pay $2,000 a year for a 
competent bookkeeper who ten years 


there are more agents. 


tion 
have 


who are 


one 


fire 
the 


workers with 


houses 


ago would be considered well paid at 
$1,300. Companies have been letting 
go people of the lesser efficiency and 
they are undoubtedly getting more 
work from those retained and from 
the force as a whole than in previous 
years. But this reduction of salary 
account is not so large as the reduction 
of the*net premium account which 
means that the relation of expense to 
premium account was bound to be 
higher in 1921 than in 1920. 

Another fact is that if a company 
gears up its oifice to take care of the 
rush of income the companies had in 
1920, the organization could not be 
reduced proportionately when the 20% 
reduction in net premium came, unless 
the companies were willing to let out 
people whom they had trained, who 
are available. It would be necessary 
later on to take in their places un- 
trained employes who would have to 
be trained all over again. 

It is well known that in 1921 the 
cancellations constituted a larger por- 
tion of the gross premiums than in 
any recent year. Of course, if a com- 
pany writing $1,000,000 in premiums 
had a 10% cancellation record, it had 
to have workers to take care of $1,- 
100,000 in items of business as far as 
the final result is concerned. Similar- 
ly, if a company wrote $1,000,000 of 
premiums, after having 25% cancelled, 
it really had $1,250,000 items of work 
for the $1,000,000 that stuck. 

Another point made by executives is 
that there is very little difference be- 
tween the amount of work from the 
underwriting standpoint whether 1,000 
daily reports represent $7,500 in premi- 
ums or $5,000 in premiums. Practically 
the same number of operations are ne- 
cessary on both. Therefore, the smaller 
values and reduced premiums have not 
correspondingly reduced the expense 
of handling the business. A large part 
of the clerical cost of an insurance 
office is in the accounting department 
where on the average it takes just so 
much time to check an agent’s account. 
This means that if the number of 
agents remains the same the cost of 
the accounting would not materially 
change although the number of items 
thereon might be somewhat reduced 
because net premiums were materially 
less. 

There is little reduction in special 
agency expense as it is impractical for 
companies to consolidate immediately, 
at least, special agency fields in order 
that special agents should have had 
the same premium income as in 1920. 

When there is additional insurance 
or the line is decreased it is an ex- 
pensive proceeding, the entire question 
of endorsements being a burdensome 
expense. Reinsurance clerical items 
are also numerous. 





BONNAR GOES TO PITTSBURGH 
The American Eagle Company has 
appointed William Bonnar, special 
agent for Western Pennsylvania, with 
headquarters at Pittsburgh. He takes 
the place of Special Agent Davis, who 
has been transferred to Central New 
York, with offices at Albany. The 
reason for the change was that Davis 
was a New York man and wanted to 
get back to this state. Bonnar was 
formerly with the Middle Department 
of the American Eagle, and was sta- 
tioned at Greensburg, Pa. 





J. S. Spier, Importers & Exporters, 
is at his desk again. 


























THE HUMAN SIDE OF INSURANCE 


Colonel James L. Howard, William 
BroSmith and L. Edmund Zacher, who 
were recently elected vice-presidents 
of the Travelers, are three strong fig- 
ures in the insurance world. Colonel 
Howard, whose title was won on the 
French front, and who is a Sheffield 
Scientific School man, went to the 





COL. JAMES L. HOWARD 


Travelers front from the actuarial de- 
partment. He became assistant secre- 
tary of the life department in 1906. He 
is the type of man of whom the ex- 
pression was born, “His word is as 
good as his bond.” William BroSmith 
has to know more different kinds of 
insurance law than almost anybody in 
insurance in a Home Office, but he 
seems to master this technique without 
disturbing his equanimity. He even 





WILLIAM BROSMITH 


picked’ up some fire insurance infor- 
mation, as at ore time interests con- 
nected with the Travelers considered 
starting a fire company and even got 
a charter to be used for that purpose, 
if necessary. L. Edmund Zacher is a 
past master of the banking end of in- 
surance business He is one of those 
geniuses who can invest a few mil- 
lions between breakfast and lunch and 
then not worry about it when playing 
golf on Saturday afternoon. Later re- 
sults demonstrate that worrying would 
have been entirely unnecessary. 


W. G. Fitting has been given the title 
of agency supervisor of the Equitable 
Life Assurance Society. He entered 
the service of the Society at the Home 
Office in 1909. In 1917 he became an 
assistant to Second Vice-President 
Davis, then inspector of agencies with 
headquarters at Chicago. In view of 
his successful agency work in the Chi- 
cago field he was promoted to the po- 
sition of agency assistant and trans- 
ferred to the Home Office during the 
early part of 1921. 

am s * 

William H. Glines, agency manager 
of the Grand Central agency, of the 
Equitable Life, is now occupying his 
new Offices in the Liggett Building, at 
42d street and Madison avenue. 





L. EDMUND ZACHER 


James Hamilton, general manager of 
the Yorkshire at the home office in 
England, will on March 28 become man- 
aging director. W. T. Maudsley is to 
become general manager. Mr. Hamil- 
ton is well-known in this country. 

* ca a 


F. W. Pascoe Rutter, governor of the 
London & Lancashire group, has recov- 
ered from a serious operation, and is 
now in the south of France. 





MAY DROP LIST PRICES 


Auto Underwriters Discuss Informally 
Plan to Omit References, in Dol- 
lars, to Amount of Cover 


Members of the Eastern Automobile 
Underwriters’ Conference last week 
discussed informally a plan to amend 
the current automobile fire insurance 
policy by omitting altogether mention 
of any specific value of the property 
insured, in terms of dollars. This sug- 
gestion was not made in the form of 
a definite proposal for adoption by the 
Conference and nothing has been done 
with it beyond a verbal interchange of 
opinions. 

The fire and theft policy last year 
was changed from a valued to a non- 
valued form but even the latter con 
tains the maximum sum to be paid 
on any loss and this figure served as 
the basis for the premium charge. Ac- 
cording to the suggestions made now 
no mention will be made of any par- 
ticular amount of insurance, the agree 
ment being that losses, as at present, 
will be adjusted in accordance with 
the value of the automobile at the 
time of loss. Premiums would be estab- 
lished upon the experience of each 
make of automobile and published in 
the manual without direct reference to 
list prices. Deductions for the age 
of the car would be ascertained as 
under the method in vogue today. 
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Underwood to Re-Enter 
General Journalism 


MAY ALSO REVIVE “CRITIC” 





Editor of Agents’ Organ, “American 
Agency Bulletin,” Resigns; 
Successor Not Named 





William E. Underwood hag resigned 
as editor of “The American Agency 
Bulletin,” the organ of the National 
Association of Insurance Agents, and 
will return to the field of general writ- 
ing. 

Mr. Underwood who was an insur- 
ance man for a number of years, be- 
came editor of “The Insurance Critic,” 
a paper which specialized in life in- 
surance, and he also ran a column of 
insurance advice in Hamilton Holt’s 
magazine, “The Independent.” Several 
years ago he became associated with 
the National Association of Insurance 
Agents, later succeeding Henry H. Put- 
nam as editor of the “American Agency 
Bulletin.” His work with the associa- 
tion became so pressing that he tem- 
porarily discontinued “The Insurance 
Critic’ and also his “Independent” 
column. His friends will not be sur- 
prised if the “Critic” is revived. 

With the National Association Mr. 
Underwood’s fine writing abilities, 
logical thinking and sane viewpoint 
made a growing impression until he 
became an influential factor in its ad- 
ministration. In a statement to the 
press the association expresses its sin- 
cere regret that he is leaving, saying: 
“It was hoped that he would continue 
his association work indefinitely,” but 
Mr. Underwood decided to retire. 

Until the selection of his successor 
the “Bulletin” will be supervised by 
Walter H. Bennett, secretary, and for- 
merly fire marshal of Illinois; and by 
F. W. Sarles, who has been an editorial 
assistant for two years. 





COSGROVE MAKES CHANGE 





Becomes Secretary of Importers & Ex- 
porters on March 1; Now Ass’t U. S. 
Mor. of Fred S. James & Co. 





P. A. Cosgrove has resigned as assis- 
tant United States manager of the Fred 
S. James & Co. companies and will be- 
come secretary of the Importers & Ex- 
porters about March 1. His early train- 
ing was with the Scottish Union & 
National. 

After some experience with the Great 
American he went with E. E. Hall & 
Co., who specialized in sprinklered 
risks, acting as special agent in East- 
ern States. He represented the Fidel- 
itv-Phenix in New England for seven 
years. Going with Fred S. James & 
Co., he planted the Eagle, Star & Brit- 
ish Dominions in Eastern territory. He 
became Eastern agency superintendent 
in 1919, and then assistant U. S. man- 
ager last year. 7 t 


What Agents Will 
_ Discuss in Chattanooga 


THE MID-YEAR CONFERENCE 








Excess Cover, Insurance Pools, Credit 
Extension, Multiple Agencies and 
Other Topics 





These are the subjects on the pro- 
gram for discussion at the Mid-Year 
Conference of the National Association 
of Insurance Agents to be held in Chat- 
tanooga on March 14, 15, 16; excess 
cover, insurance pools, credit extension 
evils, multiple agencies, automobile 
associations as insurers, co-relations, 
uniform self-graded dues and state as- 
sociation activities. 

The Excess covers discussion will be 
based on the new contracts made by 
several of the large insurance com- 
panies about which the association has 
already solicited and published views 
of company executives. Insurance 
pools refer to the grain, oil and other 
pools. Putting the brakes onto credits 
and stimulating payment of premiums 
is a subject which is interesting all 
of insurance. The insuring automobile 
associations have made some headway 
and have received some set-backs. It 
is a type of competition on which as 
much light as possible will be thrown 
as there are many weaknesses in the 
structure. 

A. G. Chapman, chairman of the asso- 
ciation’s executive committee, spent 
several days here this week. 





R. C. STEELE SELLS AGENCY 

The office conducted by Richard C. 
Steele for the past nine years in 
Gloucester, Mass., has been sold to 
John A. Johnson who will carry on 
the business formerly handled by Mr. 
Steele. The transfer was made Jan- 
uary 24th. 

The Steele insurance office was 
founded forty years ago by George 
Steele who carried on the business un- 
til relieved by his sons who used the 
firm-name of George Steele’s Sons & 
Company. Later, the business was con- 
ducted by George and Richard Steele, 
reorge retiring nine years ago. 





ALLEGED BIG SHORTAGE 
Charles H. Bancroft, formerly an 
insurance manager in Columbus, O., is 
declared to be $188,000 short, in a 
petition filed in suits against his bonds- 
men. 





Window Card Gets Results 
A Philadelphia fire insurance agent 
says, that if he wants another company 
he puts a card in his office window 
reading, “Agency Wanted,” and three 
or four companies. will fall over each 
other trying to get to him. 
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TOKIO 


MARINE AND FIRE INSURANCE COMPANY, Limited 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 
80 MAIDEN LANE, NEW YORK 




















The Spirit of Cleveland is 
the Spirit of Progress 


The City of Cleveland was founded in 1796 in what was 
then known as The Western Reserve, considered a part of 
Connecticut, and populated by hardy pioneers of old New 
England stock. Sixty years ago Cleveland was the forty-third 
city in the United States. At that time every city now leading 
it ranked in the first eight. Cleveland has doubled its popu- 
lation every twenty years until now it is the fifth city. A 
steady and consistent expansion of industrial and business 
activity has taken place through all the years to the present 
time, with none of the elements of mushroom growth to 
mar that confidence which has characterized this progressive 
city from the start. 


A progressive institution, embodying in every way the 
spirit of Cleveland Progress whilst holding fast to those sub- 
stantial ideals of the early pioneers which have done so much 
in building this great city along truly great lines, is 


The Cleveland National 


Fire Insurance Company 


CLEVELAND, OHIO 
E. Kimball, President Wm. C. Doolittle, 
Asst. Sec’y-Treas. 
Archibald Kemp, Sec’y-Treas. and Managing Underwriter 
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OF NEW HAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 




















LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corporation 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 0063-0064-0065 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., ef Eng. 

Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 

Detroit F. & M. Ins. Co. of Mich. London & Scottish Assu. Corp. 
(Casualty) Indemnity Ins. Co. of N. A. 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6870-6371-6872 


Firemen’s Ins. Co. of New Jersey 
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Baitimore Insurance Agents 


T. B. KEAVNEY & CO. 
By E. SIMON BANKS 











The embers of the Baltimore fire of 
February, 1904, were still hot when a 
youth of eighteen decided that a busi- 
ness so well advertised as was the 
insurance business about that time 
looked attractive. He boarded a train 
for New York; went to the insurance 
district; and obtained a job as assist- 
ant placer for the brokerage firm of 
Cc. L. Wise & Co. His job was to 
place all the business that the regular 
placer couldn’t place; and the princely 
emolument was $6 a week. 

Thus did Thomas B. Keavney get 
his start. T. B. Keavney & Co., of 
which he is now the head, is an agency 
which is three years old, but in that 
time “Tom” Keavney and his associates 
have done much. And it is not to 
be wondered that the agency is getting 
ahead because its slogan is hard work. 
Tom Keavney is at his desk at 8 o’clock 
in the morning—so he is working an 
hour a day longer than he did in New 
York in the front part of the day; and 
he frequently remains until 7 o’clock 
at night: so he is working two hours 
a dav more than he did.in New York 
on the other end To sum up: he 
spends in Baltimore three additional 
hours every day talking insurance 
three hours which in New York were 
devoted to talking about something 
else. By the end of a year those extra 
hours mount up—and produce results. 

Got Shock in Baltimore 

Now to return to chronology. 

Keavney was with (. L. Wise & Co. 
for about two years. Then he resigned 
and returned to Baltimore. It was in 


August. The heat on William Street at 
the time was torrid but in various New 
York ofices many were standing in line 
to give insurance. Arriving in Balti- 
more he found the heat more torrid, 
but no one was in line at the various 
agency offices. It was a shock, as he 
thought the New York way was the 
way all over the country. 

It wasn’t easy getting a job, but he 
finally landed with Allmand & Galla- 
gher, with which firm and its successor, 
Juvenal & Atkinson, he remained until 
1918 when he started his own agency. 
At the time of his resignation he was 
office manager of Juvenal & Atkinson. 

The first company Keavney got was 
the Atlas. He started out to make 
a record and as book-keeper, stenog- 
rapher, clerk, office boy, solicitor, col- 
lector and head of the agency it was 
no s'necure, 

Today he runs one of the few state 
agencies in Baltimore. He has a well 
organized soliciting corps which covers 
the state. To the Atlas has been add- 
ed the Importers & Exporters, National 
Union, Excelsior and Columbia Casual- 
ty. He is doing well; has numerous 
friends in the business;-and a growing 
list of clients. 





A new general insurance and bona- 
ing agency has been opened at Allen- 
town, Pa., by James F. Brown. The 
offices are located in the Colonial build- 
ing. The service covers all lines of 
insurance and, svrety bonds. Mr. 
Brown was formerly rrivate secretary 
to the general manager of the Lehigh 
Valley railroad, 











Incorporated 1849 


Metropolitan Fire Agent 


C. G. Smith 
1 Liberty Street 


Service Department 


I Liberty Street 











SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. | 


New York Offices 


Geo. A. Hill, Jr., Special Agent 


Cash Capital $2,500,000.00 


General Marine Managers 
Talbot, Bird & Co., Inc. 
63-65 Beaver Street 





Metropolitan Auto Agent 
Leslie D. Forman 
75 Maiden Lane 

















HAS L. A. CERF CONNECTION 
Robert R. toe Laer, Re-Insurance Man, 
Also Writing Life Insurance 
for Mutual Benefit 





Robert R. toe Laer, the Amsterdam 
re-insurance man who is now doing a 
brokerage business, is also on the 
agency roll of the L. A. Cerf general 
agency of the Mutual Benefit, and is 
writing two or three life insurance ap- 
plications a week. Robert W. Swayne, 
who was also associated with Mr. toe 
Laer in his re-insurance business, is 
with the Mutual Benefit. 


William Arrott, the veteran insurance 
agent, is given credit for this line: “In 
the insurance production business legs 
count for more than brains.” 








Actual market value for all securities 





D. H. Dunham, President 
Nea) Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. BH. Hassinger, Ass’t Sec’y. 
John A, Snyder, Secretary 


MECHANICS 


of Philadelphia 
Organized 1854 


Statement January 1, 1921 
ASSETS AND LIABILITIES 
Capical ..........$ 600,000 

Reserve  Reinsur- 
ance Fund....., 1,465,929 


Reserve all other 
liabilities .... 


Net Surplus ...... 


159,357 
564,541 
Total oseccceceseenmes 


Policyholders Surplus, $1,164,54] 








D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H, Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N, J, 
Organized 1854 


Statement January 1, 1921 
ASSETS AND LIABILITIES 
Capital ..........$1,250,000 


Reserve  Reinsur- 
ance Fund ..... 5,191,079 


Reserve all other 
liabilities ...... 1,205,347 


Net Surplus ...... 2,086,742 


Total ciscnc sic .... $9,733,168 
Policyholders Surplus, $3,336,742 











H. M. Gratz, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t. Sec’y. 


THE 

= 
Girard F. & M. 

INSURANCE CO. 

of Philadelphia 
Organized 1853 
Statement February 16, 1921 

ASSETS AND LIABILITIES 
Capital ...........$1,000,000 
*Reserve Reinsur- 


ance Fund ..... 2,295,788 


*Reserve all other 
liabilities ....... 


Net Surplus ...... 


260,940 
449,841 





Total ............$4,006,570 
Policyholders Surplus, $1,449,841 
*As of December 31, 1928. 














Loyal to friends and loyal agents 














SMOKE & CINDER CLINKERS 





Advice to Field Men of Western Penn- 
sylvania By One of ‘Their 
Number 





A special agent gives in “Clinkers,” 
the little paper of the Smoke & Cinder 
Club, of Pittsburgh, an organization of 
field men, this advice: 

Play fair one with another; do right 
for right’s sake. 

Ie ready to xesist local agents with 
real assistance. Promises don’t produce. 

Don’t agree to apply rate schedule, if 
you don’t know how. 

Exercise real representation for your 
company. Be square. 

Travel earlier and later. 
towns instead of two. 

Be prepared to give intelligent ex- 
planation to local agents in all ques- 
tions of insurance. Don’t guess. 

Assistance that produces, brings re- 
ward. 

There will be lots of business done 
in 1922; get out and get your share. 

Try to make 1922 premium income 
equal 1920 premiums. 

Dig for business during 1922. Seek 
and you will find. 

The world is made up of two classes— 
producers and non-producers. To which 
class do you belong? 


Make four 





PUSHING SIDE-LINES 

Conditions in the South are improv- 
ing and the West is greatly improved, 
according to John P. Hollerith, gen- 
eral agent of the North British & Mer- 
cantile and associated companies, who 
has returned {rom an agency trip in 
the South and the far West. Mr. Hol- 
lerith spent considerable time in vari- 
ous sections of the country in the 
interests of agency work instructing 
the local agents in the various side- 
lines and illustrating how the agent 
may take advantage of the wide field 
which is now cpen to the man who 
handles the side-lines of the North 
British & Meicantile and associated 
companies. 





W. P. LUCAS DIES AT PRAYER 
. MEETING 

W. P. Lucas, of the agency firm of 
W. P. Lucas & Co., at Oil City, Pa., died 
suddenly at a prayer meeting at the 
home of a neighbor, in that place re- 
cently. Although past seventy years 
of age and not robust, he was an active 
business man. His office has represent- 
ed since 1875, the Aetna, Hartford, 
Home and Insurance Company of North 
America. Mr. Lucas always spoke of 
these as the “Big Four.” He is sur- 
vived by his widow, two daughters and 
one son, 

DINNER TO DONALDSON 

An informal dinner in honor of T. B. 
Tvonaldson, Insurance Commissioner of 
Pennsylvania, will be held by the insur- 
ance fraternity of Philadelphia at Hotel 
Bellevue-Stratford March 13. An at- 
tendance of twelve hundred is antici; 
pated. 
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Farmers 69 Years Ago 
Started Agricultural 
At Evans Mills, N. Y. 


ONE TABLE FOR’ FURNITURE 








Company’s Room Often Cleared Out 
for Dance; P. H. Willmott on 
Early Days 





P. H. Willmott, of. the Agricultural 
Insurance Company, recently made an 
interesting talk on that organization 
and fire insurance in general before the 
Kiwanis Club of Watertown, N. Y. Mr. 
Willmott said: 

“Sixty-nine years ago a number of 
farmers of Jefferson County met at 
Evans Mills and started what is now 
known as the Agricultural Insurance 
Company. 

“Evans Mills was located a great 
many miles from the big centers at 
that time and travel was much slower. 
The farmers met in the old Stone 
Hctel at Evans Mills and they believed 
they were paying excessive rates for 
insurance. They formed a_ mutual 
company for the insuring of the prop- 
erty of the farmers of Jefferson Coun- 
ty. tach policyholder had a voice in 
the company, at the meetings which 
were held in the old hotel. 

“There were two real officers in the 
company, the inside officer, the secre- 
tary, and the agent who went outside 
to sell the policies. At that time it 
was no easy matter to get the farmers 
to take insurance. Some of them even 
thought it was distrust in Providence 
to insure. There was only one table 
for fixtures in the one room office. 
Whenever the room was wanted for 
a dance, the insurance papers were 
placed in the drawer of the table and 
it was used to serve refreshments on. 

“Two years later the office of the 
company was moved to a room in the 
rear of a block where the Silas George 
jewelry store is now located. This 
office was furnished from a _ kitchen. 
Mr. Bennett, a representative of sev- 
eral large eastern companies called at 
the office one day and asked Dr. Mun- 
son, then secretary of the company, if 
he called that table and pen an in- 
surance office. 

“A few years later the office was 
moved to the Washington hall block 
adjoining the present Y. M. C. A. build- 
ing, where they remained for ten years 
doing a larger business. In 1873 they 
built the marble block adjoining their 
former office building. During the 20 
years the company was in these quar- 
ters their business increased. At first 
only farm property had been insured, 
then the company took on a few dwell- 
ing houses on the outskirts of the 
city. Then the company increased its 
scope and insured a few buildings in 
the city where the fire hazards were 
verv mild. 

“The company in 1893 purchased the 
building where it is now located and 
added to the building and at the same 
time expanding the business. About 
the first insurance taken up other than 
fire was tornado insurance. We do 
not hear so much about that in the 
East, but it is a big hazard in the 
West.” 





J. J. ATKINSON COMING 

J. J. Atkinson, general manager of 
the Royal is sailing from Liverpool on 
the “Scythia” and expects to reach 
New York on the 20th. Mr. Atkinson 
expects to make a short stay in this 
country, visiting several of our de- 
partmental interests and anticipates 
returning to Liverpool about the end 
of March. 





BLODGETT BACK FROM COAST 

W. A. Blodgett, of Fred S. James & 
Co., has returned from a business trip 
to the Pacific Coast. 





The new telephone number of Wil- 
liam Otis Badger, Jr., New York insur- 
ance lawyer, is 9282 Beekman. 
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ORGANIZED FE CASH CAPITAL 


1853 $12,000,000 














PROGRESS AND THE HOME 


One of the duties which an insurance in- 
stitution owes to its agents is to keep 
abreast of new developments in connection 
with underwriting and its many ramifica- 
tions. 

That The Home of New York is fulfilling 
its obligations in this regard, is evidenced 
by the part that the Company takes in fos- 
tering any movement which will make for 
better conditions in the business of fire 
insurance. Then, too, The Home endeavors 
always to provide for its agents, facilities 
for handling new lines with the attendant 
opportunity of increasing their premium 
income. 

It is this progressive spirit and a personal 
interest in the welfare of its agents that 
have done much to make The Home of New 
York “The Largest and Strongest lire 
Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


NEW YORK OFFICE: 56 CEDAR STREET 








Aircraft, Automobile (Complete Cover in Combination 
Pclicy), Earthquake, Explosion, Fire and _ Lightning, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits and 
Commissions, Rain, Registered Mail, Rents, Rental Values, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists 
Baggage, Use and Occupancy, Windstorm. 





STRENGTH REPUTATION SERVICE 














Why Call Insurance, 
And Insurance Only, 
“Forces of Evil?” 


IS IT THE ONLY “VILLAIN?” 








Samuel Untermyer’s Last Fling Before 
Going to Florida to Work on 
His Report 





What have the insurance executives 
done to Sam Untermyer that he should 
pick them out as exclusive targets for 
abuse? 

Wasn’t he satisfied with what he “got 
on them” at the hearings that it was 
necessary for him to take a few more 
shots in the form of interviews after 
the hearings had adjourned? In one of 
these interviews, in which he bemoans 
the drain on his health and on his 
pocketbook ($500,000 of his own money 
it cost him to act as counsel for the 
Lockwood Committee), he talks of the 
forces of darkness and of evil and of 
poisoning the minds of the Legislatures. 
The dark and evil forces and the mind- 
poisoners are the insurance companies. 
Not a mention by name of the profiteer- 
ing shoestring landlords of the tender- 
loin type—who doubled the rent; noth- 
ing about obnoxious combinations in the 
builders’ trade—but just insurance “and 
its splendidly equipped lobbies.” 

Now that Sam is $500,000 poorer be- 
cause of the money he spent personally 
in showing up the forces of darkness, 
he is only worth $39,500,000. If he keeps 
on getting rid of his money at that gait 
he will be compelled to sell his hot 
houses and flower gardens and Italian 
theatre at Greystone and eat at Childs’. 
But what’s he kicking about, anyway? 
There are several national advertisers 
who spend more than a million a year 
and they don’t get a thousandth part 
of the publicity return that Sam got. 








During all the excitement about hous- 
ing not much has been said of those 
hundreds of unimproved lots that Mr. 
Untermyer is said to own in Long 
Island. He could relieve the housing 
situation there considerably by putting 
up skyscraping apartments on them. 

Has anybody noticed that the Lock- 
wood committee’s expert accountant, 
after going over investments for a five 
years’ period of the Home, Continental 
and some of the other companies, did 
not find a single security of the Nat 
Goodwin copper mine, or George Gra- 
ham Rice bucket shop, or fake oil com- 
pany type? How he would have shown 
up any such investment! The best he 
could do was to harp on the mysterious 
Afia Corporation, of Delaware—Afia 
standing for American Foreign Insur- 
ance Association. 

No wonder Untermyer dropped his 
Prudential “lost millions” investigation. 
For a five-year period the Untermyer 
accountants found that The, Prudential 
lost less than $200,000 in stocks. That 
was a heart-breaking discovery. 

Here is Untermyer’s statement, about 
the $500.000 the inquiry has cost him 
and all about the forces of darkness 
and evil: 

“If the people have not sufficient gratitude 
to the Lockwood committee for the powerful 
enemies it hag made, not enough of the in- 
stinct of self-preservation to make their voices 
penetrate the’ political consciousness of the 
powers that be in no uncertain terms and 
instill the fear of a day of reckoning, the 
committee will come to an end with its most 
important remedial constructive work undone. 
The same malign influences that are able to 
destroy it in the very zenith of its usefulness 
will slaughter or so emasculate the remedial 
and constructive legislation affecting the life, 
fire and casualty companies as to render that 
branch of the inquiry worthless. 

“The work has thus far cost me personally 
more than $500,000 in time and money and has 
been a drain on my health. My family will 
hail the end of the committee with delight, 
and to me it will be a great personal relief, 
but to the public it will be nothing short of a 
disaster. 
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“From the very first day I took up this work 
I have again and again given warning of just 
the sort of fight we would encounter if our 
work proved really valuable, and have never 
lost the fear that these mighty forces of evil 
that work in the dark and that are ever wake- 
ful and alert would prevail over the public 
interest. The test has come, and we shall see 
which of these forces will prevail. 

“The pretext of economy won’t work in this 


case. Apart from its constructive work and 
other activities, the committee has been a 
source of large direct revenue, and not ex 
pense. 


“The splendidly equipped lobbies of the fir 
and casualty companies whose monopolies are 
in peril and of the Prudential and Mutual Life 
Insurance Companies, investigations into whos¢ 


investments and why they prefer Wall Street 
securities to real estate mortgages are still 
under way, of profiteering landlords and of 


innumerable other powerful interests are on 
the job day and night, and their lying propa 
ganda bureaus are being worked overtime to 
poison the minds of honest legislators as they 
tried to poison the public mind last year in 
order to prevent the committee from continu- 
ing.” 


CLEVELAND AUTO RATES CUT 


Accession to Demands of Agents; 
Insurance Principle Applied to 
Reduce the Moral Hazard 


Cleveland has taken progressive steps 
both to reduce the chances for moral 
hazard and 
accede to the demands of assureds for 
lower insurance ; 
the 
Cleveland has been in a turmoil, many 


Co- 


automobile losses also to 


rates. For several 


months automobile situation in 


agents protesting vigorously to their 
companies against the high level of 
rates in force on the ground that many 
of their best clients were refusing to 
renew policies, preferring to carry their 
own risks rather than contribute so 
heavily to payments made to policy 
holders who either were habitually 
thoughtless and careless with their 
property or were deliberately destroy- 
ing their cars or conniving with others 
to have them stolen. 

Under the new plan all pleacure cars 


are divided into three classes with 
separate conditions applying to each. 
The classifications follow: 

Class 1—Containing all cars valued 
at $2,100 or less. In case of total loss 
the insurance company will pay 75% 


of the value, and in consideration for 
the limitation of losses rates are re 
duced from 40% to 50%. 

Class 2—-On all cars valued from 
$2,100 to $4,500 companies will pay 85% 
of each loss, the assured bearing 15% 
Premium rates will be reduced 380% 
to 40%. 

Class 3—Companies will pay 90% on 
all losses on cars valued at higher than 
$4,500. The portion borne by the as- 
sured will bring him a reduction of 25% 
in premium rates. 

DREW’S SPECIAL 
Articles by Many Fire Insurance Men 
in Denver Editor’s Silver 


Anniversary 


Lee) 


ly / ( WV) of " \ 

UYINS A, Drew, editor of the “Ing 
nce Report” of Denver, a credit to 
lis profession and a delightful per: 
sonality, 18 to be congratulated for his 
“Silver Anniversary Number” of the 
“Insurance Report.” It is way above 
the average, 


Authors of articles who are fire in- 
surance men are C, R. Tuttle, Insurance 
Company of North America; Frank G. 
White, Fireman’s Fund, Paul Gaylord, 
‘otherwise known as “Sunny Jim”; C. 
H. Woodworth, Buffalo local agent: 
K. I. Crockett, Crum & Forster; R. W. 
Osborn, North British & Mercantile: 
Charles’ F. Wilson, C. J. Holman, Cali- 
fornia Insurance Company; Charles RK. 
Sheldon, American of Newark: Clar- 
ence Cobb, Denver; J. F. Edmonds, 
Commercial Union 


VISITING NEW YORK 
Special Agent Burke, of the American 
Eagle, Portland, Maine, whose 
tory is Maine, New Hampshire 
Vermont, is visiting New York. 


terri- 
and 


New York Agents 
Have Licensing Act 


TO 





IS PRESENTED STODDARD 


Full Text of Statute as Presented to 
Agents’ Association By Chairman 
W. L. Austin 


Albany, Feb. 8.—The 
the New 


Local 


Mid-Year 
State 
Inc., was held 
One 

Jas 


Con- 


ference of York ASSO- 


ciation of Agents, 
here on Wednesday of this week. 
of the most 
that of the agents’ and 
brokers’ qualification law, W. L. Austin, 
of Albany, chairman, when Mr. Austin 
presented a qualification and licensing 
act 


interesting reports 


committee on 


which is already before the super- 
intendent of insurance for approval. On 
Wednesday noon Colonel Stoddard, the 
superintendent, was Mr. Austin’s guest 
at the Fort Orange Club at a luncheon 
attended by the directors of the agents’ 
association. The act follows: 

Section 1. That an insurance agent, 
as mentioned herein, is hereby defined 
to be an individual authorized in writ- 
ing, according to the terms of his ap- 
pointment, to represent any insurer 
permitted by law to transact business 


in this state; or any member of a co- 
partnership or association, or any 
stockholder, officer or agent of a cor- 


poration 
or effect 


desiring to 
insurance, 


solicit, negotiate 

indemnity or 
surety contracts, where said co-partner- 
ship, association or corporation holds 
a direct appointment from any 
insurer. All such agents shall thereby 
become liable to all the duties, re- 
quirements, liabilities and penalties 
herein provided. 


agency 


Section 2. Any insurer authorized by 
law to transact bus -ness within this 
state, may from time to time, certify 
to the Insurance Commissioner the 
numes of all agents appointed by it 
or them to solicit and effect contract 
of insurance, indemnity or surety in 
(his state 


Ap. lication for license 
Section 3. Any person desiring as 
agent to engage in the insurance busi- 


ness, as herein set out shall first apply 
to the Insurance Commissioner of this 
state in the manner hereinafter pre- 
scribed for an insurance agent’s li- 
cense, authorizing such agent to engage 


in and transact such business. The 
applicant for such license shall file 
with the insurance commissioner his 
written application for a license au- 


thorizing him to engage in the general 
insurance business, or any special line 
thereof, which may be lawfully written 
in this state; and the applicant shall 
make sworn answers to such interroga- 
tories as the insurance commissioner 
may require on uniform forms and sup- 


Plements prepared hy him, The appli: 
(Mh Shall Ne vouched for by. tu 
Ocly On neposenalvey ot any i 
surer awtully authorlged to transact 
business in this state: or by two ls 
consed insurance agents of this state, 


setting forth: 


(a) That the applicant ig personally known 
to them; 


(b). That the applicant has had experience or 
instruction in the general or some men- 
tioned special lines of insurance, surety 
or indemnity coverage; 

(c) That the applicant is of good business 
reputation and is worthy of a license. 

Section 4. The insurance commis- 

sioner, or his deputy, or such examiners 
as he may designate to represent him 
shall subject each applicant for license 
to personal examination as to his quali- 
fications to act as such agent, and 
when thereafter the insurance commis- 
sioner is satisfied that the applicant is 
of good business reputation and has 
had experience or training, or is other- 
wise qualified in said respective lines 
of insurance, and is reasonably familiar 
with the insurance laws of this state 
and with the provisions, terms and con- 
ditions of the policies or contract he 
is proposing to sell, place, write or 
negotiate, the insurance commissioner 
shall issue to the applicant an insur- 
ance agent’s license to do an insurance 
business in this state. Such license 
shall expire annually on December 31st, 
unless sooner revoked for cause by the 
insurance commissioner. 
Revocation of Licenses 
Section 5. The insurance commis- 
sioner shall have the right to revoke 
any license in the event that investiga- 
tion by him discloses the fact that it 
was obtained by fraud, or in bad faith, 
or in the event that the insurable in- 
terests of the public are not properly 
and continuously served under said 
license. ‘The insurance commissioner 
shall also have the right to refuse to 
issue or suspend any license for cause. 
Within thirty days after the revoca- 


tion, suspension or refusal to license, 
the person aggrieved shall have the 
right to petition any court of record 


of the county wherein the applicant re- 
sided, to require said commissioner to 
show cause why the license should not 
be restored, reinstated or issued. 





~ 


Section 6. It shall be unlawful for 
any person as agent, without conform- 
ing to the provisions of this act, to 
solicit, negotiate or effect any contract 
of insurance, indemnity or surety or 
renewal thereof, or to attempt to effect 
the same on real or personal property, 
or insurable business activated or in- 
terest located within, or transacted 
within this state. 


Section 7. Any person violating any 
of the provisions of this act, shall, on 
conviction, be fined not less than $25 
nor more than $250 for each offense. 

Section 8. This law shall take effect 
immediately but shall not be retroactive 
as to appointments which have been 
previously made. ) 

Section 9. A license fee shall be 
charged by said insurance commissioner 
to defray such additional expense which 
said insurance department shall be put 
to due to, personal examinations. : 

Brokerage Recommendations 

The committee makes these recom- 
mendations regarding brokers: 

The committee recommends that the 
present law and form of application, 
as now in use, be continued with these 
additional provisions. 

That—in addition to the applicant 
presenting his written application for 
such broker’s license the insurance 
commissioner or his deputy or such ex- 
aminers as he may designate to repre- 
sent him shall subject each applicant 
for a license to a personal examination, 
as to his qualification to act as a broker. 

The committee further recommends 
that in lieu of the additional expense 
which the said state of New York shall 
be obliged to incur due to this personal 
examination, that the insurance com- 
missioner shall have the power to in- 
crease the license fee, at his discretion, 
to an amount to offset such additional 
expense. 


“The Leading FIRE INSURANCE Co. of America” 


WM. "B: CLARK, President 
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Losses rad over $195,000,000 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Established 1886—HARRY C. FRY, Jr., President 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 
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ADEQUATE | 
FACILITIES 


CLARENCE A. KROUSE & CO. 


SATISFACTION 
SEAVICE 











LOCAL AND GENERAL AGENTS 
325 WALNUT STREET PHILADELPHIA. PA. 


PENNSYLVANIA NEW JERSEY 











ALL LINES 





ALL LINES 
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Loomis to Correspond 
For “J. of C.” in Chicago 


REPRESENTS “EVENING POST” 








Only Newspaper Man Who Has Friend- 
ship of Stocks, Mutuals and 
Reciprocals 





Frank Loomis, insurance editor of 
the Chicago “Evening Post,’ was in 
town this weex and while here ar- 
ranged with William S. Crawford to 
act as Chicago correspondent of the 
“Journal of Commerce” of this city. 
Mr. Loomis recently got out a New 
Year’s supplement of a regular edition 
to the “Evenins Post,” in which there 
were nearly 200 columns of advertise- 
ments. He has attracted attention by 
reason of the fact that he is able to 
swing friendship with stocks, mutuals 
and reciprocals. In his advertising 
columns reciprocals and stocks nestle 
side by side. 

The “Journal of Commerce” has had 
some distinguished correspondents in 
its time in Chicago, and tha news des- 
patches of Mr. Loomis will be read 
with interest. Mr. Loomis is assisted 
in his Chicago work by his daughter, 
Josephine, who has shown considerable 
ability in various phases of insurance 
newspaper work, including both the 
writing of articles and the soliciting 
of business. 

One of Mr. Loomis’ interesting visits 
this week was to the office of Edson 
S. Lott, president of the United States 
Casualty. Mr. Lott submitted an 
article at the request of Mr. Loomis 
on the subject, “Stock, Mutual and 
State Fund Insurance.” Mr. Loomis 
wrote that he desired to edit it. Mr. 
Lott expressed objection to the elisions. 
Some heated correspondence ensued, 
and the battle was again fought over 
in Mr. Lott’s office on Wednesday. 
Secretary Luckett, of the United 
States Casualty acted as referee, so 
Mr. Loomis lost ‘the decision. 

FLOWERS FOR REMINGTON 

On Wednesday Charles H. Reming- 
ton celebrated his tenth anniversary 
as an executive officer. of the Aetna 
Life and_ affiliated companies, and 
among the remembrances was a basket 
of flowers and a letter from J. S. Turn. 
W. M. Mulheron (manager of the Fifth 
avenue branch) and William Heard, 
manager of the Newark office. This 
letter, which was written some days 
ago to be presented on Wednesday, was 
also signed by J. J. Phelan, of Brook- 
Ivn, who died last week. Mr. Reming- 
fon has won a place as one of the 
most sensible, democratic and able of 
Home Office executives. 


T0 REORGANIZE. CANADA 
AGENCIES 


The National Suvely Company i 


about to reorganize {ts entire agency 
force in Canada, A new head office 
Will be opened in Montreal, in charge 
of a Dominion man, who has not yet 
heen selected. The present office at 
Toronto, which is in charge of Reed, 
Shaw & McNaught, will be continued, 


and will represent the National Surety 
in Ontario. 








FUSO WRITES FIRE TOO 

The Fuso Marine & Fire of Tokio, 
will do a fire business here with 
William H. Kenzel Company as United 
States manager. The company which 
operates over a world-wide field, and 
which has assets of 13,110,404 yen, has 
been doing a marine business here. 





LAFAYETTE UNDERWRITERS 
The Lafayette Underwriters is a 
new one. It is backed by the Phenix, 
Abeille and Nationale, all Starkweather 
& Shepley companies. 





George R. Branson is to discuss 
present day loss conditions at the 
Drug and Chemical Club February 16. 














DEPENDABLE insurance helps the com- 
munity as well as the policy-holder. It pre- 
serves capital, protects the policy-holder’s 


business and his family and creates good 
will for the Agent. 


THE NORWICH UNION COMPANIES by 
selling dependable insurance are materially 
helping their Agents to build their business 
on a permanent basis. 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager 
J. F. Van Riper, Branch Secretary 


Assets 
$5,810,555 


Surplus to Policyholders 
$1,669,261 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, President J. G. Mays, Secretary 


Assets 
$2,026,503 


Surplus to Policyholders 


$1,087,710 


In Union There Is Strength—In Norwich Union 
There Is Strength, Security And Service 


Fire Use and Occupancy 
Tornado Rents 
Automobile Explosion 


Sprinkler Leakage 
Golfers Outfit 
Burglary 

Plate Glass 
Accident and Health 


Riot and Civil Commotion 
Tourist Baggage 
Workmens Compensation 
Liability 














London Prudential 
To Enter the U. S. 


THROUGH SEPARATE COMPANY 








Leading Officials of L. & L. & G. Are 
Signatories to Notice of Intention; 
$1,500,000 Assets 





The Prudential Assurance Company, 
Ltd., of London, one of the strongest 
of the British companies with assets 
exceeding £125,000,000, is entering the 
United States through the medium of 
a separate company, to be organized 
under the laws of New York State 
The capital of the company is to be 
fixed at $1,000,000 and the net surplus 
$500,000. 

Of special significance is the list of, 
those signing the notice of intention 
to incorporate. Among the names ap- 
pear the leading United States officials 
of the Liverpool & London & Globe, 
including Managers C. A. Nottingham 
and T. A. Anderson; Assistant Man- 
ager R. H. Williams; Marine Manager 
F. H. Cauty, and President A. Duncan 
Reid of the Globe Indemnity. 

The fact that the officials named are 
closely associated with the entrance 
of the Prudential into the American 
fire underwriting field does not neces- 
sarily establish the story that the 
branch will be a treaty company for 
the L. & L. & G.. It does neverthe- 
less, add prestige to the steadily de- 
veloping group of companies under the 
L, & L. & G. standard with their head- 
quarters in Newark. During the recent 
visit of Manager Hugh Lewis to this 
country the remarkable development 
of the L. & L. & G. and the Globe 
Indemnity was brought clearly to the 
attention of the insurance fraternity. 
The close alliance hetween these com- 
panies and the powerful: Prudential of 
London will increase their strength, 
and permit the companies to place still 
better facilities at the service of the 
agents. 

PROSPERED IN 1921 
Importers & Exporters’ Statement of 
Assets and Liabilities Shows 
Surplus of $1,127,690 





With the annual statement of condi- 
tions at hand, showing assets and lia- 
bilities, although omitting underwriting 
operations, definite satisfaction can be 
expressed with respect to the 1921 
showing of the [Importers & Exporters 
An underwriter there several weeks 
ago told The Eastern Underwriter that 
the company had realized a profit on 


its marine underwriting business, a 
rather startling statement considering 
' | | 
ental experience fh the hoe | 
he genet CXPOTIONCE TN WG We@ Wit 
lines which the company Wriles, tht 
‘| iWy f i Mata)» 
rine, fire and automobile, ‘Total ad: 
mitted assets are now $2,741,409 an in 
crease of $17,513 over 1920, 

Through a reduction of liabilities 
totaling $27,427 the net surplus to poll- 
cvholders was increased to $427,690 and 
the total surplus including the capital 
of $700,000 now has grown to $1,127,- 
690. With the aisappearance of claims 
arising on old policies, unforeseen claims 
that worked such havoc in the marine 
insurance market for the last two years, 
the loss reserve was reduced to $723,- 
419, as against $786,122 a year ago. The 
unearned premium account increased 


$47,524 and now amounts to $840,047. 


Cc. A. MOORE MAKES CHANGE 

Clarence A. Moore has been made 
special agent in the New York suburban 
field, succeeding Mr. Lind who has re- 
signed to become associated with the 
Long Beach Agency of Lind & Cooper. 
Mr. Moore has represented the Glens 
Falls in this field for the past three 
years, and previous to that was con- 
nected with the Yorkshire and the 
Hanover, 
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G. U. Crocker is a prominent lawyer so much and was apt to be poor at that, 


in Boston. He writes me a letter ask- 
ing for my opinion on the subject of 
what he calls the “aggregate economic 
loss to the people through advertising.” 

Mr. Crocker undoubtedly overlooks 
the fact that advertising is a selling 
cost and that so long as people com- 
pete for business, the consumer has 
got to pay for competition and a sales 
effort. 

For example, the farmer in Maine 
»may raise a cabbage which he would 
be delighted to sell for five cents, but 
after a few jobbers and commission men 
and wholesalers and retailers and cold 
storage folks have had their whack at 
it, the man who lives in Pawtucket and 
who wishes a New England boiled din- 
ner has got to pay at least thirty cents 
for the above-mentioned vegetable. 


1 wonder if Mr. Crocker would con- 
sider this an economic waste. I pre- 
sume he would. 


I live in a town where there are only 
two thousand people and we have six 
churches, a Catholic Church, an Epis- 
copal Church, a Baptist Church, a Meth- 
odist Church, a Congregational Church 
and a Presbyterian Church. 

Each one pays a coal bill, a janitor’s 
wages, and a minister's salary, to say 
nothing of the “incidentals.” 

Is this an economic waste? 

I guess it is, but what are you going 
to do about it? 

Before the Volstead Act there was a 
saloon on 


if my memory serves me. 

Was this an economic waste? 

In the city of Boston there are about 
three thousand lawyers and three hun- 
dred could handle all the business in 
sight. Probably Mr. Crocker wouldn’t 
consider this an economic waste, but it 
is just the same. 

Furthermore, there already’ are 
enough casualty companies to write all 
the business for the next ten years, and 
yet new ones are starting up all the 
time and multiplying overheads and in- 
creasing competition, but do rates come 
down? Well, not so that you would 
notice it. 

And so on, and so on, and so on. But 
what’s the use of talking any more 
about the subject? Competition is here 
and economic waste is here, and it is 
probably safe to say that at least 20% 
of all the people born are going to be- 
come an economic waste for the other 
8C% to maintain, yet nobody with any 
sense believes in the idea of birth con- 
trol on this account. 

Nature takes care 
situation a great deal better than we 
do. There is mighty little economic 
waste there, and if you don’t believe it, 
try to raise mules without the con- 
nivance of the horse and the donkey. 


Sha nliage ea 


of the economic 


Court of Appeals 
Has Pilferage Case 


WILL FIX SCOPE OF COVER 





Goldman Trying to Upset Decision 
Defining Theft as Taking of Whole 
Shipment Only 





The Court of Appeals of New York 
State is expected any day to hand down 
an important decision on the interpre- 
tation of the theft clause, which ex- 
cludes pilferage, in an ocean or inland 
marine policy. An appeal was taken 
last month by the plaintiff in the case 
of Charles Goldman against the Insur- 
ance Company of North America from 
the decision of the Appellate Division 
of the Supreme Court in favor of the 
defendant, and the opinion of the high- 
est state court is awaited with utmost 
interest. 

The Goldman case has attracted much 
attention in the marine and _ inland 
transportation markets for two years. 
Legal action was first instituted against 
the Insurance Company of North Amer- 
ica when the insurer declined to pay a 
loss of over $600 suffered through the 
pilferage of five packages of broadcloth 
out of a shipment of twelve because the 
policy definitely excluded the pilferage 
hazard. 


It is the contention of the assured 
that theft is not limited solely and 
stv-ictly to the stealing of the entire 


shipment, case, goods and all, but may 
be construed to cover losses in excess 
of a mere trifle. The defendant has 
held consistently to the argument that 
in marine and transportation insurance 
circles the term “pilferage’” may be 
stretched to cover any loss ranging 
from a fraction of 1% to 99.99% of the 
contents of any container and “theft” 
has the traditional meaning of insuring 


Levy, & Becker represent the Insur- 
ance Company of North America and 
Joseph L. Prager the plaintiff-appellant. 


The facts of the loss are as follows: 
On or about November 2, 1917, the 
plaintiff shipped to Printz, Biederman 
Company of Cleveland, Ohio, twelve 
packages of broadcloth, each one of 
which 


was separately wrapped in a 
paper wrapper. The twelve packages 


were placed in a wooden case and de- 
livered to a licensed public truckman, 
who, in turn, transferred them to the 
railroad. When they were received by 
the consignee, it was found that five 
of the twelve packages were missing. 
The consignor, the plaintiff, thereupon 
notified the defendant insurance com- 
pany which repudiated liability. <Ac- 
tion was then brought under the policy. 

After trial before the Municipal Court 
a judgment was entered in said court in 
favor of the plaintiff for $691 damages 
and costs. The Appellate Term affirm- 
ed this judgment on appeal. Upon ap- 
peal to the Appellate Division, this de- 
termination was reversed. Thereafter, 
the Appellate Division granted permis- 
sion to the plaintiff to appeal to the 
Court of Appeals, and certified that in 
its opinion a question of law is involved 
which ought to be reviewed by the 
Court of Appeals, and the plaintiff ap- 
peais to the Court of Appeals. 

Upon the trial, it appeared by evi- 
dence adduced on behalf of the plaintiff 


and by concessions made by counsel 
that the policy sued upon was duly 


issued, the premium paid and that dur- 
ing the coverage of the said policy a 
certain loss occurred, in the amount 
sued for. The case was thereupon sub- 
mitted to the court solely upon the 
question of the construction of a cer- 
tain clause in the policy, by virtue of 
which the defendant sought to escape 
liability. This clause reads as follows: 

“This policy covers theft of an entire 














every corner and that was only the purloining of case and contents shipping package, but all pilferage is 
one of the reasons why a drink cost en toto. expressly excluded.” 

Established 1869 U. S. Branch 1892 

London G & Accident Co., Ltd 
ondon Guarantee ccident Lo., Ltd. 
OF LONDON, ENGLAND 
29th ANNUAL 
UNITED STATES BRANCH STATEMENT 
December 31st, 1921 
Assets Liabilities 

Government, State, Municipal, Rail- Claim Reserve: 

— and Public Utility Bonds. . .$13,254,218.24 Compensation and Liability 
eae ee ee sean 447,700.00 Departments sens by ——— $7,578,341.91 
First Mortgages on Real Estate... .. 29,500.00 aie ae 
Cash on Hand and in Bank......... 468,134.91 All Other Departments.......... 760,037.32 
Interest Due and Accrued.......... 208,751.48 Reserve for Unearned Premiums...  4,718,611.74 
Premiums not Over Three Months Reserve for Taxes..... kiana Ee; 322,525.68 

Due in Course of Collection...... 2,539,007.12 Reserve for Reinsurance, Commis- 

All Other Assets....... sete ee eeees 518,452.47 sions, and All Other Liabilities... 745,107.15 
mae = Reserve for Federal Taxes......... 400,000.00 : 
Voluntary Additional Reserve for 
COTINONES kk dnc écnewds cee a 750,000.00 
$15,785,619.57 
Surplus to Policyholders.......  1,680,144.65 
- $17,465,764.22 $17,465,764.22 

DEPOSITED WITH INSURANCE DEPARTMENTS AND UNITED STATES TRUSTEE $13,413,062.12 

Writes: Workmen’s Compensation, Employers’ Liability, General Liability, Workmen’s Collective, Elevator, 
Teams, Automobile, General Accident, Health, Credit, Burglary, Boiler, Flywheel, Engine, and Elec- 
tric Machine Insurance. 

HEAD OFFICE, CHICAGO, ILLINOIS 
F. W. LAWSON, GENERAL MANAGER 
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Perpetual Insurance 
Issued in Philadelphia 


MUTUAL GOING SINCE = 1752 





Contributionship Has Photos of Every 
Building it Has Insured; 10% 
Dividends After Ten Years 





(By a Staff Correspondent) 

Philadelphia, Feb. 6.—The oldest in- 
surance company in this country, or- 
ganized in 1752, and the one having 
the longest name and in some respects 
the most unique, is still going strong. 

As soon as this company, the Phila- 
delphia Contributionship for the Insur- 
ance of Houses from Loss by Fire, in- 
sures a building it makes a survey and 
photograph and files the same away; 
so that it has in its archives complete 
descriptions of thousands of homes in 
Philadelphia, the city of homes. 

The company, a mutual without as- 
sessment liability, limits itself to per- 
petual insurance in Pennsylvania on 
brick or stone buildings with non- 
hazardous occupation. 

At the time the policy is issued the 
insured makes a cash deposit with the 
company, according to the rate upon 
the amount insured, which on dwellings 
varies from 2% to 34%, dependent 
upon construction and location—wheth- 
er in the city or country. No further 
payments of any kind are required, the 
interest earned by the company on the 
deposit taking the place of annual pre- 
miums on term insurance. 

If the policy is canceled after five 
years, either by the assured or by the 
company, the deposit money is returned 
in full (prior to five years there is a 
deduction of 5% or 10%). 

When Loss Occurs 

When a loss comes the company 
either rebuilds or settles on a cash 
basis—but in either event the policy is 
not affected (unless the loss be total), 
but continues in force, without addi- 
tional deposit for the full amount as 
before the fire. 

When the deposit money has remain- 
ed with the company for ten years, it 
participates in any dividends that may 


be declared, which, since 1895, have 
been at the rate of 10% per annum. 


The company has used metal name 
plates on buildings it insures, at the 
beginning, so that the volunteer fire- 
men could tell whether the Contribu- 
tionship insured them or not. This 
plate consists of four clasped hands. 

Its History 

A circular of the company discusses 
events in the early days as follows: 

“The old company was founded: on 
March 25, 1752, and a meeting was held 
at the Court House on April 13 of the 
citizens of Philadelphia who had sub- 
scribed to certain Articles of Agree- 
ment ‘for their own mutual security 
and for the common security and ad- 


vantage of their fellow citizens and 
others,’ called a Deed of Settlement, 


which for over one hundred years was 
signed by all who took out a policy in 
the company. The first name sub- 
scribed was James Hamilton, then Lieu- 
tenant-Governor of the Province. 

“Benjamin Franklin headed the list 
of directors, who at their first meeting 
adopted a seai for the company of four 
hands united. This badge, or mark, 
was placed on every property which 
was insured, and gave notice to the 
volunteer firemen, who in many cases 
were members of the Contributionship, 
that they should exert every effort to 
save the building, as they would have 
to bear their proportionate share of the 
loss. 

“The plan of the company was that of 
mutual insurance, and the members 
were called Contributors. The policies 


were issued for a term of seven years 
upon the payment of a deposit, the in- 
terest of which during the continuance 
of the policy was used by the company 
to pay losses and expenses, any bal- 
ance being returned as a profit, and if 
insufficient to meet these charges, the 














deposit itself was used and the Con- 
tributor was personally liable for half 
as much more. 
Surplus Fund 

“In 1763 the Contributors unanimously 
voted to create a surplus fund out of 
any profits, and to do away with their 
personal liability beyond the amount 
of their deposit money, and in 1810 the 
policies were changed to perpetual. 

“The directors met generally at a 
public house, and, while they received 
refreshments for their services, they 
were fined two shillings if they were 
absent, and these fines were applied to 
erecting mile-stones, the first in this 
part of America, on the highways lead- 
ing from Philadelphia. During the Revo- 
lution the company aided in protecting 
the city from fire by sweeping the 


chimneys of those houses where the 
owners were away and the British sol- 
diers were quartered. 


“From the first the company adopted 
the plan of inspecting all the buildings 
it insured, and this plan has always 
been adhered to. As a result of this, 
and the care taken in the investment 
of the funds of the company, as well 
as in keeping the expenses at a most 
reasonable figure, its progress has ever 
been a pleasant and prosperous one, 
and as Horace Binney the well-known 
lawyer who was a director for 41 years, 
said in his address at the Centennial 
celebration of the company in 1852. 
‘There never was a period when a loss 
of any extent disturbed the finances 
of the company,’ and this statement 
still holds good, as it is now, after 170 


years of business, the strongest active 
fire insurance company in the world.” 

J. Rodman Paul is chairman of the 
Philadelphia Contributionship; J. Som- 
ers Smith is secretary and treasurer; 
Cc. T. Cowperthwait, assistant treas- 
urer; and J. H. R. Timanus, assistant 
secretary. Mr. Smith, who is the active 
director, is a picturesque Philadelphian 
of the conservative school. 





BROKERS WILL BANQUET 

Postmaster Burton, of Brooklyn, and 
Vice-President James V. Barry, of the 
Metropolitan, will speak at the annual 
banquet of the Brooklyn Insurance 
Brokers Association at the Hotel St. 
George Wednesday evening, Feb. 15. 
An excellent attendance is expected by 
the committee in charge. 



































Reception Day at the Fireman's Fund 


\ 
\ 
\ 
‘ 
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4 
N THE EARLY DAYS of the Fireman’s 
Fund the annual ele&tion of Dire€tors 
\ was conduéted in a manner no longer 
\ followed by corporations. Tickets were 
\ printed, as at a political eleétion, a ballot 
\ box provided, a judge and clerks of 
ele€tion appointed, and balloting was 
\ kept open for three hours—from 12 to 
\ 3 P.M. As an attraétion to the stock- 
\ holders, a somewhat elaborate lunch was 
\ provided by a caterer, who was present 
) 
) 
5 
\ 
\ 
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Many of our presént merchants and underwriters will remember the smile with ‘ 
which they greeted the appearance of the company’s long burgee floating from i, 
its flag-pole, and announcing, not only to its stockholders, but to all its friends in 
and out of the business, that this was reception day at the Fireman’s Fund office. 
Hundreds of our friends called to express good will and to take a sandwich and wll 
a glass of wine and a cigar with us on our birthday. This delightful old custom 

could not have been continued in any event under present prohibition conditions, 4% J 
but the spirit of true good-fellowship that prompted it can never be exterminated ; a 
by any Act of Congress. It is a heritage of the old days of San Francisco— one that } 

finds new expression today in a certain characteristic “humanness,” typical of | 
the men of that city and of the institutions which they have built. 





with his assistants, and served salads, 
cold meats, fowl, California wine, and im- 
ported champagne ad lib. Even a few 
black bottles were provided for those 
whose taste called for a stronger appetizer. 
The President saw that there were plenty 
of good cigars for those who smoked. 
This“Birthday Reception” became so pop- 
ular that it was continued until 1906 
and only succumbed, like our city, to 
the destruction of that conflagration. 
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FIREMAN’S FUND INSURANCE COMPANY 
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Phonograph Paper 
Enderses Insurance 


ADVICE TO 
Told to Buy Not Only Fire, But Riot, 
Burglary, Liability and Other 
Lines 





GIVES READERS 


“The Machine Journal,’ the 


best of the talking-machine papers, has 


Talking 


been running some interesting articles 
on insurance, and in its January num- 


ber Clarence F. Hubbard had an article 
bearing the caption: “What Can In- 
surance Do For You? A Complete Ex- 
position of How Insurance Offers the 
Music Dealer Protection Against Every 
Form of Casualty.” 

The article starts as follows, which 


will give an idea of the general trend: 
“When a music dealer strives with 
all energy, salesmanship and opportun- 


ity to increase his profit and then 
through the means of some business 
interruption, such as a fire or burg- 


lary, loses this financial gain, he can 
he said to be ‘gaining at the bunghole 
but losing at the spigot.’ The music 
dealer anxious to make tegitimately all 
the money possible that his business 
will permit should not only give at- 
tention to increasing sales but also to 
the guarding of all hazards where 
profits might be diminished. 

“Just how much insurance a music 
dealer should carry is, of course, a 
matter of calculation as to how much 
his income will warrant. Strictly speak- 
ing the music dealer should carry as 
much insurance as is consistently pos- 
sible. For in addition to the protection 
so acquired, and the attendant service 
secured, there is a ‘credit value’ to be 
considered. 

“You will find that the insurance you 


carry has a bearing on the considera- 
tions given you by your banker and 
also by the houses from whom you 
expect credit. Kvery music dealer 
sheuld consider fire insurance on his 
etock, general liability insurance, burg- 
large insurance and plate @lass protec 
tion. These four forms of insurance 
vre almost essential to the retail mer- 


chant.” 

After describing the various types of 
insurance the writer puts in a word 
for civil commotion and riot. 


“That form of insurance protection 
returns to the merchant all financial 
loss which he might suffer by means 
of a riot. the outcome of a strike or 
some similar uprising. 

“The retail music dealer shouid look 
upon insurance not as a gamble but 
as a business vronosition, the cost of 
which should be rightfully ineluded+ in 
his expense of doing business. Insur 
ance should not he Jooked upon. as 
something merely to have handy in 


case of an accident or unexpected busi- 


ness happening, brt rather as a pro- 
tection service to be applied in mini- 
mizing the havards of losing income, 


resources and profit.” 


THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852. 





The real strength of an insurance com- 
pany is in the conservatism of its man- 


agement, and the management of THE 
HANOVER is an absolute assurance of 


the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
CHARLES W. HIGLEY, Vice-President 

E. S. JARVIS, Secretary 

WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 


NEW YORK 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 
9 WILLIAM STREET, NEW YORK 








Announced Fire 
Alarm Prematurely 


NOT READY FOR THREE MONTHS 








Two Thousand Boxes to Replace Nine 
Hundred; Insurance Organizations 
Co-operate 





The pew underground fire-alarm-tele- 
graph system which has been under 
construction in New York since 1914 
will be in use in approximately three 
months. Mr. Fenrich, of the Bureau 
of Fire Alarms, will authorize no pub- 
licity until the system is in working 
order because of the confusion which 
even the brief press notices in New 
York dailies have made. 

The system operates through a cen- 
tral fire signal station located on the 
transverse road at 79th street in Cen- 
tral Park. Automatic devices prevent 
the confusion which has often been 
caused by the simultaneous sounding 
of two alarms. Each of the stations 
required to respond to a call is auto- 
matically signalled within fifty seconds 
of the original alarm. The new cen- 
tral station has a capacity for record- 
ing 252 simultaneous alarms from all 
parts of Manhattan without confusion, 


and for transmitting 168 simultaneous 
alarms over as many circuits to the 


fire-houses. 

Two thousand fireboxes will replace 
the present 900. Firemen will be able 
to transmit code messages to the main 
office during a fire. Health of the fire- 
men will be benefitted because they 
will hear only alarms to which they 
are required to respond, and the inter- 
ruptions from sleep will be greatly re- 
duced, Not more than ten boxes are 
located on any one circuit, and not 
more than four companies are called 
to answer any one alarm. 

F,. A. Raymond, chief envineer of 
the National Board of Fire Underwrit- 


ers, has worked with the city officials 
in perfecting the new svstem, and 
every cable which is being laid is 
either inspected by him personally. or 
by one of the inspectors of the Urder 
writers Laboratories. The New York 


Telephone Company has worked in co- 
operation with the city officials in per- 
fecting the cable system. 


U.S F. & G. CO.”"S NEW MOVE 


The United Siates Fidelity & Guar- 
antee Company is about to appoint 
ten new district supervisors for the 
entire country. President John P. 


Bland and Vice-President Howard 
Bland will start on a trip to the Pacific 
Coast next Monday. 
FIDELITY OFFICIAL’S TRIP 

Charles R. Miller, vice-nresident of 
the Fidelity & Deposit Comnany of 
Baltimore started for the Pacifie Coast 
week, He will insvect all the 
comnany’s agencies on his way to Cali- 
fornia, 





last 





H.KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
90 William St. New York City 








A GENERAL AGENCY OFFICE MORE THAN HALF CENTURY OLD 





NEW YORK 
UNDERWRITERS AGENCY 


A. & J. H. STODDART 


Fire, Tornado, Explosion, Riot and Civil 
Commotion Sprinkler Leakage and Use 
and Occupancy Insurance. Automobile 
Insurance - Fire, Theft, Collision and 
Property Damage. 


Head Office: 100 WILLIAM ST., NEW YORK 








LOGUE, LOWRIE, NIEHAUS & CO. 


AGENTS AND BROKERS 
UNLIMITED semit208.vs8 SERVICE 
ALL KINDS OF INSURANCE EVERYWHERE 
ARROTT BUILDING, WOOD ST. & FOURTH AVE. 


Telephone Court 1908 PITTSBURGH, PA. 








J. E. STONE & CO. 


FIRE—AUTOMOBILE—LIABILITY—CASUALTY 
INSURANCE 
710 FIRST NATIONAL BANK BUILDING 
Bell Telephone, Court 2483 


PITTSBURGH - : - - - - . PENNA. 











FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


Northern Underwriting Agency, Inc. 


15 William Street 
New York 





New York 














BROKERS- 


Representative 


A combination of real S-E-R-V-I-C-E. 
Boston - Royal - Orient - Hartford - Cont.- 
Fire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash. - Northern - Agric.-G. Falle- 
Niag.-Great Am.-Home. 


WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


Fire, Automobile, Explosion—Riots, Civil 
Commotions and Strikes—Marine 
and Tornado Insurance 
UNITED STATES BRANCH 


January 1, 1921: 


BEER soak sisa ison basisieen pawenee 5,279,511 
Surplus: in United States... ee 73482 CLINTON J. AYRES 
Total B ai i i i 
States from 1874 to 10 netic cegh 
EMCIGSIVE  ccgscccsccdescosssucesd $48,637 ,048 SARANAC LAKE, N. Y. 


W. B. MEIKLE, President 





































F. H. HAWLEY, Pres. 









a LE ROY, OHIO. gf 


ORGANIZED 1848 W. E. HAINES, Secy. 


“(0s Ohio’s Oldest and Strongest Company 


Surplus Over $1,500.000.00 
AN AGENTS COMPANY 


EK. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey, New York, Connecticut, 
Massachusetts and Rhode Island 
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To Sue Members of 


William Penn Exchange 
Who Ignored Assessments 


Policyholders Holding Meetings in Pennsylvania to Resist Legal 
Proceedings; Thousands of Motor Car Owners Were 
Stung By Cheap Insurance Idea 


The William Penn Insurance Ex- 
change of Pittsburgh, which is in finan- 
cial difficulties and which was formerly 
the William Penn Motor Indemnity Ex- 
change, is threatening to bring court 
action against members of the Exchange 
who have ignored notice of an assess- 
ment. 

In consequence, indignation meetings 
of subscribers are being held in some 
cities, including Johnstown, Pa. 

In certain counties of Pennsylvania 
the William Penn Insurance Exchange 
was so strong that thousands of auto- 
mobiles were insured. 

The litigation threat came as a cruel 
eye-opener to members of the Exchange, 
although they had seen their insurance 
house of cards tumble before their eyes. 
They could not but recall advertise- 
ments published by the William Penn 
outfit, two paragraphs of which read 
as follows: 


An Alluring Ad 

“When the stock company represen- 
taties gather together to make a rate, 
they first liberally estimate the proba- 
ble losses, and then load this amount 
for the expense of getting the business. 
This is the comfortable commission to 
that socially delightful person, your 
‘local agent.’ 

“Then they load a further amount to 
pay the numerous expenses of running 
the company under the wasteful condi- 
tions of a highly competitive business. 
Then they further load this amount to 
pay dividends to stockholders. The re- 
sult is a rate which the most reckless 
underwriter in their organization can 
employ with every confidence of show- 
ing a profit to his bord of directors. 
Your money is paying the chips for all 
of this ‘underwriting draw poker.’ ” 

Notice of Assessment 

Notice of the assessment came in the 
form of this letter from the Attorney- 
in-Fact for Subscribers: 

“During your membership in this ex- 
change the premium deposits were in- 
sufficient to pay the losses sustained. 
These lossses have now matured and 
in order to pay them a special assess- 
ment has been levied upon all members. 
You have been assessed $20.00, the 
amount of one annual premium. There 
is no doubt about the right of the ex- 
change to assess you or that you are 
liable to pay the amount under your 
membership agreement. The fact that 
your policy lapsed or has been cancelled 
does not effect your liability to pay. 
We trust that you will forward the 
amount due without delay and save the 
trouble and expense incident to enforced 
collection.” 

While the letter quoted above is a 
request for $20 some of the assessments 
were for a much higher figure, A. L. 
Wareny, of Oak Park, Ill.—the Exchange 
operated in a number of states—get- 
ting one for a mere trifle of $1,045. Mr. 
Wargny was so indignant because of his 
expensive insurance educational experi- 
ence that he showed the letter about, 
a copy of it finally coming into the 
hands of the Casualty Information 
Clearing House, which had it printed, 
the facsimile going to nearly 20,000 in- 
surance agents in America. 

To people who paid no attention to 
the assessment notices the William 
Penn Insurance Exchange sent the fol- 
lowing letter, informing members that 
it meant what it said when it dunned 
them: 


“You have had an opportunity to set- 





tle the above assessment without trou- 
ble or expense, but you have paid no 
attention to our courteous requests for 
settlement. 

“If the same is not paid within five 
days of receipt of this letter we shall 
bring executive action and collect the 
assessment with costs added.” 

Policyholders to Fight 

When this letter was received some 
of the members hastened to send in 
their checks, deciding to charge the 
experience up to profit and loss, and to 
confine their insurance coverage here- 
after to stock companies, but others 
were indignant and decided to fight. 
These include policyholders in Johns- 
town. The Eastern Underwriter has re- 
ceived from that city copies of the 
“Ledger” and “Tribune,” telling the sad 
story. “The Ledger” put the story on 
the front page under a spread head, 
reading “Impending Suit Arouses Policy- 
holders of City—William Penn Insur- 
ance Exchange, of Pittsburgh, Threatens 
for Delinquency—-Protest Meeting To- 
night.” 

“The Tribune” ran this story: 

“Policyholders of the William Penn 
Insurance Exchange of Pittsburgh at- 
tended a meeting last evening in the 
insurance office of R. W. Beirly, 441 
Locust Street, and discussed plans for 
a legal battle against the Pittsburgh 
concern in its attempt to collect addi- 
tional assessments from them in sums 
ranging from $5 to $150. 
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“The assessments are an attempt to 
put the Pittsburgh Exchange on its 
feet. 

“Attorney Robert C. Hoerle attended 
the meeting and discussed the matter 
with the policyholders. He has been re- 
tained as counsel to represent the poli- 
cyholders and the cases will be taken 
up in turn, as they are brought by the 
Pittsburgh outfit. A committee was ap- 
pointed to look after all steps in the 
legal fight. Another meeting will be 
held in the office of Attorney Hoerle to- 
morrow.” 


Then follows a list of names of some 
who were “stung.” 


Affects Thousands 

Another Johnstown paper says: 

“This notice of suit affects not only 
local persons but thousands of auto- 
mobile owners throughout Somerset, 
Blair and Huntington counties. What- 
ever action is decided on here will very 
likely govern the disposition that the 
policyholders in the other counties will 
make of the matter. The meeting will 
be open to all automobile owners who 
have received these notices and it is ex- 
pected there will be a large number 
present.” 

No Sympathy From Lott 

Edson S. Lott, president of the United 
States Casualty Company, was seen by 
The Eastern Underwriter and asked 
what he thought of the William Penn 








Said Abraham 


Although we all know how study and preparation 
brought greatness to Lincoln, do we always follow 


this precept of his? 
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mix-up as reflected by Johnstown and 
other developments. 

“I haven’t a bit of sympathy for 
them,” he said, “or any other business 
men who walk into the cheap insurance 
trap with their eyes open and then talk 
of ignoring the consequences. Why don’t 
they pay the assessment and swallow 
their medicine like men? You say they 
claim they didn’t understand what they 
were up against; and that the agent 
told them that when they made their 
initial payments that is all that they 
would have to pay. Pish! ‘Tosh! If 
they had read the power of attorney 
before signing it they would have known 
just what they were up against. They 
don’t sign other legal documents with- 
out reading them or getting sound ad 
vice on the subject; and yet, if anybody 
comes around with a cheap insurance 
proposition there are people who will 
listen to all the harsh things said about 
the stock companies and swallow the 
bait, hook, line and sinker. However, 
maybe, it will teach a lesson to those in 
the section where the William Penn 
people operated, so that hereafter they 
will carry on their insurance transac- 
tions with the same care and acumen 
that they do their other business rela- 
tions. As I said on a previous occasion: 
it is not how much it costs to get in, 
but how much it costs to get out that 
counts.” 


RATE ORDER INJUNCTION 

Judge Sale, of the Cole County Cir- 
cuit Court, at Jefferson City, Mo., has 
granted a temporary injunction to pre- 
vent State Superintendent of Insurance 
Ben C. Hyde from putting into effect 
the fire reduction rates of 15% he or- 
dered on January 5, effective February 
15. The temporary injunction is return- 
able February 14, the day preceding 
the going into effect the reduction. The 
court also required the insurance com- 
panies to give security in $500,000 to 
make good any losses that may be sus- 
tained by maintainance of the old rate. 
Anticipating such an order, the com- 
panies gave a bond in the sum stated, 
with the Fidelity and Deposit Company 
of Maryland as security. Hyde was not 
served with a copy of the petition and 
order of the court until shortly before 
he left for Kansas City. The only com- 
ment he made was that he would obey 
the order of the court. Although the 
temporary injunction was returnable the 
day before the reduced rates go into 
effect, it is not expected the issue will 
be closed at this time. Attorneys ex- 
pected to present arguments February 
14, but some of the issues contained 
in the petition, if inquiries are ordered, 
will reauire much time to take testi- 
mony. Unless the temporary injunction 
is denied February 14, the reduced rates 
will be suspended until such time as 
proceedings have been finally disposed 
of by Supreme Court, for an appeal is 
anticipated. 


TO RAISE FUNDS 

A committee of insurance men-—fire, 
life, casualty and marine—will be ap- 
pointed to co-operate in the New York 
Campaign for Jewish War Sufferers, 
of which David M. Bressler, Travelers, 
is associate chairman of the main 
committee. New York City is raising 
$5,000,000 of a fund of $14,000,000 for 
the relief of 396,000 Jewish orphans 
and 400,000 pogrom refugees, victims 
in the wake of the world war. 
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Easy for Agents To 
Get Into Newspapers 


AN ARTICLE TELLING 


Keep in Touch With Developments of 
Business and Cultivate Bright, 
Young Reporters 


HOW 





That it is the easiest thing in the 
for insurance 
the daily 


wor'd 
to get proper pub'icity in 
newspapers throughout — the 


country tf the local agents know how 
to do it and will meet the newspapers 
half way is the subject of an artic'e tell 


ing how to do it, 
The 
Anniversary 
Report” 
Drew 


A century or 


written by the editor of 
Underwriter for the 
Number of “The Insurance 
of Denver, of which Cyrus K 
is publisher. The follows : 
sO ago, members 
of the theatrical profession were 
bonds, 


Eastern Silver 


arth le 
when 
Vae-l 
there 
the 
town.’ 


was a saying current: 
“Take in 
coming to 


time 


clothes, the actors are 
’ About the 
reporters, or 
then 


Same 


newspaper journal- 


ists as they were called occupied 


a similar estate. Writers were paid 
a penny a line and ‘had hard work 
collecting that. One shirt did for the 


week and cuffs had fringe on them. 
The passing of the century has seen 
a great change. These are golden days 
for stars of the theatre and the pen. 
Two actors, Charlie Chaplin and Doug- 
jas Fairbanks, making a million a year 
apiece, live in palaces. Three writers 
in 1920 made half a million, according 


to the Internal Revenue Department; 
and live anywhere they want to. The 
public likes to be entertained and 
that’s why actors are exalted beings. 
The public likes to read and that is 
why writing men have come into their 


own. 


Insurance Shy on Publicity Stunts 
These facts are recognized by nearly 


everybody, but it has taken a long 
time for the insurance fraternity to 
see the hght. The world reads the 


newspapers and the newspapers are full 
of stories of strikes, scandals, gossip, 
politics and a little bit of finance, a 
little bit of automobile, a little bit of 
real estate, a little bit of shipping, but 
hardly any insurance. It is a strange 
anomaly, because nearly everybody is 
insured and therefore, nearly every- 
body should be interested in insurance. 

Recently the National Association of 
Insurance Agents held a convention in 
Los Angeles and passed resolutions 
which were given to the public. From 
the insurance standpoint they were re- 
garded as important; not so to the Los 


Angeles “Examiner,” which carried five 
lines on the story the day after the 
resolutions were passed. These reso- 


lutions discussed relations of the pub- 
lic towards insurance. A few weeks 
later there was a world’s series be- 
tween champions of baseball leagues 
in New York City, and in one issue of 
the “Evening World” nine columns were 
carried about a player named Babe 
Ruth. 

There is nothing new about Ruth. A 
million words have been written about 
him in a month and most of them said 
the same thing. Yet the “Evening 
World” gave him all that space and, 
of, course, it did not cost the subject 
or his employer, the New York Ameri- 
can ball team, a cent. 


The Agents Can Get Publicity 
. Why can’t the insurance agents get 
In nore than half a dozen lines about 
their great business—unless attacked 
by an outsider such as Untermver? It 
is all 


in the way in which.the matter 
is presented to the public The agent's 
resolutions had no news value as writ- 
ten and presented to the convention. 
The Babe Ruth features were «attrac- 
tively written and got the front page 


: yw, I maintain that insurance sub- 
yoc’s can he so presented to the daily 


press that the public will read. Local 
agents can put over this publicity them- 
selves and Ill give you my opinion as 
to how I think it should be done. In 
the first place in every town in America 


where there is a daily newspaper there 
is some bright, young reporter, ambi- 
tious, with sweeping vision, sympa- 
thetic with business, partial to business 


men, and ready to help them. You 
can see him often hanging about the 


office @f the local Chamber of Com- 
merce. He would just as soon get a 
story in an insurance office as he would 
in a law office, or the police station, 
or at the corner, if he could get it. 

Move number one, therefore, should 
be for some local agent or for the local 
board to find that reporter and = co- 
operate with him. In 99 towns out of 
100 when a daily paper reporter ap- 
proaches a fire or casualty insurance 
man and asks him for insurance news, 
he is given an evasive reply. The in- 
surence man is embarrassed at the re- 
porter’s question. But looking at it 
from a propaganda viewpoint the sale 
is more than fifty per cent made when 
the revorter comes to ask him for in- 
nb rs ition. That’s the newspaper’s own 
initiative, 


Tclling About New Insurance Ideas 

Move number two is for the agent 
to keep in touch with new developments 
in the insurance business and when the 
opvortunity for a story arises, call up 
his young friend on the daily newspaper 
and talk it over with him for story 
purposes. To illustrate: The first ap- 
pointment in any city of an agent to 
write rain insurance is a daily news- 
paper story. It is a novelty in insur- 
ance. It captivates the public imagi- 
nation and it has to do with something 


which has a wide range of interest: 
the coverage of a fair, a ball game, 
a football game or some other outdoor 
exhibition. Tell the reporter all about 
the rain insurance, all about the losses, 
all about the british cricket matches 
that have been covered, all about the 
hundred thousand people that have been 
disappointed when, a cricket or football 


match is stopped abroad by rain. When 
the New York “Times” heard about 
rain insurance it printed a column 


about it. 

Crop acreage insurance stories are of 
interest in a farming community. They 
should be played up. In cities like 
Wichita, Atlanta, Birmingham or Grand 
Rapids what could be more interesting 
than a good talk on machinery and 
building values in relation to use and 
occupancy insurance? If an agent lands 
the representative of a French insurance 
company, that should enable him to put 


over a good interview about France. 
If he doesn’t know anything specific 
about France, the young reporter, be- 
fore mentioned, can help him out. 

If fire insurance is attacked nation- 
ally, the local agent can make a de- 
fense. How many of them did so 
when the Untermyer revilings were 
running wild in the press? Whenever 


there is a conflagration. the agent could 


give the story a local twist with an 
interview telling how companies had 
survived bigger conflagrations in the 


past and going over the 
story of San Francisco, 
Chelsea. 


old familiar 
Baltimore and 


Some Notable IHlustrations 
Every agent of the Royal Exchange 
and the London Assurance should have 
“cashed in” with some local paper pub- 
licity at the time of the 200th anniver- 
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sary of these companies. When a Brit- 
ish or French company manager comes 
to town or the United States manager 
or president of a company is a visitor, 
the agent should arrange with his young 
reporter friend to have the distin- 
guished visitor interviewed. By all 
means, if E. G. Snow or Cecil F. Shall- 
cross, or some man of that type, drops 
off in Tulsa, Okla., he should be inter- 
viewed. It gives him a chance to tell 
the public something about insurance; 
it gives free advertising to his local 
agent. If presidents and managers are 
too busy to talk such interviews, they 
should prepare one sample interview 
before leaving their home office and’ 
hand that out. 

The agents have done little in the 
daily pavers about mutuals or recipro- 
cals, although a ton of literature has 
been handed to them on the subject. 
The mutuals and reciprocals are not 
so retiring. They do their share of 
talking in public. 

These are only a few 
of what 
publicity. 


The National Surety Way 


That it is possible for insurance 
people to get big publicity of the most 
valuable kind is illustrated by the Na- 
tional Surety Company. That com- 
pany’s success in breaking into the 
columns of the best journals of this 
country is possible through the em- 
ployment of a skilled publicity agent 
who works with the sympathetic co- 
operation of President Joyce and the 
other officials. Randolph Kingsley who 
is this publicity entrepreneur knows 
that a newspaper will go the limit for 
something it wants and wouldn’t give 
a tin nickel for something it doesn’t 
want; so he gives the editors some- 
thing they will print. Kingsley’s work 
in the $5,000,000 Wall Street robberies 
(it wasn’t five millions, but the news- 
papers thought it was) was “all to the 
mustard,’ and when the search for 
Nicky Arnstein in that case slowed up 
and news was scarce Kingsley would 
get the president of the National Surety 
to give out an interview on some phase 
of the case. Of course, the newspapers 
aren’t chasing surety companies every 
day for news* of “$5,000,000 bond 
thieves” and alleged thieves, but don’t 
you see that it would be mighty foolish 
if they did chase the insurance people 


illustrations 
the local can do in getting 


and they did not get any help with 
their story? 
That’s the way it was formerly. The 


latest feat of the National has been to 
write to a number of judges and other 
public officials, soliciting their views 
on how to stop the crime wave. They 
have this correspondence gathered to- 
gether, and extracts were furnished by 
them to leading papers and published 
by them. 


Great Publicity Stunt of F. & D. 


But all the other insurance publicity 
pales into insignificance besides the 
work of the Fidelity and Deposit in 
lining up an industrial, political, finan- 
cial, insurance and agricultural survey 
shortly before the election of Mr. Hard- 
ing. Knowing that the public was in- 
terested in who would be the success- 
ful candidate, and what money was 
loaning at, and what were farmers’ 
prospects, and the status of business 
conditions, the Fidelity and Deposit 
Company sent out hundreds of tele- 
grams to representatives asking them 
the question as to the situation in 
their part of the country. 

They had the chief statistician of one 
of the great government departments 
classify the information turning over 
to him a staff of F. & D. clerks. A resume 
of the survey and an editorial diagnosis 
of it was made by Former Secretary 
of the Interior Lane, and practically 
every daily paper in the country used 
it. The Literary Digest ran a page 
and a half. It was through the F. & 
D. survey that the country learned 
positively that Harding would be 
elected. 

The company has on 
of the best former daily 


its staff one 
newspaper 


men in the country and his work in 
(Continued on page 31) 
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Significance Of 
New Underwriters’ 
Departments Given 


HOW NEWS 





WAS RECEIVED 





Feeders for Two Companies in Amer- 
ica Fore Group; Will 
Extend Agencies 





“The America Fore is now the 
America Six,” was the comment of an 
underwriter for another group of com- 
panies when news reached him of the 
new Underwriters Departments of the 
Continental and the Fidelity-Phenix. 

“Two more annexes enter the field,” 
was the interpretation of a member of 
the National Association of Insurance 
Agents. 

“A cheap way of bringing two com- 
panies into the world,” said a _ re-in- 
surance man. “No other company 
passes out; no merger; no commissions 
for negotiating mediums; just grabbing 
something out of the ether and, presto, 
giving it life.” 

“Another good news yarn from 80 
Maiden Lane,’ remarked an insurance 
newspaper reporter. 

“A couple of feeders for two great 
insurance institutions,’ said a man in- 
side the 80 Maiden Lane ramparts. 

And there you have views of five 
distinct interests. 

The Real Significance 

The America Fore executives had 
kept the affair so secret that the an- 
nouncement was a real surprise. It 
was accompanied by neat little state- 
ments one for each company but the 
Street was anxious for more extended 
interpretation. Here is one by a sym- 
pathetic bystander: 

The so-called Evans group of a string 
of companies operated with consider- 
able concentrated administration, and 
the same chairman of the board, but, 
yet, having definite entities and sep- 
arate officers, has its advantages and 
its disadvantages. The advantages are 
more or less obvious, including as they 
do the background of strong organiza- 
tion and the benefit for all of keen, 
expert and successful advisers. 

One of the disadvantages is that 
while each company in the groun is 
growing stronger every day the statis- 
tical and financial statement strenzth 
of the group is allocated to a quartette 
ag it is divided into four parts. Thus, 
it} is somewhat frittered as increases 
in premiums and assets do not stand 
out as they do with some other com- 
panies. 

Now, a fire insurance company. such 
as the Continental, may be compared 
to a fan. It may have 8,000 or 10,000 
or ‘12,000 agents when partly opened, 
but if given its full spread the limit 
of: its representation is almost hound- 
less. With the. Continental Under- 
writers Department the Continental’s 
fan can obtain this wider spread, and 
hundreds of agents be added in com- 
munities where there was no represen- 
tation before, or representation that is 
not in keeping with the size and pres- 
tige of the Continental. 

Then, too, there is another way to 
look at the announcement. Acting on 
what he thought was a demand from 
the insurance agents for the elimination 
of. underwriters agencies, Mr. Evans 
some years ago retired from that field. 
but. other companies did not follow suit; 
in$tead, additional annexes came into 
being or were created from old com- 
panies which passed under control of 
the larger groups. These underwriters 
agencies or annexes are all represented 
by: agencies; so the idea of their being 
inithe field cannot be so repulsive to 
the: American Agencv Svstem as was 
atione time supposed. It will he re- 
called that for years the National As- 
sotiation of Insurance Agents fought 
thé: annexes, but the battle was evi- 
fjently regarded as lost as nothing has 
hebh said about the annexes at recent 
national conventions. 

The Continental and Fidelity-Phenix 
have seen rival companies operating 


these underwriters agencies the pre- 
miums of which show in the returns 
of the parent companies. 

And, undoubtedly, it was to over- 
come this handicap that the new under- 
writers departments were created by 
two companies of the America Fore 
group. The chances are that many 
agencies will be rapidly planted in 
towns of 5.000 and less. 

In the meantime, among the com- 
panies which did not neglect to read 
the America Fore announcement were 
the Home and the Hartford. 





FRANK L. PIERCE DEAD 


He Was President of What Cheer and 
Hope Mutual Insurance 
Companies 





Frank L. Pierce, president and treas- 
urer of the What Cheer and Hope Mu- 
tual Fire Insurance Companies, died at 
his home in Providence, R. I., recently, 
after a long illness. He was born in 
Worcester. Mass., October 11, 1865. He 
moved with his parents to Springfield, 
where he attended the public schools 
and graduated from the high school. 
He entered the Massachusetts Institute 
of Technology in the class of 1889 and 
during his summer vacations worked 
for the Thorndike Company at Thorn- 
dike, Mass. 

In 1890, he took a position with the 
Mutual Fire Insurance Companies in 
Boston and rose rapidlv in the busi- 
ness. He was exact, faithful, positive 
and a capable engineer. In 1900. he 
received an urgent and flattering offer 
from the Chelsea Jute Mills of Brook- 
lyn, N. Y., and spent some 10 years 
with that company as agent, vice-presi- 
dent and general manager. 

In 1909, he was chosen to be presi- 
dent and treasurer of the What Cheer 
and Hope Mutual Fire Insurance Com- 
panies. following the late Rowland G. 
Hazard. 





GRANTS RIGHT OF APPEAL 
Jean V. Lutz, general manager of the 
National Automobile Mutual Casualty 
Company, informs The Eastern Under- 
writer that the New York State Court 
of Appeals has granted the company 
permission to bring before it the case 
against the Insurance Department, 
which was decided adversely for the 
company in the Appellate Division of 
the Supreme Court. No date for the 
presentation of arguments has been 
fixed. The action was instituted by the 
National Automobile to compel the In- 
surance Department to grant credit as 
operating assets to the value represent- 
ed by assessments still uncalled for. It 
is the position of the department that 
credit for assets can be granted only 
to funds, property, investment securi- 
ties and certain other forms of wealth 

actually possessed by the company. 
WASHINGTON CHANGE 
Herman E. Gash, of Washington, D. 
C., has purchased the agency and busi- 
ness of the Lambert Insurance Agency. 
Robert H. Lambert will become man- 
ager of the Insurance Department of 
Herman E. Gash. Mr. Gash is branch 
manager of the Great American and 
general agent of the United States Cas- 

ualty for the District of Columbia. 








ERSKINE SUCCEEDS RHOADES 

Kenneth H. Erskine, special agent of 
the Northern for Connecticut and west- 
ern Massachusetts, will on March 1 be 
transferred to the Eastern Massachu- 
setts and Rhode Island field; as suc- 


-cessor to Sumner Rhoades, who on that 


date leaves the Northern to assume his 
new duties as secretary of the Eastern 
Union. 
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Fire, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEP’T. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 


E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent.... 


Marine, Windstorm, 


surance. 
N. Y. SUBURBAN & NO. N. J. 


..».NEW YORK STATE 








REGISTER IN GREAT BRITAIN 

London, Feb. 1.—The Canada National 
Fire has been registered for business 
in the United Kingdom. H. L’Es- 
trange Malone, of 50, Watling street, 
E.C., being the authorized agent, the 
registered office of the Company being 
15, George street. Mansion House, E.C. 
The Company was incorporated in 
Canada in 1909, under a private Act; 
it has an authorized capital of $3,000,- 
000, of which $2,050,400 has been sub- 
scribed. The head office is at Winni- 
peg. In 1920 it had net premium in- 
come of $202,743. 


The Southern Union General Insur- 
ance Co. of Melbourne was incorporated 


‘in July, 1920, with a nominal capital 


of £2,000.000, of which £1,400,000 has 
been issued and £280,000 (20 per cent) 
paid up. J. E. Wing has been appoint- 
ed legal representative in the United 
Kingcom, the registered office here 
being 12, Birchin Lane, E.C. 





The CARE 

that is given details distin- 
guishes a company _ that 
offers INDIVIDUAL ATTEN- 
TION to its AGENTS. 


NATIONAL LIBERTY 


INSURANCE CO. OF AMERICA 

Fire 

Marine 
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Rents 

Explosion 

Wind Storm 

Tourist Baggage 

Sorinkler Leakage 

Riot & Civil Commotion 
Use & Occupancy 
Established 1859 
Head Office: 

709 Sixth Avenue, New York 


HOADLEY SPEAKS AT NEWARK 
DINNER 

Frederick Hoadley, secretary of the 
American, spoke on “Business Corre- 
spondence” at a dinner of the New 
York Association of Examining Under- 
writers held in the auditorium of the 
Liverpool & London & Globe building 
at Newark. The resignation of treas- 
urer Henry Tesche was accepted and 
Henry Storms was elected as his suc- 
cessor. 





JERSEY AGENTS TO MEET 
The annual meeting of the New Jer- 
sey Association of Underwriters will be 
held at the Robert Treat in Newark 
Thursday, Feb. 16, at 10:30, followed by 
a banquet in the evening. 
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Lines Bound Anywhere 
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45 JOKN STREET 
New York City, N. Y. 


Telephone 5784 John 

















For Rent, Office: — 

From 1,000 to 3,000 feet of 
choice space on sixteenth floor of 
new building in insurance district. 
Perfect light and ventilation; par- 
titions if desired. Moderate rental. 

Address, M. E. C., + 
The Eastern Underwriter 




















100 William Street 
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GENERAL AGENTS New Yerk. W. ¥. 
FIRE and AUTOMOBILE INSURANCB 
Bxcellent Facilities for Handing Suburban Business 
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The Standard Policy 
Of Fire Insurance 


By JULIAN LUCAS, President of Davis, Dorland & Co., 
New York City Brokers 


No. 1 

















A discussion of the present Standard 
Fire Policy of the State of New York 
naturally carries with it a discussion 
of the old New York Standard Form 
which went out of existence on De- 
cember 31, 1917, the latter policy hav 


ing been drafted by a Committee of the 
New York Board of Fire Underwriter: 
as a result of Legislative Authority 
granted to them in the year 1886. It 
was an entirely human document and 
stood the test for upwards of thirty 
years. Too much credit cannot be given 


the framers of the Old Standard Policy 
considering the radical changes in 
business methods during the last thirty 
years and the few modifications of the 
policy conditions which were necessary 


to meet those changed conditions. 
It is well to note that while other 
states among them Massachusetts had 


their own Standard Policy nevertheless, 
upward of some twenty-five or more 
states adopted the New York form of 


policy and it was the model for fire 
insurance contracts throughout the en- 
tire United States, 


Remodeling the Old Form 

At various periods there have been 
attempts to remodel the old policy but 
this has been opposed by many from 
time to time, who held the belief, that, 
in view of the fact that almost every 
clause of the contract had been the 
subject of judicial construction, it 
would be a serious mistake to lose the 
benefit of the Court’s interpretation of 
its various clauses. 

I know that I personally 


felt that 


the proper method of remodeling the 
old form, if it must be remodeled at 
all, was by process of elimination, 
striking out the objectionable clauses 
und dead matter which the policy con- 
tuired, making as few changes in the 
werding as possible and correcting its 
inequities by the amending of the in- 
surance law of the state. Be that as 
it may the old policy has gone and 
we have a new Standard Fire Policy 
prepared by a special committee of 
insurance commissioners in co-opera- 
tion with a committee representing the 
insurance companies and the new policy 
was adopted by the New York legis- 
Jature and became effective January 1, 
1918. 

In view of the fact that the in- 
svring public which is so vitally inter- 
ested in this most important contract, 
on wh'ch the enormous property values 
of the country are dependent, was 
represented by a committee of insur- 
ance commissioners, it necessarily fol- 
lows that the new Standard policy is 
a radical improvement over the old 
form, with many of its technicalities, 
restrictions and defects eliminated or 
remedied and its terms and _ condi- 
tions made more liberal from the stand- 
point of the policyholder. 

Young Men Must Study Contract 

If the framers of this policy had 
done none other than the one thing— 
of providing that in event of violation 
or breach of a policy condition that 
the insurance was suspended and not 
voided, and had stopped there, their 
work would have been well done. 
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It is quite true that the committee 


followed closely, and wisely so _ the 
language of the old standard policy, 
thereby avoiding, as far as_ possible, 


the loss of the benefits of the court’s 
construction of its various clauses and 
conditions. 


You young men (most of whom as I 
understand it are students of fire in- 
surance) to be successful insurance 
men must take up the study of the 
new Standard Form of Policy serious- 
ly. You cannot become a real insur- 
ance man nor can you become an ex- 
pert upon the Standard Policy except 
by careful and earnest study in con- 
nection with your every day practical 
experience in the business of fire in- 
surance. Do not for one moment get 
the idea that the attendance at a few 
lectures such as this is going to make 
it possible for you to absorb the knowl- 
edge and information that it has taken 
some of us many years of hard work 
and close application to acquire. How- 
ever all this is within the reach of 
the man of ordinary intelligence, who 
will give the necessary amount of time, 
study and effort to acquire this par- 
ticular knowledge. In the study of the 
policy you should endeavor to deter- 
mine what its framers had in mind in 
adopting its particular clauses and con- 
ditions and you should inform yourself 
as to the construction the courts have 
given to the various clauses of the 
old policy, the language of which 


_EVERARD C. STOKES 


United States Manager 


clauses having been followed so closely 
in the new form. 


The new Standard Form with its 
splendid marginal index and radically 
changed arrangement and style makes 
possible a quick ready reference to 
any of its important features and con- 
ditions. 


Let us therefore consider the policy 
clause by clause and endeavor to un- 
derstand its meaning and if possible 
some of the purposes of the particular 
phraseology employed by its framers. 

Your Standard Policy on page 1, 
reads as follows: 


Amount $...... Rate $.gsc00 Premium $..,... ‘ 
In consideration of the stipulations herein 
named and of ..... ari - dollars premium 
GCs {AAETE scciesicese Sra venabecnres and legal 


representatives, to the extent of the actual 
cash value (ascertained with proper deductions 
for depreciation) of the property at the time 
of loss or damage, but not exceeding the 
amount which it would cost to repair or re- 
place the same with material of like kind and 
quality within a reasonable time after such 
loss or damage, without allowance for any in- 
creased cost of repair or reconstruction by 
reason of any ordinance or law regulating con- 
struction or repair and without compensation 
for loss resulting from interruption of business 
or manufacture, for the term o 
from the... » at noon 
ee Ce eee » 19 +, at noon, 
against all direct loss and damage by fire and 
hv removal from premises. endangered by fire, 
except as herein provided, to an amount not 
exceeding dollars, to the fol- 
lowing described property while located and 
contained as described herein, or pro rata for 
five days at each proper place to which any of 
the property shall necessarily be removed for 
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_ preservation from fire, but not elsewhere, to- 


wit: 
(Space for description of property) 

This policy is made and accepted subject to 
the foregoing stipulations and conditions, and 
to the stipulations and conditions printed on 
the back hereof, which are hereby made a part 
of this policy, together with such other pro- 
visions, stipulations and conditions as may be 
endorsed hereon or added hereto as _ herein 
provided. 

In witness whereof, this company has exe- 
cuted and attested these presents; but this 
policy shall not be valid until countersigned 
by the duly authorized agent of the company 
at 


It would seem that this is a very 
short and: concise contract of insur- 
ance, reduced to very simple words 
and were it not for the many stipula- 
tions and conditions contained on the 
second page which by the last para- 
graph of the contract are made a part 
of the policy—our problems would be 
easy. 

Now let us go back and discuss each 
clause: 

In Consideration of the Stipulations 
Herein 

This simply means that there are 
certain conditions and requirements 
which the insured must ‘fulfill. 

J a) Dollars Premium 

Prepayment of premium is not a con- 
dition of the policy. The delivery of 
the policy by the company is an ex- 
tension of credit; the acceptance and 
retention by the assured is an implied 
promise to pay the premium. 

Does Insure 

The company agrees to insure or in- 
demnify the particular named insured 
in the policy or the insured’s legal 
representatives. 

To the Extent of the Actual Cash 

Value, Etc. 

Shorn of all technical language, cash 
value means what it would cost the 
insured to replace his property and put 
himself back in the same position he 
was before the fire. You must bear 
in mind however that the company are 
entitled to depreciation if any, and that 
the insured is entitled to no profit; 
further, there can be no allowance by 
reason of interruption of business nor 
can there be any allowance for in- 
creased costs by reason of Statutes or 
Ordinances. 

If the policyholder were to make a 
profit by reason of a fire or be able 
to recover the cost of a brick building 
when a less expensive frame one had 
been destroyed the moral hazards 
would greatly increase. 

Direct Loss and Damage by Fire 

A fire under a policy means acci- 
dental ignition or combustion of prop- 
erty—a fire that is threatening or hos- 
tile in character as distinguished from 
a friendly fire. A friendly fire is one 
confined to a stove, chimney or boiler, 
where it is intended to be confined; if, 
however, it gets beyond the place in- 
tended for it and causes ignition or 
combustion of property, it becomes a 
hostile fire and loss or damage is cov- 
ered under the contract. 

Direct loss means proximate loss 
and therefore loss or damage caused 
by water and chemicals used to ex- 
tinguish fire as well as damage caused 
by exposure, breakage and trampling, 
is covered. 

What is and what is not a loss by 
fire is a very interesting subject and 
one that cannot be covered in a brief 
discussion of this kind. It has been 
the subject of exhaustive discussion by 
leading writers—it has frequently been 
before the courts, and you should be- 
come familiar with what the leading 
authorities and the courts have said in 
connection therewith. 

Limitation of Insurance 

We now come to the limitation as 
to the amount of insurance, the loca- 
tion of the property and the provision 
for a five day coverage when the prop- 
erty is removed to a new location for 
preservation and finally the limitation 
which indicates that the policy covers 
only at the location mentioned in the 
contract “but not elsewhere.” 

The last paragraph of the first page 
makes the stipulations and conditions 
printed on the back thereof part of 
the policy. 


Let us now refer to the second page 
of the contract and consider the condi- 
tions which define the company’s rights 
and more especially indicate what the 
policyholder must and must not do. 


Fraud, Misrepresentation, Etc. 

This entire policy shall be void if the in- 
sured has concealed or misrepresented any ma- 
terial fact or circumstance concerning this in- 
surance or the subject thereof; or in case of 
any fraud or false swearing by the insured 
touching any matter relating to this insurance 
or the subject thereof, whether before or after 
a 1088S. 

It is a well settled principle of In- 
surance Law that if the insured conceal 
or misrepresent any material fact or 
circumstance concerning the _ risk, 
knowledge of which on the part of the 
company would have precluded them 
from writing it or writing it at the 
particular premium, voids the insurance. 

An insured has more precise knowl- 
edge of the present condition of his 
property whether it be real or _ per- 
sonal and therefore is required under 
the insurance contract to exercise the 
utmost good faith and as a matter of 
fac: good faith must’ be observed by 
both parties to the contract. 

It is also well setled that fraud or 
false swearing by the insured touching 
any matter relating to his insurance 
whether before or after a loss, voids 
the insurance. 

Uninsurable and Excepted Property 

This policy shall not cover accounts, bills, 
currency, deeds. evidences of debt, money, 
notes or securities; nor, unless specifically 
named hereon in writing, bullion, manuscripts, 
mechanical drawings, dies or patterns. 

This clause excludes accounts, bills, 
currency, deeds, etc., as noted above; 
ihe reason being the difficulty of de- 
fermining and proving a proper claim 
on such items. This clause further 
provides that the policy does not cover 
bullion, manuscripts, mechanical draw- 
ings, dies or patterns unless liability 
is specifically assumed. It would seem 
quite proper that if these particular 
tvpes of property are to be included 
that the company should require that 
notice be given. 

Hazards Not Covered 

This company shall not be liable for loss or 
damage caused directly or indirectly by inva- 
sion, insurrection, riot, civil war or commotion, 
or military or usurped power, or by order of 
any civil authority; or by theft; or by neglect 
of the insured to use all reasonable means to 
save and preserve the property at and after a 
fire or when the property is endangered by fire 
in neighboring premises. 

Invasion means the entrance of an 
armed force from abroad with hostile 
intent; insurrection is the organized 
and armed resistance of established 
authority; riot is an action of three 
or more persons acting in a violent 
and turbulent manner to cause the de- 
struction of property or execute some 
other given purpose; civil war needs 
no definition at my hands. These ex- 
clusions, in my judgment, are entirely 
proper from the underwriters stand- 
point and should be no part of the 
coverage of a fire insurance contract. 

By Order of Any Civil Authority 

It has been held, where a building 
already doomed to destruction by an 
approaching conflagration is intention- 
ally destroyed by explosives to check 
the fire, this is a fire loss and covered 
under the contract. 

(To be continued) 


LOWNDES RESIGNS 

Frank H. Lowndes, assistant treas- 
urer of the National Association of In- 
surance Agents, has resigned to be- 
come a member of the local insurance 
firm of McNeary & Lowndes at Sara- 
toga Springs, New York. Mr. Lowndes 
began his work with the association as 


“an accountant early in 1919. He was 


promoted to the post of assistant treas- 
urer within a year. He was formerly 
connected with the firm in which he 
now becomes a partner. 

articular tribute was paid'the mem- 
bers of the committee in charge of R. J. 
Trimble, of the Board of Underwriters, 
and Paul J. Boring, a Canadian, who 
has made great strides in Pittsburgh in 
the last few months. 
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NEW YORK CITY 


The North River Ins. Co. N. ¥. 
United States Underwriters’ Policy, N. Y. 
Union Fire Ins. Co., Buffalo, N. ¥. 


H. JUNKER, Mgr. Pacific Coast Dept. 
San Francisco, California 








America Fore General Expenses 


Kept Under 40% in 1921 


The Continental Insurance Company 
Net premiums .... 








Oy ra hes Ce oe e ae fi ceusapedehocwioe te dbesey ee 
Lie TR ORIIN 5 ii. 655s Rei ai oder ca eeee COR $9,319,597 
AION | CREO oan 0 See in 0G Hibs Kad Pecadetecs vedere 252,348 
Panes, federal, otate,. mUMiclgal . o¢.0ick onc cqcedicddeandeasicn 674,901 
Fire Department, Fire Patrol and Underwriter Boards..... 416,285 
SQGGTEY CNUNMNEE ii oid vodcé bus Suds bak eSeedekc peat tae ee ae 6,098,874 16,762,005 
VGC TOGO 6 bc csitd sincere ced Wealbis wig casa gee ceneumees vane 557,005 
Decrease: in: unearned premiums, ......6c cc ccccccccccecceeseeacs 563,980 
Ummerwriting prOtts ccc cc ccitevicvccicasvce oon idea enous 4 bedea 6,975 
*1% of 1% for investment expenses not deducted. 
Fidelity-Phenix Fire Insurance Company 
NG DHOOM ok i bine Seliaei dade cer ciet eebendedbueee dete eit ceoee $12,927,046 
LOSSOG INCUTTOR 2n.ccccceecce (i tde SaePundd daa tatdeete dann $8,099,839 
SGREINGRE GIRO 6c ich Vide we ticwds eles cdawadene 225,920 
Taxes, federal, state, municioal. «ones. cccccicuciveceutevees 549,313 
Fire Department, Fire Patrol and Underwriter Boards.... 370,297 
SEIGTIBINE CUNOUEOD. besck ceva cddlcvasicadscdiacseneewcasene 4,835,870 14,081,239 
PUR LOMEH cicitnennd panes cnvice de calles Ceetaratieenaere 1,154,192 
Decrease inm- wiearned. premiGms. ...uccccecs cncscdcacveneccuees 1,553,310 
UT TORE ons tdi ns cae eed kone Cohan A 399,117 
*14 of 1% for investment expenses not deducted. 
American Eagle Fire Insurance Company 
NGC DOOMED bo co tice i ccccitiseccucced eerste OR rreveresebEs id iad Fike $3,249,233 
EA TROUNNOG Oe bic bite dade dodvedasde dad cwledd aidaatien $1,507,539 
Adjustment expenses ....... sip. a: i Wane & eieie:@ eae eMart ate aaa alacts 31,429 
Taxes, federal, state, MuUBicioal. «.. .:.icccsccauvocedececccaca 111,038 
Fire Department, Fire Patrol and Underwriter Boards..... - 85,760 
"GOUSTED GROMUNOR  \ dois ces bse coke aeweesas Risen tae 8 aita ee 1,275,702 3,011,468 
VF PGRIE SUING 8 i566 ines ceeaes ins din aced CONROE Tee 237,765 
INCFOAGO 1) URCAFNEA POMMUMES . 665.6.6 casita ssighitarsebvasecae 752,358 
UNnGerwritiie LONG. bicccciedics Seupechisecskuaseaveavamiee 514,593 


*14 of 1% for investment expenses not deducted, 





PHILADELPHIA CHANGES 
Philadelphia agency changes last 


bermen’s of Philadelphia from the of- 
fice of M. A. O’Neill; the commissioning 
ot Buckley & Meade by the Central Fire 
of Baltimore, and the transfer of the 
Mechanics’ and Traders’ of New Or- 
leans from L. M. Addis & Co. to Harry 
G. Malloy. association. 


CRAWFORD SPEAKS TO BROKERS 


William S. Crawford, insurance editor 
week were the withdrawal of,the Lum- of the “Journal of Commerce,” 


spoke 


last night before the Brooklyn Insur- 
ance Brokers’ Association at the regu- 
lar February meeting at 180 Montague 
street. His talk was interesting and 
helpful in every way and was thorough- 
ly appreciated by the members of the 
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- AUTOMOBILE & MARINE DEPARTMENT | 





Few Changes Foreseen 
In New Auto Manuals 


ATTITUDE OF CAUTION TAKEN 





Conferences and Bureau Reviewing 
Experiences; May Quote Rates 
Direct and Omit Symbols 


Calls for the 1921 automobile ex- 
periences have been sent to the com- 
panies belonging to the Eastern Auto- 
mobile Underwriters Conference and 
the National Bureau of Casualty & 
Surety Underwriters. Werk on the 
manualg is progressing with the two 
company organizations acting in close 
co-operation on collision and property 
damage insurance, but it is doubtful 
whether the completed forms of the 
manuals will be whipped into final 
shape for five or six weeks, or possibly 
longer. The national rating committee 
of the National Conference met last 
ween in New York to consider means 
for simplifying rating methods. 

The Natitonai Conference rate com 
mittee practicaliy agreed last week 
upon the adoption of an optional sys- 
tem for publishing rates in the manual 
for the use of agents and underwriters. 
To meet the many requests of fieid 
men, particularly those in the Western 
Conference territory, for a simplified 
automobile rate schedule it was pro- 
posed at the two-day meeting at the 
Hotel Pennsylvania that those terri- 
torial conferences which desire it may 
have their manuals published with the 
actual premium rates for all forms of 
coverage appearing alongside the names 
of the various makes of motor cars. 
This arrangement will eliminate the 
use of symbols and render it simpler 
for agents to quote full or partial cov- 


erage rates with less effort than is 
required to work out the formula of 
translating the symbols into dollars 


and adding or subtracting sums in the 
form of penalties or concessions for 
Iecking devices, fire extinguishers, and 
the like. 


Agitation for simplification of the 
rate manual hus been apparent for 
many months from agency sources. 


Rapid and radical changes in rates and 
underwriting rules had so complicated 
the quoting of proper premium charges 
that agents have clamored for relief. 
In the Fastern Conference territory the 
eiseatisfaction has been less pronounced 
and it is expected that the system of 
evymbols will be continued here for the 
coming year. Arguments against the 
changing from symbols to actual rates 


center principally around the item of 
expense of publishing the revised 
manual, 

On account of the continuous and 


rapid changes in the automobile manu- 
facturing business and the financial re- 
adjustments of the automobile under- 
writing public, hoth of which factors 
have so disastrously upset underwriting 
reguits, the Conference and the Burean 
are working cautiously. There is a defi- 
nite trend away from further innova- 
tions until motor car prices changes 
and tke over-insuranece situation have 
tended to stabilize themselves. 
‘Although definite statements with re- 
gard to the contents of the manuals 
would be premature, and so cannot be 
made by those in authoricative posi- 
tlons preliminary to the actual appear- 
ance of the manuals, it is rather well 
understood that bad experience pre- 
cludes any sizeable reductions in rates, 
and that business expediency advises 
against further increases in premium 
charges. Underwriting rules and regu- 
lations will, in the inain, be undisturbed 
in order that agents may not be con- 
fronted with the difficult task again of 


acquainting themselves with new prac- 


tices while at the same time occupied 


LASKER ON BILLS OF LADING 


Says No Official Action Has Yet Been 
Taken; Subject Is Under 
~ Consideration 


Chairman Albert D. Lasker of the 
United States Shipping Board advises 
The Eastern Underwriter that no offi- 
cial action has been taken with respect 
to amending bills of lading issued by 





board vessels so that they may conform 
in principle and practice with the 
recommendations contained in the 
Hague Rules. It has been felt that the 
Shipping Board would admit the justice 
of the division of responsibility for the 
theft or pilferage of goods entrusted 
to ocean carriers as fixed by the Hague 
Rules, and last week there came from 
Washington reports that the Shipping 
Board was prepared to revise its bills 
of lading. 

In a communication to The Eastern 
Underwriter Chairman Lasker writes in 
reference to this subject that “the Ship- 
ping Board has taken no official action 
with respect to the revision of bills of 
lading. The general subject is now 
under consideration and in due course 
announcement will be made of action 
taken by the board with regard thereto.” 


WRITING INLAND RISKS 





Vessel Agency Secures Representation 
in the Hartford and the 
Northwestern 


The Vessel Agency, 43 
Place, a subsidiary office of 
Son, and well known for 
years as the leading New York agency 
writing fire insurance on vessels, has 
launched an inland marine department. 
It represents two companies in this 
line, the Hartford and the Northwest- 
ern Fire & Marine. The agency holds 
the accounts of seven strong companies 
for vessel fire accounts, including the 
following: Hartford, Citizens, British 
General, Century, Merchants’ Fire, 
General Fire, and the Atlas. 


Exchange 
Chubb & 
over fifteen 


ductions in the amounts of outstanding 
automobile insurance to keep pace with 
falls in list prices. 

The attitude is widespread that the 
most severe restrictions in underwrit- 
ing have been made, and that future 
amendments will be in the nature of the 
liberalization of rules and reductions in 
rates. Such changes are not immediate, 
however, while automobile underwrit- 
ing remains in the thoroughly chaotic 
state which is its misfortune to be in 
now, 








Assets 

GAT TIRE ioe ecensccsosesenve $281,571.41 
U. &. Liberty. Bonds. ccccccssiss 586,811.20 
Other Secucities  osccsovrveccoces 1,122,222.50 
Coe fm  DOGiidc cn ccscsesccencs 219,228.94 
Premiums in course of collection 466,270.59 
Re-Ins. Due on Paid Losses... 45,954.12 
Interest Accrued on Securities. 19,350.84 

RON sons vestisossnstys+steo0 $2,741,409.60 


SURPLUS TO POLICY 





The IMPCRTERS and EXPORTERS INSURANCE 
COMPANY of NEW YORK 


STATEMENT AS OF DECEMBER 3ist, 1921 


Liabilities 
I cdsiuss ceteatiene $723,419.77 
Unearned Premium Reserve... 840,047.06 
Reserve for Taxes, Expenses 






and Contingencies .........-.. 50,252.06 
Capital Stock ..... ‘ 700,000.00 
AOGMER SULOTNE Kssivccvescassoe 427,690.71 

NOOR. ivesgccessioncshercaeee $2,741,409.60 


HOLDERS $1,127,690.71 








fit will be 


Institute Favorable 
To New Policy Form 


SEEK BROKERS’ ENDORSEMENT 
Bankers, Also, May Be Requested to 
Pass Upon Optional Substitute 
for Marine Certificate 


Tentative approval of the proposed 
short form of marine insurance policy, 
for optional use in lieu of certificates, 
was given at a special meeting of the 
American Institute of Marine Under- 
held Thursday, February 2. 
Tha form as offered by the committee 
of three well-known underwriters was 
received favorably and the amendments 
offered were of a purely minor char- 
acter. Several clauses will be reworded 
to insure clarity of ‘expression. D. 
Roger Englar, of Harrington, Bigham 
& Englar, is handling the legal phrase- 
ology of this new instrument of insur- 
ance. 

Before the Institute stamps final en- 
dorsement upon the short form of poli- 
cy it was agreed that the committee 
should confer with accredited represen- 
tatives of the raarine brokers with a 
view to securing their suggestions and 
approval, and the banks too may be 
invited to pass wpon the policy. The 
meeting with the brokers was sched- 
uled to be held this week. 

While the committee is endeavoring 
earnestly to gain the approval of the 
American Institute and of the com- 
panies individually for the policy as 
prepared there will be no attempt 
whatsoever, according to one of the 
committee members, to have the use 
of this policy obligatory. If sanctioned 
recommended for use _ be- 
cause of the support credited to it by 
the banking interests, brokerage houses, 
and certain open policyholders of im- 
portance who have displayed interest 
in the movement to secure more uni- 
form clauses and policy forms in ma- 
rine insurance. 

Several local 


writers 


offices in the interim 











GENERAL AGENTS WANTED 





Organized 1824 


UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


Organized 1872 


1-3 So. William St. 





Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Incorporated 1918 


APPLETON & COX, Inc., Attorney 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Incorporated 1886 
THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF ban JAPAN 


(Marine Department) 
Incorporated 1879 
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following the decision of the British 
Court relative to the legal standing 
of certificates and policies, have framed 
their own_ short-form policies with 
which they are loath to part. The In- 
stitute form won’t summarily displace 
these individual forms containing dis- 
tinc‘ive covers and clauses. It will 
be available when desired as a _ policy 
whose preparation has been thoroughly 
efficient and which meets all the gen- 
eral requirements of a short form of 
marine policy. 


NORWEGIAN ATLAS ASSETS 


U. S. Branch Shows Excellent State- 
ment; Assets Increased; Surplus 
Now Over $1,000,000 


An excellent balance sheet has been 
prepared by the United States branch 
of the Norwegian Atlas, of which C. 
Steendal, president of the Northern 
Underwriting Agency, is manager, cov- 
ering the direct marine and fire re- 
insurance business for 1921. The im- 
pression spread by the figures of this 
report completely offset the inevitable 
feeling that was created following the 
closing out of the marine department of 
the Hudson and the transfer of the 
National Liberty. The assets of the 
Norwegian Atlas increased only slight- 
ly, from $2,542,311 in 1920 to $2,599,292, 
a creditable showing itself for a marine 
office following such a hectic year, but 
the surplus to policyholders following 
the deduction of all liabilities, stands 
at the remarkable figure of $1,011,662, 
approximately 40% of the assets. This 
surplus was increased $200,000 during 
1921 over the total at which it stood 
at the close of December, 1920. 

The Norwegian Atlas was organized 
in Christiania in 1915 by important Nor: 
wegian interests and started underwrit- 
ing in the United States toward the 
end of 1918. The home office organiza- 
tion extends to all parts of the world 
and the company enjoys a well-estab- 
lished reputation for soundness and 
equitable treatment to policyholders. 

Extracts from the annual statement 
of the Norwegian Atlas as filed with the 
Insurance Department show the divis- 
ion of income and losses paid during 
1921. Premiums written were as fol- 
lows: Fire, $939,448; marine, $373,673. 
Net losses paid were: Fire, $845,649; 
marine, $339,826. As the real basis for 
analyzing underwriting experience re- 
quires the figures giving net premiums 
earned and neét losses incurred, the 
amounts classified as premiums written 
and losses paid give little insight into 
the underwriting experience. 


.’ 


LLOYD’S HEARING TODAY 


Another hearing on the question of 
insurance with Lloyd’s and other un- 
admitted unincorporated insurers will 
be held this afternoon at the New York 
office of the Insurance Department. 
The conference will be closed to mem- 
bers of the committee but suggestions 
for amendments to present practices 
which have been sent to Superintendent 
Stoddard will be considered fully. It 
is expected that the public announce- 
ment usually made at the conclusion 
of each conference will report further 
progress and agreement upon the work- 
ing plan formulated and presented by 
the marine insurance representatives. 
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State Seizes Assets 
Of City Equitable 


REQUIREMENTS ARE IMPAIRED 





Action Follows News of Collapse of 
Home Office in London; Writes 
Only Re-Insurance Here 


Superintendent Stoddard of the In- 
surance Department received instruc- 
tions Monday from Supreme Court Jus- 
tice Ford to take possession of the 
United States branch of the City Equita. 
ble, of London, to save the assets for 
the payment of claims due to policy- 
holders in this country. A receiver has 
been appointed to direct the affairs of 
the home office following the discovery 
that the liquid assets there available 
fall far short of paying current liabili- 
ties. 

Seibels, Collins & Co., 26 Beaver 
street, are United States managers. 
According to a report of an examination 
of the local branch made by Richard 
A. Elmer of the State Insurance De- 
partment, the capital statement of the 
branch reveals an impairment of $271,- 
887. Total liabilities equal $2,656,015. 
The company has re-insured practically 
all of its unearned premium liability 
with the Globe & Rutgers, but notwith- 
standing this precautionary measure 
Kxaminer Elmer’s report says that “it 
is doubtful whether the assets will be 
sufficient to pay all the creditors after 
the payment of re-insurance premiums.” 
The report was founded upon an 
analysis of the capital statement which 
is always against the company ex- 
amined, 

The City Equitable was admitted to 
the United States in 1920 to write re- 
insurance and made a statutory deposit 
of $200,000. Its total admitted assets 
at the close of 1920, after writing for 
about nine months, were $921,316. Paul 
EK. Rasor, 15 William street, was origi- 
nally U. S. manager, and was _ super- 
seded by Seibels, Collins & Co. last 
December. 

Through the prompt and efficient ac- 
tion of Superintendent Stoddard and his 
associates, the State Department gives 
further proof of its policy to allow no 
obstacles to stand in the way of safe- 
guarding the assets of policyholders, 
despite the insinuations of investigators 
that the Insurance Department is “in- 
fluenced” to support the interests and 
welfare of the insurance companies as 
against the public. 

One feature lending color to the re- 
tirement, temporarily at least, of the 
City Equitable from the re-insurance 
field, is the names of important persons 
in England linked with the directorate 
of the company. Brig.-Gen. Sir Douglas 
Dawson, State Chamberlain to the 
Court; Lord Ribbesdale, husband of the 
former Mrs. Jonn Astor; and the Earl 
of March are directors. Several per- 
sons high in society circles are reported 
to have lost heavily on investments in 
the company, which during its most 
prosperous underwriting period paid 
enormous dividends. It was established 
in 1908 to write fire, marine and acci- 
dent re-insurance. Cable reports say 
that negotiations are under way to pre- 
vent a liquidation of the company. 





NOT ACTING AS BROKERS 
Coleman & Jennings deny reports 
that they are acting in the capacity of 
brokers while awaiting to secure the 
marine agency representation for cer- 


tain companies. Although offers have - 


been made to them to place applications 
for coverage as_ brokers, these have 
been declined. Robert B. Jennings told 
The Eastern Underwriter that he and 
Mr. Coleman did not expect to make 
their active debut into the marine un- 
derwriting market until April at least 
because of the highly unfavorable char- 
acter of the winter season as a time to 
launch an agency. Marine men usually 
expect their largest monthly percentage 
of losses in the season running from 
November to March: 


Feeling of Optimism 
In the Marine Field 


HULL BUSINESS IS IMPROVED 





Competition Very Keen But Underwrit- 
ers Refuse to Revive System of 
“Writing for Premium” 


Reports of a general rate war in 
the marine insurance business’ bear 
inspection before being credited with 
great importance. The struggle for 
premiums in particular branches of 
the business may assume fierce pro- 
portions over a short period of time, 
culminating in the transfer of several 
large accounts from one company or 
agency office to another but such 
exceptional struggles are short-lived. 
The primary reason for this lies not 
in the fact that the marine market is 
over-burdened with business and so 
lacks an incentive for competition but 
in the plain truth that the daily fight 
for applications is so highly competi- 
live that the margin of profit on ma- 
rine insurance transactions fails to 
permit of a possibility for severe rate 
slicing unless some melancholy office 
seeks the shortest route to perdition. 

Two leading marine underwriters 
told The Eastern Underwriter that the 
enly rate war on the horizon started 
in 1919 and no armistice has been 
signed yet. The casualty list embraces 
a long list of venturesome companies 
with more valor than discretion, while 
those still alive and housed in the 
trenches have abandoned reckless 
schemes for slaughtering one another. 
In other words there is plenty of ma- 
rine business being passed around the 
market by brokers with rates so in- 
adequate that the principal offices re- 
fuse to accept a share. Much of this 
business, either undesirable because of 
its inherent quality or because of the 
rates and conditions demanded by the 
assureds and their brokers, eventually 
is placed abroad 

In the local market practically every 
marine office of importance refuses to- 
day to write marine risks for “premium 
income.” Unless the rates bear some 
prover relationship to the extent of 
the hazards involved the most tempting 
appearing lines are passed up. No ques- 
tion exists regarding the unsatisfactory 
volume of business received by some 
large offices here but only an improve- 
ment in foreign trade and not under- 
bidding will correct this condition. The 
will-power and unwavering determina- 
tion displayed by underwriters whose 
pasts have revealed to them the mys- 
teries of marine insurance losses is a 
credit to the maxim that experience 
is the best teacher. 

For the last three or four months 
a distinct improvement has been noted 
in the local hull market according to 
renorts emanating from the Syndicate 
headquarters. More vessels are being 
placed in operation by American own- 
ers. 


Marine Certificates 
Are Upheld By Danes 


BRITISH DECISION REVIEWED 





Svend Andersen Says English Law 
Should Be Altered And Not Have 
» Custom Disrupted 


Referring to the issuance of certifi- 
cates in lieu of actual marine insurance 
policies, Svend Andersen, assistant 
manager of Danske Lloyd, Copenhagen, 
writes in “Assurandaren” that “when 
a clever English judge finds out that 
one has forgotten to mention the word 
certificate in the Marine Insurance Act, 
it would be far better to issue an addi- 
tional paragraph to the said law than 
to start reforming the international 
commercial practices.” Throughout an 
article of considerable length Mr. An- 
derson strongly supports the custom of 
using certificates, with the definite pro- 
viso that the certificates contain all the 
information essential to a purchaser 
under a C. I. F. contract in the event 
of loss of or damage to the goods con- 
signed to him. 

Mr. Andersen’s interest in the friend- 
ly controversy of certificates versus 
policies is created by the fact that Scan- 
dinavians as well as Americans issue 
those instruments, giving proof of the 
existence of insurance to cover ship- 
ments in transit. His sole objection to 
the use of certificates is their misuse, 
namely, the occasional granting of cer- 
tificates omitting some conditions of 
the marine coverage and by this negli- 
gence possibly leading the assured into 
believing he is protected against cer- 
tain hazards which in reality the open 
policy of the assured positively ex- 
cludes. 

A certificate failing to state plainly 
that a policy is written F. P. A., or with- 
out theft and pilferage protection, or 
with any other exclusions or qualifying 
conditions Mr. Andersen declares to be 
imperfect; and deceptive. In so far as 
certificates may be granted without 
covering all points required by banks 
and consignees to safeguard their finan- 
cial interests after losses are reported 
they are culpable of misrepresentation, 
and condemnation by the courts. How- 
ever, American certificates have been 
written with almost perfect regard for 
the policyholder and the consignee and 
with no deliberate attempt to sacrifice 
or endanger the interests of either of 
the aforenamed parties merely for the 
sake of using a short form of policy, 
called a certificate. 

Following are some of the most per- 
tinent paragraphs in the defense of the 
certificate written by Mr. Andersen: 

“The most important thing for the 
consignee is, however, to get informa- 
tion about the extension of the insur- 
ance cover, and just in this respect the 
certificate often fails, while the policy 
would have given all the information. 
This is, however, the only real com- 
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plaint that can be made against the 
certificate as a substitute for the policy. 
For we must remember the fact that 
the sole and only purpose of the insur- 
ance is to cover the losses sustained 
during the voyage, and that the certifi- 
cate, to the receiver of the damaged 
goods, is the only means of substantia- 
tion and collecting the indemnity. The 
insurance that he has hitherto cared 
but little for, then becomes a matter 
of importance to him, and with greater 
or less difficulty he finds, amongst his 
cocuments, a certificate telling laconian: 
This policy is written as a declaration 
on standing arrangement Nr. so and 
so, and valid on the conditions of the 
said standing arrangement. 

“But in all other cases, the buyer 
must, of course, be in a position to 
judge how far he is covered by insur- 
ance against eventual losses. Briefly 
stated, the certificate must contain the 
main clauses about the extension of the 
insurance, and an exact indication of 
the beginning and ending of the insur- 
ance policy, eventually the limit of 
time within which an eventual loss must 
be notified to the company, and which 
documents are needed to have the claim 
acknowledged. 

Praise for American Certificates 

“Certainly, most certificates as for 
instance the American certificates, ful- 
fill these conditions, but, thereby, the 
certificates have lost their original char- 
acter of either an intermediary, or an 
abbreviated extract of the policy as a 
mere proof for the issuing of the in- 
surance policy. The certificate nowa- 
days resembles the policy, which it 
originally should substitute only. But 
whether we call the document certifi- 
cate or policy, the main thing is that 
the document becomes sufficient guid- 
ance for the buyer in case of loss. 

“Of a certain reason, there ought to 
be created a positive law regulation 
for the usefulness of the certificate as 
an insurance document to fulfill the 
terms of the sales contract and that is 
the regard to the bankers that practi- 
cally are the authorities entitled to 
decide whether or not the documents 
are to be accepted. The question be- 
comes topical at every sale, ‘cash 
against documents.’ The bankers must, 
on behalf of the consignee, ascertain 
that the needed documents are presgent- 
ed, and must, especially, observe that 
the insurance is properly effected. This 
is really no easy matter, for the bank- 
ers must not only control the sum in- 
sured and other details, but also the 
insurer chogen and the policy condi- 
tions, 

“The certificate plays an important 
part in this reciprocation, and there is 
no evident reason why it should not 
continue to do so. In equal interests 
of all parts concerned, one must only 
insist upon that the certificate, in form 
and get up, is a legal document, so 
carefully prepared that it can support 
the consignee in putting forth his claim 
against the ingurer in case of damage.” 


INLAND CARRIERS MEET 


J. B. Branch, chairman of the Board 
of the Providence-Washington was re- 
elected unanimously as president of the 
Atlantic Inland Carriers Association at 
the annual meeting held last week. G. 
C. House, vice-president of the Provi- 
dence-Washington, was elected vice- 
president of the association and 
Charles R. Page, Eastern marine man- 
ager for the Fireman's Fund, was ap- 
pointed a member of the Committee. 
About twenty members were in attend- 
ance. 





YACHT ASSOCIATION MEETS 

W. F. Whittlesey, of Appleton & Cox, 
was elected president of the Yacht As- 
sociation at the annual meeting held 
last Friday. Other officers include L. 
F. Burke, Smith & Hicks, secretary- 
treasurer; executive committee, J. E. 
Hoffman, C. R. Page, G. C. House, C. P. 
Jennings and C. C. Macey. Business of 
a purely routine nature was transacted 
at the meeting. 
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PREMIUMS OF TWELVE COMPANIES 


Comparisons Between 1921 and 1920 Given By American, Fidelity & 
Deposit, United States F. & G., Maryland, Continental, Employ- 
ers Indemnity, Indemnity Company of North America, Georgia 
Casualty, Royal Indemnity, Massachusetts B. & I., Commercial 


and Norwich Union. 


Increases for 1921 in fidelity, surety, accident, health and burglary lines are 
noticeable in the reports of the various casualty and surety companies, and a 


few have experienced increases in workmen’s compensation 


insurance. 


The 


Eastern Underwriter asked the leading casualty and surety companies to furnish 
figures on their more important lines, and an analysis of the reports received 
thus far shows that the majority of the companies increased their volume of pro- 


ductien in 1921 over that of 1920. 


Among the particularly impressive gains was 


that of the Fidelity & Deposit Company, the ratio of increase in all lines of busi- 
ness during 1921 over 1920 being 25.1% and an even 50% over 1919. 
Workmen’s Compensation fluctuated considerably; some companies reported 


decreases and some reported large increases. ' 
fell off very appreciably during the last six months of 1921, 


There is no doubt that the volume 
But there is 


another factor to take into consideration, namely, the big increase in the amount 


of business obtained by new companies in the field. 


The Indemnity Insurance 


Company of North America reports gross premiums of $704,624, which amounts 
to almost fifteen times the total for 1920; the Employers Indemnity Company of 


Kansas City reports gross premiums of $1,123,829, 


which is double 


the 


amount 


reported in 1920, and the Norwich Union Indemnity Company received $332,563, 


which is double the total for 1920. 


PREMIUMS WRITTEN 


‘—1920— 
Name Gross Net Gross 
AMERICAN SURETY COMPANY 
EE cc tiewds seer 90400 4,691,343 2,970,577 5,141,127 
Re rere yy 5,004,536 3,392,812 5,347,343 
SE vse renebbicvee5s% 1,112,645 640,628 1,105,158 
FIDELITY & DEPOSIT COMPANY 
Fidelity & Surety.......... 7,065,439 5,862,565 9,130,957 
6. uses es0 eee oe’ 851,360 554,108 1,081,957 
UNITED STAITES FIDELITY & GUARANTY COMPANY 
Ee oe eee eee 778,174 533,256 980,882 
i Dosw hips eae a ap ee 606,996 405,587 816,854 
Burglary & Theft.......... 3,420,808 1,904,940 3,740,282 
Workmen’s Compensation... 8,241,146 6,876,585 8,274,016 
er 3,323,802 2,237,045 4,231,004 
NS bc, alos ais'oa o.oo ir 6,947,831 5,168,879 7,317,034 
MARYLAND CASUALTY COMPANY 
IID, ag pipe Wig bie wie 4 wins 903,707 804,142 1,095,795 
Pe Pee eT reer 705,473 606,734 769,672 
Workmen’s Compensation.. .11,203,512 9,158,150 9,543,865 
Burglary & Theit........... 1,788,858 1,165,385 2,053,097 
PY ib pies 6 heeds p06 op 698,084 446,154 914,361 
NE awe ¥00s 000000 enone 2,208,964 1,564,798 2,632,899 
CONTINENTAL CASUALTY COMPANY 
Accident & Health......... 7,246,627 5,926,397 7,296,351 
Workmen’s Compensation... 2,367,131 1,964,230 2,229,546 
EMPLOYERS INDEMNITY COMPANY 
Accident & Health......... 883,404 829,638 846,690 
SE 6.040% 063.65 cA tata 708,018 626,882 751,604 
(Workmen’s Compensation... 569,212 482,632 1,123,829 
ihe avuhihiisdkess 50,625 46,364 120,325 
rere ee 63,306 52,424 252,137 
EE iso 0 ko we >A 00: 43,251 36,381 27,389 
Property Damage .......... 210,912 177,397 346,940 
INDEMNITY !NSURANCE COMPANY OF NORTH AMERICA 
Accident & Health.......... 164,197 139,071 282,600 
SE aS Gincy bn ee 68 9401058: 28,981 19,503 259,872 
Workmen’s Compensation... 47,953 42,472 704,624 
Fidelity & Surety.......... 98,810 2,319 858,689 
GEORGIA CASUALTY COMPANY 
Workmen’s Compensation... 754,437 650,332 610,593 
ROYAL INDEMNITY COMPANY 
INS 0: w.0'0.0 0:0 SW ete. sues 402,491 261,845 418,692 
EE thes erates esedews 188,969 124,748 204,852 
Workmen’s Compensation... 3,537,085 3,054,667 3,341,594 
ES! ei s5.o 6 odo SRS +d dered 855,115 572,414 1,004,809 
SE I Oe 871,129 556,686 1,192,569 
Burglary & Theft.......... 1,107,691 686,677 1,347,732 


1921 


MASSACHUSEITTS BONDING AND INSURANCE COMPANY 


Accident & Health. ......... cccccecs 2,843,540 3,290,943 
iis RESO SRS ae ueey Semen mink au 801,530 
REARS ES 1,282,777 1,089,732 
OIOTT GUO soo oocccncc cedicecd 610,501 1,383,363 
COMMERCIAL CASUALTY COMPANY 
MINES 310s Sau koe eee 618,780 475,620 686,297 
Ee pee eee ee 532,145 386,934 579,086 
Workmen’s Compensation... 890,291 579,011 1,134,588 
: NORWICH UNION INDEMNITY 
Ee ae ee 3,869 3,040 11,304 
ee 1,354 1,014 4,732 
Burglary Pai awn 5 we saw ae ws 128,966 77,560 186,485 
Compensation ............. 205,435 160,766 441,969 


: Note—By Gross premiums is meant the aggregate of all 
in the policies or renewals issued during the year. 


Net 


2,995,268 
3,335,708 
596,063 


7,332,328 
692,848 


624,105 
497,843 
2,037,394 
6,488,166 
2,446,175 


5,322,551 


823,518 
528,978 
7,319,505 
1,178,574 
541,908 
1,883,855 


5,700,000 
1,738,996 


707,775 
291,506 
789,968 
112,016 
160,024 
—18,688 
270,276 


194,149 
160,164 
549,825 
579,147 


458,165 


258,394 
119,875 
2,786,320 
608,666 
779,913 
897,200 


2,638,728 
526,101 
743,542 
551,056 


543,734 
438,871 


677,265 


7,487 
3,466 
93,324 
332,563 


the premiums written 
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TRAVELERS NEW YORK GAIN 





Manager Batterson Gives Official Fig- 
ures Showing Half Million In- 
crease in All Lines 





A gain of $522,941 in income for all 
lines written through the New York 
branch office of the Travelers Insurance 
Company is represented in the total 
income for 1921 amounting to $17,989,- 
773. James G. Batterson, resident man- 
ager for the Travelers in New York, 
reported these figures to a respresen- 
tative of The Eastern Underwriter this 
week, 

The premium income for liability and 
compensation lines amounted to $9,266,- 
943 in 1921 and $9,584,395 in 1920. The 
decrease in this field was made up by 
substantial increases in other lines, 
thereby bringing the 1921 total more 
than half a million above the total for 
1920. 





TRAVELERS FIGURES 
Figures from the annual statement 
of the Travelers Insurance Company, 
for the year ending December 31, 1921, 
follow: 





Income 

Net Premiums 
Te rere ne $7,238,477 
REED oa) 3.0 dc Oh ees 2,549,063 
RUDD TIROUNGY o 6 ic ebs6ws 50k 8,205,548 
EAMRUREY 5 651 5 dale t'ciewiswlae oem 3,984,219 
Compensation ........... 18,097,276 
AL bbls Gather taowuee $40,074,584 
Total interest and rents $2,023,194 
Total income ......... $42,214,685 

Disbursements 
Net Paid Losses 
PRR GS 08 ode Saws eee $3,003,168 
NUL 5 oui) herr kin hoe Meee 1,578,746 
AOD TBD occas écccceee 2,979,579 
REI So) or ow avcig Sere Seles 1,071,093 
Compensation ........... 8,844,763 
URL cick ae eae $17,477,351 


Surplus as 
$17,688,905. 

Admitted assets $219,005,682, 

Total net premium income of Trav- 
elers Indemnity was $7,879,591. 

Included in these figures are burglary 
and theft, $1,919,092; property damage 
and collision other than auto, $3,832.- 
678; live stock, $113,263; steam boiler, 
$616,968; engine and fly-wheel, $83,946; 
plate glass, $809,220. 

Net amount paid policyholders for 
losses was $3,486,212, of which $2,148,- 
103 was auto property damage and col- 
lision; $744,915, burglary and _ theft; 
$70,170, steam boiler; plate glass, $207,- 
709. Surplus to policyholders is $2,535,- 
031; admitted assets, $8,790,305. 


regards policyholders, 





COMMERCIAL CASUALTY’S RECORD 





Company Has Greatest Year in 
History; Optimistic Concerning 
Business for 1922 

Secretary Van Winkle, of the Com- 
mercial Casualty, of Newark, is well 
satisfied with the showing made by his 
company during 1921. The company 
reports an increase in assets, surplus 
and business written; the assets are 
now more than $5,000,000. In a letter 
to The Eastern Underwriter, Mr. Van 
Winkle says: 

“1921 was the best year this company 
has ever had from every standpoint, 
our net assets now amounting to over 
five million dollars, and while our state- 
ment is not entirely completed, yet it 
will show very material increases in 
both surplus and business written, both 
being considerably larger than ever be- 
fore in the history of the company. 

“From present indications, we be- 
lieve 1922 will be an exceptionally good 
year from every standpoint. We feel 
confident of a large increase in business 
and believe that the business as a 
whole is on a better basis than it has 
ever been before.” 


Its 
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Fraud By Agent 
In Securing Release 


ACCIDENT INSURANCE 


CASE 





Another Concerns Death in Assault to 
Rob Within Provisions of 
Policy 





Accident insurance brings out many 
strange cases in the courts. Among 
the interesting cases presented in 
Hine’s Bulletin, which prints digests 
of court cases involving all lines of 
insurance, are the following: 

Question Whether Disease Resulted 
From Accidental Injury—Fraud 
in Securing Release 

In an action for disability benefits 
under an accident insurance policy, 
where the insurance company admitted 
insured had received an accidental in- 
jury to his finger resulting in blood 
poisoning, testimony by a physician 
that the diabetes from which insured 
was suffering and which was still dis- 
abling him might have been, and in 
the physician’s opinion was, caused by 
the injury, is sufficient to take to the 
jury the question whether the disability 
from the disease resulted from the ac- 
cidental injury. 

If diabetes was an effect of insured’s 
accidental injury, a mere link in the 
chain between the accident and its ef- 
fect, the condition of insured would be 
attributable to the accidental injury, 
and not the disease. 

In an action on an accident insurance 
policy for disability benefits during the 
time plaintiff was disabled by disease, 
which the evidence showed could have 
resulted from the accident, an instruc- 
tion that, if the jury found plaintiff 
was injured by accidental means and 
further found that as a direct result 
of his bodily injury he had been con- 
tinuously and wholly disabled since the 
date thereof, he could recover, was 
correct. 


In an action for disability benefits 
under an accident insurance policy, 
where the defendant pleaded a release 
by insured, which the plaintiff in reply 
alleged was procured by fraud of the 
agent of insured, the question of the 
agent’s fraud was one for the jury 
where there was evidence to support. 
a finding of fraud. 

In an action on an accident insurance 
policy, evidence that, after the insur- 
ance company had made certain pay- 
ments to plaintiff, its adjuster had taken 
the policy from plaintiff and canceled 
it and had threatened to sue plaintiff 
for accepting payments to which he 
was not entitled, held sufficient to 
take to the jury the question whether 
the refusal of the company to pay dis- 
ability benefits while insured was dis- 
abled by disease resulting from the 
injury was vexatious. Anderson v. 
Mutual Benefit Health & Accident Ass’n. 
LVIII Ins. L. J. 238. 


Death in Assault to Rob Within 
Provisions of Policy 


The plaintiff, to establish her claim 
that the deceased was killed by an 
assault upon him for the sole purpose 
of robbery, put upon the stand the 
only eyewitnesses to the tragedy, the 
man who killed him. His story was 
that he, a special agent for the rail- 
road company, without any warrant, 
attempted to get possession of a suit 
case carried by the deceased which 
he thought contained intoxicating 
liquor, and which he afterwards found 
did contain such liauor; that, after 
striking the deceased over the head 
with a rubber club in order to get the 
suit ease, the decreased choked him 
until he was compelled to shoot in self- 
defense. Held, that from this testi- 
monv no proof or inference could be 
derived that the assailant had any in- 
tent to rob the deceased. and hence 
a demurrer to the plaintiff's evidence 
was properly sustained. Guffev v. Con- 
tinental Casualty Co. LVIIT Ins. L. J. 
235. 





A SELLING SUGGESTION 





Compare Benefits to Make Cost Look 
Small to Accident and Health 
Prospects 





Show your prospect how long he 
would have to be laid up in order to 
receive indemnity in the same amount 
as he paid for his policy over a certain 
period, and then he will not be difficult 
to close because of the cost, is the gist 
of the following article in the “Co- 
ordinator,” the home organ of the Mas- 
sachusetts Bonding and Insurance Com- 
pany, which gives the selling sugges- 
tions of George A. Bailey, one of the 
company’s agents in Davenport, Iowa: 


“Suppose the agent is explaining our 
proposition to a class ‘AA’ prospect. 
He is talking a policy which carries a 
principal sum of $1,000 and monthly 
indemnity of $100 at a cost of $2.20 
monthly or $26.40 annually. Call his 
attention to the fact that he would pay 
this company only $264 if he carried 
his policy ten long years. 

“Then ask him how long he would 
have to be laid up with sickness or an 
injury before he would receive all that 
he had paid the company in that length 
of time. 

“It would not require three months 
of disability and if he should be con- 
fined in a hospital six weeks would be 
sufficient.” 

Mr. Bailey points out that the com- 
pany’s liability under such a policy is 
over $6,000; that is, it is possible for 
the policyholder to receive $6,000 if dis- 
abled from performing the duties of his 
occupation for the five-year limit pro- 
vided by the policy. 





A favorable report on the Fitzgerald 
bill providing a State insurance fund 
for the payment of compensation and 
insurance to employes in the District 
of Columbia is exnected to be made 
to the House of Representatives this 
week by the District Committee. 


372% DIVIDEND 


The Pennsylvania Manufacturers As- 
sociation Casualty Insurance Company 
in 1921 not. only maintained its place 
as the largest compensation carrier of 
the state, but, in spite of a rate reduc- 
tion and decreased payrolls, had an in- 
creased premium income of a half mil- 
lion dollars during 1921. This fact was 
brought out in the president’s annual 
report, which said in part: 

“For our first year, 1916, we returned 
to all policyholders 20% of premiums. 
For each of the following three years 
we returned 25%, and for 1920, owing 
to exceptional conditions, we were able 
to return 374%%. 

“It seems to me that this record is 
the greatest argument that could be 
advanced to offset the propaganda 
throughout the country in advocacy of 
so-called State Insurance. No state ever 
has, and, I believe, no state can give 
as good service at the cost as we have. 
On the contrary, we know that state 
monopolistic service has been unsatis- 
factory in the extreme to both policy- 
holders and beneficiaries.” 

The secretary’s report showed that 
the Manufacturers Association has a 
membership of 5,883, an increase of 631 
members during 1921. All of the policy- 
holders of the casualty company are 
members of the association, so the in- 
crease in membership reflects to a cer- 
tain extent the increase in the premium 
income of the compensation carrier. 
The fire insurance company of the as- 
sociation also shows satisfactory pro- 
gress. 

The total admitted assets of the Cas- 
ualty company for 1921 are $4,252,021.93, 
as compared with $3,551,317 during 1920. 
The premium income for the year was 
$3,308,941, with paid losses amounting 
to $1,061,523, a loss ratio of less than 
33%. This remarkable loss record made 
possible the exceptional return of 374%% 
to the policyholders. 3 

Joseph J. Grundy was unanimously 
re-elected to the presidency, 











Guarantee 











and Accident 
Company, Limited 


OF LONDON, ENGLAND 


The Sign 


of Good Casualty Insurance 











HEAD OFFICE 
UNITED STATES BRANCH, 
134 South La Salle Street 
CHICAGO 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 


Over sixty years 
of public service 





INCORPORATED 1860 


UNITED 
FIREMEN’S INSURANCE 
COMPANY 


OF PHILADELPHIA 


HOME OFFICE 
430 Walnut Street 
PHILADELPHIA 


F. W. LAWSON, President 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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Mr. Business Man: 


If a man 
personally unknown to you, and 
of whose financial status you have no knowledge, 


should ask you, through some third party, to give 
him your blank check— 


on the chance that by so doing you might (but 
might not) save a few dollars on your insurance 
premium,— 


would you give it “right off the reel’? 


The next time a “Reciprocal” man asks you to 
sign a power-of-attorney (which he may call an 
“application for insurance’’), ask him to lend you that 
paper and then 


show it to your attorney BEFORE you sign it. 
EDSON S. LOTT, President, 


United States Casualty Company, 
80 Maiden Lane, New York. 


Send for a copy of “Tricky Indemnity Contracts.” 
It’s free. 
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Batterson Sails 


James G. Batterson, resident manager 
in New York for the Travelers, sailed 
this week for South America. Mr. Bat- 
terson will take a two months’ trip, 
stopping at Rio de Janeiro, Buenos 
Aires and other important cities in the 
southern continent. He plans to visit 
the coffee district, and to touch at Trini- 
dad on his return trip. 


* * * 


Coal Mine Compensation Investigated 
by Powers Hapgood 

Powers Hapgood, of the Bureau of 
Industrial Research, recently made an 
investigation of compensation in the 
bituminous coal fields section of Cen- 
tral Pennsylvania and has written a 
report on his findings. It is his belief 
that these miners are not protected by 
the union in respect to their compen- 
sation rights. For this reason the 
miners who are injured and the widows 
of those who have been killed are often 
taken advantage of by self-insured coal 
operators or insurance carriers. Mr. 
Hapgood delivered his report in Pitts- 


burgh. 
* * & 


Strong on Accuracy 


A New York insurance man who went 
to Philadelphia on business the other 
day never spoke to a soul on the train, 
as he was busy reading reports and 
statistics. On his return trip, however, 
as the train reached Newark, the first 
stop, he looked at his watch and said 
to an old fellow occupying the same 
seat and puffing at a villainous corncob 
pipe, “The train is a minute late.” 

Old corncob looked at his timepiece 
and drawled, “Stranger, I think ye’re 
wrong. It’s only half a minute late by 
my watch.” 


HOW TO GET INTO PAPERS 
(Continued from page 22) 


this connection stamped him as a star. 

When one thinks of the tremendous 
magnitude of the fire insurance busi- 
ness and how close it gets to the home 
and the family, one wonders why the 
opportunity has been neglected of pre- 
senting the fire insurance story during 
all the previous years which have 
flown by. Now the insurance men are 
awakening and the start was made in 
the eight propaganda advertisements 
of the National Board of Fire Under- 
writers. This, however, was paid-for 
matter. The point is to get a lot of 
publicity for nothing. 





J. J. DORN DINNER 

The claim department and executive 
officers of the United States Casualty 
gave a dinner at Mouquin’s Restaurant, 
in honor of the twenty-fifth anniversary 
of Executive Superintendent Jacob J. 
Dorn’s connection with the company, 
February 1. The guest of the evening 
occupied the seat of honor with Presi- 
dent Lott and Secretary Luckett on 
his right and Assistant Secretaries 
Meador and Moorhead on his left. As- 
sistant Secretary Hunt, unable to be 
present, wired his felicitations from 
Pittsburg. 

A large bouquet of American Beauty 
roses, given by the clerical force of the 
claim department, stood in the loop 


made by the horseshoe arrangement of 
the tables. H. A. Berg acted as toast- 
master. Major Daniel P. Sullivan of 
the “Fighting Sixty-ninth,” presented a 
porcelain lined mahogany humidor with 
a sterling silver cover appropriately in- 
scribed. Mr. Dorn in his reply reviewed 
his service with the company. Presi- 
dent Lott, General Manager Luckett 
and Assistant Secretaries Meador and 
Moorhead made brief talks. 





W. E. SMALL, President 


You 
are 
Surplus and Reserves 





E. P. AMERINE, Secretary 


When Insured in 


Georgia Casualty Company 


SurE Or SERVICE — 


to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 











The METROPOLITAN CASUALTY 





INSURANCE CO. OF NEW YORK 


HOME OFFICE, 


PLATE GLASS INSURANCE 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 
CHARTERED 1874 


S. Wm. Burton, Sec’y 
Albert H. Lahy, Asst. Sec’y 
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(jeneral Accident 


FIRE AND LIFE 


ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4° & WALNUT STS. 
PHILADELPHIA p- 

















Employers Indemnity Corporation 


E. G. Trimble, President 
KANSAS CITY 


CONDENSED ANNUAL STATEMENT 
At the Close of Business, December 31, 1921 


$ 30,435.58 

















; Real Eatate: WRoctetee sco ciyscvwsssnsactwhose nae 867,975.39 
; Reis a0 Semis io kc dicigonxihecdscdereeasaeee ; 1,276,122.78 
Caollssartl TOO .4cis cswiivigssckssiod bees 43,300.00 
Casts ti Ro oki ks chidioecis kehss Aken eer 312,853.30 
Premiums in Course of Collection. ...:...........0008: 475,083.45 
Repeal THREE «a oko oc scicdcanshssnaded ev iWeieens 31,237.10 

TUE AS, AEE ee Fe wk kkk as on ie hen Sane $3,037,007.60 
Reserve for LeseO0i nc icc ies cciscsns RP Le TN Loree $1,183,676.63 
Unearned Prem .6c. 66 cc cece cake Pray er nN 597,447.88 
Poa © I os. bs ki hv eh aA i RE 50,679.27 
Reserved for Taxes... so... ec Dicks SMa ctea trein wae eee aad 33,000.00 
ee reer Cet Per kT ey 152,999.14 

7 oe a nnn gry eres es cy eT 7,074.35 | 

TUTE aes cr ERE a ve okie sce deeds ap ipesadetwes $2,024,877.27 
Capital THD ianissdainnides sis 700,000.00 

Surplus over all Liabilities............ eee e ee eee eees 312,130.33 1,012,130.33 

TOTAL $3,037,007.60 


































































February 10, 1922 


THE EASTERN UNDERWRITER 











MT nitty THIF TLEATTTTET TAA TTT CAT SRPOULEG EAT TTT PART UAT TUTE EST TG aT TTT 
Wii 


I 
hit 


| hi HH | Hitt blll i ANAT AAT 
NAA Ht HA 
a HATTA 









wT GA fl ts 
wi ie 


MA 


ci 





Ht 


er | 









































MTT 








MT 


HVNUINNNGUULETTESTUHRTTTHETHTEHHTT HT 


wit 



































el EL 


| 
| 
il 














CM 








e™ mijn 


